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In This Issue—Building a Tire Business 
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Hudson Coach 


‘1195 


Freight and Tax Extra 


Essex Coach 


795 


Freight and Tax Extra 





Hudson-Essex cars give dealers unrivalled position in the close competition of today. 


They are the largest selling 6-cylinder cars in the world. The line has proved over and 
over again the most profitable dealer proposition, with greater possibilities for growth 
than any opportunity in the automotive field. The proof is all about you in the active 
sales and prosperity of Hudson-Essex dealers. 


Fast sales at low selling cost, small service expense, and no investment in slow-moving 
models, mean real profits and a sound assurance of permanent growing business. 


Hudson Brougham $1495 — Hudson Sedan $1695 


Freight and Tax Extra 


HUDSON MOTOR CAR COMPANY, DETROIT, MICHIGAN 


19, 1899, at the post office at Chicago, IIL, under Act.of March 3, 1879. 


















lever again expect 
\ to buy a common 
case hardened wrench 


That is what Mr. C. E. Betts, Betts Garage, 
Westport, Conn. says. Mr. Betts wrote 
Auto Trade Journal as follows: 














“The Auto Trade Journal is in my bookcase where I 
can easily refer to it. The reading matter in it is of 
great interest but the ads are of more practical use. S 
As an example, I saw chrome vanadium wrenches | 
advertised. After much insistence my jobber secured | 
a dozen for me and I never again expect to buy a. 
common case-hardened wrench.”’ ¢ 
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x We know that Bonney 


*C. V. Chrome Vanadium 
wrenches are superior.... 
Mr. Betts found it out for 
himself....And a trial will 
convince you. 


Order a No. 25 set today. 


rae Mae *C. V. is a Bonney trademark 
2 registered in the U. S. Patent Office 















Set No. 25 
Contains six *°*CV” 
Engineer's type 15 de- 
gree angle wrenches 
with’ 12 different open- 
ings from ¥%" to 1”. 
Price, east of Missis- 
sippi $6.85 without 
Leatherette Roll. $7.85 
with Roll. Canadian 
and Western prices 
slightly higher. 














You can secure from your jobber. Write for detailed information. 


Bonney Forge & Tool Works 


Allentown, Pa. 


Makers of Special Service Wrenches of Chrome Vanadium, Carbon 
Steel Drop Forged Wrenches, Stillson Wrenches, Vises and Drop 
Forgings and the Bonney Rim Tool. 


Fe 





(Patents Pending) 
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|THE NEW MOON LINE aN 





The MOON 


“Year Ahead’ 
Six 








Moon’s July business in- 
creased 59% over last year. 
In actual dollars and cents 
itwas65% better, due tothe 


‘great increase in closed car 


sales » » In St. Louis Moon 
ranked Sixth in June regis- 
trations. Three of the makes 
that sold ahead of Moon 
were low priced Fours. The 
other two were Sixes with 
cars to sell way below 
Moon prices. 


The simple matter of fact is 
that everywhere people are 
alive to the fact that Moon 


MOON MOTOR CAR COMPANY: 





—— 
Light 
Straight 7° 





Growing Greater Every Month 


has brought out a greater 
value in the Year Ahead Six 
and the Diana 8—a newer, 
smarter buying appeal. 
Shrewd dealers are snap- 
ping up the opportunity of 
getting in on Moon’s stead- 
ily rising market. They real- 
ize that Moon, with profit 
and volume going steadily 
upward, offers new oppor- 
tunities for leadership in 
their community, 


Write for territory reserva- 
tions; we will advise you if 
the Moon franchise is open. 


¢ ST. LOUIS, U. S. A. 
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AS LONG AS THERE IS AN AUTOMOBILE BUSINESS YOU WILL FIND MOON AMONG THE LEADERS 
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CAUTION: In our Bendix Drive advertisements, appearing regularly each month 
inThe Saturday Evening Post andThe Literary Digest, the public is being cautioned 
to buy none but genuine parts and to look for the name “‘Bendix’’ on each part. 


his Label Protects You 


Genuine Springs for the Eclipse Bendix Drive 
have aredand yellow label, which assures you 
highest quality materials, skilled workman- 
: ship and maximum service. 


It pays to sell none but 


GENUINE PART 





ECLIPSE MACHINE COMPANY, ELMIRA, N.Y. 


ECLIPSE MACHINE COMPANY, HOBOKEN, NEW JERSEY 
ECLIPSE MACHINE COMPANY, Ltd., WALKERVILLE, ONTARIO 
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for Shock Absorption 











WESTINGHOUSE 


AIR SPRINGS 


Westinghouse Air Springs have, for fifteen 
years, proven that Air Suspension not only 
gives remarkably smooth riding, but prevents 
road shocks from reaching the frame and 
body. The piston, to which one end of the 
leaf spring is attached, acts directly on a 
chamber of compressed air which insulates 
the rest of the car from shecks and vibrations. 


The new Junior and Midway Westinghouse 
Air Springs are made for cars up to 3,000 
and 4,000 lbs. respectively. 


They are installed with brackets integral 
with the standard fittings of the car, are 
interchangeable with new car brackets and 
easier to install. 


The Air Springs and fittings for attachment 
are supplied direct to dealers and serv- 
ice stations on a wholesale basis. There is 
a large margin of profit for you. Selling 
and installing them means real money. 


Westinghouse Air Springs are the finest 
known device for shock elimination. 





Let us send you full information and 
wholesale prices at once. 


Address Dept. M. 


THE WESTINGHOUSE AIR SPRING CO. 
NEW HAVEN, CONN. 

New York Philadelphia Cleveland 

Boston Atlanta Chicago 


San Francisco 
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AVE you ever had a manufacturer 

ask you—“Are you SURE you want 
the cars you have ordered?” This has 
happened not once, but many times, at 
this factory. 


The fact that no Stutz distributor or 
dealer is carrying an excess stock of cars 
—backed by the added fact that the “used 
car” problem presents no great worries, 
should be an indication of the sound 
policies we are building back of Stutz dis- 
tribution. And every Stutz dealer we 
have talked to is confident of the future 
permanence and profit of his connection. 


FREDRICK E. MOSKOVICS 


President 
STUTZ MOTOR CAR COMPANY 
of AMERICA, INC. 





INDIANAPOLIS, INDIANA 
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This symbol means that Studebaker prices do not 
include the profits of outside body makers 


Since the price reductions of August 


Ist, Studebaker dealers find themselves 
in a most enviable position—for Stude- 
baker quality was not reduced one whit. 
Studebakers are still the same fine Stude- 
bakers—upholstery, bodies and chassis 
have not been cheapened to make 
possible the new reduced prices. Thus 
the economies of one-profit manufac- 
ture make the Studebaker franchise 
increasingly valuable to the dealer. 


THE STUDEBAKER CORPORATION 
OF AMERICA 
SOUTH BEND, INDIANA 


IS A STU PERERA RK EB KR YEAR 


























6 MOTOR AGE August 27, 1825 Au; 


fe 


Nash Leads the World in Motor Car Value 


[Vow Nash Enters 
New Era of Even 


Greater Success 


During the twelve-month period ended July 3lst, 
Nash sales success focused and held the attention of 
the whole country. 








Month by month the demand mounted. Scarcely was 
a new high record set before it was eclipsed. 


And the period wound up with a clear gain of 62% 
in sales and production over the previous correspond- 
ing twelve months. 


NOW —with new models selling like wildfire, draw- 
ing greater crowds than ever, and offering values not 
to be matched in their field, Nash is already driving 
fast toward a year that will completely dwarf the 
phenomenal year just closed. 





Production has been stepped up again, sales are 
racing on ahead—and all because ““Nash Leads the 
World in Motor Car Value’’ by a broader margin to- 
day than ever before. 


(2177) 
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Are You Making Money 
On Valve Repair Jobs? 


There are still a number of garage and repair 
men who believe they make more money 
regrinding old valves than by installing new 
ones. They're just kidding themselves. 





one of the thousands of garage and repair 
men who install complete new setsof James /; _ 


If you don’t believe this—go and ask any 
Motor Valves. Here’s what they'll tell you. i | 





It costs the car owner very little more for 
a complete new set of valves. He's glad 
to pay the slight extra cost for this better job. 


Engine performance is not only much better 
but the job lasts. The car owner gets much 
more for his money—he's better satisfied 
in the end, which builds more business. 


Then it takes much less time and effort to 
install new valves and the profits on the job 
are actually greater. 


If your jobber 
doesn’t carry the 
James line, writeus 
direct— we'll see 
that you get im- 
mediate delivery on 
anyvalvesyouneed. 
The James line 
covers 96% of all 
cars, trucks and 
tractorsontheroad. 


Get in touch with your jobber and put in 
a complete new set of James Motor Valves 
in your next valve job. Test this out for 
yourself. You will quickly see that re-grind- 
ing old valves isa thing of the past—unsat- 
isfactory and unprofitable. 


Be sure and get James Motor Valves because 
they are the better valve— popular with 
garage and repair men from coast to coast. 


JAMES MOTOR VALVE COMPANY 


1350 Maple Street Detroit, Michigan 
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We assume you are in business to make 
money. That is why you should not fail 
to investigate a Chrysler dealership. It 
has become the most popular and, dealers 
say, one of the most profitable motor car 
accounts in the industry. Its earning pos- 
sibilities have made it one of the most 
desirable connections among all of the 
country’s better dealers. This is demon- 
strated by the high type of men who 
have grasped the opportunity to be 
associated with Chrysler. A franchise to 
sell the most discussed cars in America is 
well worth looking into—if it is profit you 
are working for. We will consider your 


. ° © * N . 1—P it 
application ‘in the strictest confidence. : _ 


A notable product, high quality, obvious value, factory co-operation, 
liberal policies, high resale value—these are the fundamentals of 
é a successful and profitable dealership. Watch for the Chrysler 
comments on these all-important phases of your business. If you 
have not read the earlier talks, we will be glad to send you copies. 


CHRYSLER SALES CORPORATION, DETROIT, MICH. 
CHRYSLER CORPORATION OF CANADA, LIMITED, WINDSOR, ONTARIO 


CHRYSLE 


SIX ~ FOUR 
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Summary and Index of Important Events in 


This Week’s Automotive News 


Detailed Stories from Motor AcE Staff Writers and Special 
Correspondents Appear in News Section Beginning on Page 32 


is pointing down, although many of the 

largest factories still are working at full 
capacity. Most of production being used to 
care for unfilled orders that have been held over 
from early summer. page 32. 


“| is pois of output in automotive industry 


Good management will be theme of discus- 
sion at the annual fall convention of the Motor 
& Accessory Manufacturers’ Association to be 
held in Montreal in October. page 33. 


_ Delayed buying is believed by Detroit author- 
ities to be one of prime causes of the recent 
great increase in sales volume. page 33. 


N. A. D. A. survey finds that most automobile 
sales of present day are replacements, from two 
to four transactions generally being necessary 
before dealer gets back his investment with a 
profit. page 34. 


Radio dealers of Illinois, Indiana and Ohio 
meet with Gibson Company in sales school. 
Nebraska Buick dealers study radio in meeting 
at Lincoln. page 34. 


Firestone nears end of negotiations for tract 
of land in Liberia for rubber plantation. Lease 
virtually ratified. page 32. 


Merger of General Motors truck = divisinn 
with Yellow Cab Manufacturing Company, 
forming Yellow Truck & Coach Manufactur- 


ing Co., to become effective Sept. 1. Page 35. 


Car rental officials meet to arrange plan to 
protect public from careless and irresponsible 
drivers. Page 36. 


Series of sales congresses is planned by N. A. 
D. A. to start September 9. Used car plans and 
dealer profits will be subjects stressed. Page 37. 


Invitations are sent out by National Auto- 
mobile Chamber of Commerce for the second 
World Motor Transport Congress to be held 


‘in New York, January 11-13. Page 43. 


Alfred Hacking, secretary of Motor Manu- 
facturers’ & Traders’ Society of London, sees 
great market in British Isles for American 
automobiles. Page 43. 


European bars against automobiles from the 
United States are gradually being lowered, de- 
clares secretary of foreign trade committee of 
N. A.C. C. Page 38. 


Pierce-Arrow sales manager sees great change 
in buying habits of the public, following 9,000- 
mile tour throughout the United States. Page 
38. 


Auburn Automobile Company declares 100 
per cent stock dividend on common shares, and 
increases capitalization from $750,000 to $1,500,- 
000. Page 39. 


Hudson-Essex reports production of Essex 
cars thus far in 1925 has reached 100,000, which 
is 15 per cent more than entire output of 1924. 
Page 39. . 


A. A. A. gets behind campaign to reduce war 
excise taxes on automobiles, parts and acces- 
sories. Page 37. 


California dealers charge that jobbers and 
manufacturers are pursuing lax methods in 
extending credit to “fly-by-night” operators. 
Page 35. 


U. S. Bureau of Standards issues statement 
denying impression that alcohol fuel must have 
high ratio of compression. Page 36. 


In Next Week’s Issue—For Winter Business—‘Slick Up” Now. 
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“ANYWHERE 
ANY TIME” 


Builds Big 


TIRE BUSINESS 


Ford Dealer Who Develops Huge Trade 
in Casings and Tubes Trains Salesmen to 


Sell by the Set 


By A. W. ROE 


™“ ROWING from a small beginning to what is easily 
(5 of the largest tire retailing establishments in 
the South in the short period of nine years is the 
record of the Adams Tire Service of Mobile, Alabama. 
By concentrating unusual efforts on service, Adams has 
developed a business that covers the city of Mobile, the 
county of Mobile and the surrounding environs. 


Adams is here, there and everywhere in this territory, 
at all hours of the day and the night. 


““Anywhere—Anytime,” is a slogan that Adams has 
capitalized and made into more than a mere catchword. 
“As near as the nearest telephone,” might be another 
motto of this company, for the arms of its service reach 
far and wide over the area it serves. 


Back of Adams Tire Service are men of vision who 
are responsible for laying the foundation stones of the 
business and the erection of a superstructure of service 
that is unique in the annals of tire retailing. 


Nine years ago, L. G. Adams, who has held the Ford 
agency in Mobile since 1912 and who has developed it 
from a “hole in the wall” in a rented show room in an un- 
promising location to a quarter-of-a-million dollar home 
on Government street, Mobile’s fashionable thoroughfare, 
looked about him and decided to launch a small tire busi- 
ness. 


He put in a small stock of 30x3% tires in the already 
mentioned “hole in the wall.” From this insignificant 
origin has grown a business the stock of which now repre- 
sents an investment of $60,000 in tires alone, housed, not 
in the three-story plant of the Ford company, but just 
across the street from it in a plant that provides some- 
thing new in tire retailing establishments. 


To Have Six Tire Stations 


In addition, the Adams Tire Service operates three sub- 
stations in and near Mobile and will add soon two other 
sub-stations, making six in all, given over to the ramifica- 
tions of the tire business. 


To Mr. Adams, himself, belongs the credit for seeing 


the opportunities and shaping the bigger policies of the 
now extensive business, and to J. W. Lord, manager, who 


August 27, 1925 


L. G. Adams, president of the Adams Motor Company and the 
Adams Tire Service, Mobile, Ala., who has developed one of the 


largest tire retailing businesses in the country 


has been at the helm of the tire service’s craft for the last 
eight years, belong the credit, as Mr. Adams says, of look- 
ing after the countless details and advertising so that 
“Anywhere—Anytime” has become a slogan associated in- 
dissolubly with the name of the “Adams Tire Service” in 
the minds of the motoring public of Mobile and vicinity. 

After coming to the then infant business Mr. Lord first 
put his house in order by departmentizing each division 
of it. Then he looked around for new avenues through 
which to reach the public. Complete night service had 
already been installed, but the manager saw that in order 
to make further expansion feasible it was necessary to go 
out into the highways and byways, to speak biblically, and 
comb them for trade. 


Elaborate Publicity Program 


Thus it was that he turned to a rather elaborate system 
of publicity, including newspaper advertising, billboards 
and direct mail. The company is running at the present 
time ten, 50-foot bulletins, one, 100-foot board and one, 
150-foot board, said to be the biggest and longest billboard 
in Southern Alabama. The messages on these boards are 
changed frequently; they are never allowed to grow stale, 
but “service” is the word that is played up on all of them. 
Mr. Lord considers the slogan, “Anywhere—Anytime, 
which is printed conspicuously on every tire cover the com- 
pany sells as being the best publicity the company has ever 
used. 


Then it was that Mr. Lord educated his salesmen t0 
sell tires by the set. The salesmen were instructed 1m 
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View of parent plant of the Adams Tire Service, showing awning-covered “terminals” in the rear 


the gentle art of suggestion. Just as automobile deal- 
ers have profited by the policy of selling the car fully 
equipped with accessories, Mr. Lord has found that his 
innovation of re-tiring the car all round has a perma- 
nent place in the sales end of the business. 


The passage in 1923 of a city ordinance, prohibiting the 
giving of Sunday tire service by any establishment within 
the city limits of Mobile, furnished the occasion for the 
opening of tire station Number Two, located about three 
miles from the heart of the city. Although the ordinance 
was repealed soon after its passage, statiorr Number Two 
had already established its right to live and caused the 
company to think of putting in other sub-stations. 


After Wholesale Patronage 


Consequently, station Number Three was set up to cap- 
ture wholesale and commercial business in the shipping 
area of the city. In May of 1924, station Number Four 
was opened on the Cedar Point road, about three miles 
from the city, and it has prospered because it catches busi- 
ness from baseball, tourist and outing enthusiasts. Two 
other stations are to be opened soon, making five sub-sta- 
tions that the Adams organization will operate in conjunc- 
tion with the parent station on Government street. 


With this network of tire stations the Adams Tire Serv- 
ice is now able to give more efficient and quicker service 
than would be possible if all tires went out from the 
parent station. Each station is equipped with a complete 
stock of tires, and 
has its own service 
trucks, operated by 
skilled tire men. 

“We now employ 
an effective relay 
system,” Mr. Lord 
said. “It works 
something like 
this. If a cus- 
tomer, stalled on 
the road, ’phones 
in here at Station 
Number One and 
tells us he has a 
flat, we ascertain 
from him exactly 
where he is being 
detained and the 
make and size of 
tire that he needs. 





J.W. Lord, manager of the Adams Tire 
Service 


Then we consult our map and find out which station he 
is nearest and ’phone the manager of that station to take 
the job in hand. 


Free Tire Service Anywhere 


“We give free tire service to our customers even 
though they be as many as 50 miles from our main 
station. If a man buys his casings or tubes from us 
we give him service on them. We mean by this that if 
he is one or 50 miles from our place of business, we 
will go to him and put an extra tire on his wheel with- 
out charge, bring in his flat and repair it, charging for 
the job only the amount that is necessary for repairing 
the tube, which is usually about 50 cents. 


“Each station operates as a separate unit, and each has 
always shown a profit. Each station sells gas, and if a 
man is out of gas, upon request we have five gallons de- 
livered to him free of charge no matter whether he has 
been our customer previously or not. He usually is after 
we make one such delivery. We have delivered gas as far 
as 45 miles.” 

Adams has been selling tires on terms for three years 
and has had marked success with this plan, direct mail be- 
ing the main agency through which the company calls the 
attention of desirable accounts to the time-payment plan. 

Mr. Adams keeps a unit record of the number of tires 
each salesman sells. Various prizes are offered, usually 
monthly, to stimulate efforts among the salesmen. Prizes 
and conditions are changed often to avoid monotony. One 
month the big prize went to the man. who took off the 
greatest number of competitors’ tires and replaced them 
with Adams’s. | 

The parent tire station on Government street is the last 
word in convenience and attractiveness. The front is built 
of tile brick of two colors, so attractively arranged as to 
appeal to women, many of whom patronize the station. 
From the entrance on Government street, cars drive 
through to the service station in the rear. Instead of this 
being in a covered shed, where the fumes and heat would 
make the place almost unbearable for workmen and pa- 
trons, the company has erected five awnings that extend 
out from the stock rooms very much like the fingers of a 
big railroad terminal. The entire floor space of 11,760 
square feet is concreted. The place presents a very genteel 
appearance and an orderliness that appals to the most dis- 
criminating class of trade. As many as 28 cars can be 
serviced at the same time without undue crowding. 

The tire service employs 57 persons and has 15 service 
trucks engaged in road service work. 


/ 
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BIG BUSINESS—urms OVERHEAD 


Novel Installation Yard Rec- 
ommended in Connection With 
the Sale of Bosch Shock A bsorb- 


ers Costs Little and Has Big 
Possibilities 


was anything out of the ordinary, but this time he 

was especially pleased. Two weeks ago he had 
bought a new car, one of America’s finest, everyone said 
so, even the wife, so there could be no question about it. 
Harwood thought of its beautiful lines, its sturdy power 
plant, its comfortable cushions. Yes he would do it. 
Would invite the boss and his wife out to the cottage at 
the lake to spend the week end. But alas for the plans of 
mice and men. 


All had gone well until Harwood started to take a short 
cut. The boss was with him, up in front, while the ladies 
rode in back. Then came the darkest hour. Across the 
road stretched a ditch, a left-over scar of some buried 
pipe, filled, ’tis true, but a bad job at that. Harwood saw 
it, but too late. The flexible rear springs bent under the 
blow, then released their pent up energy, as the best of 
springs will do, and two shrieks penetrated the woods, as 
two bobbed heads struck the top. 


The event was not serious, no harm had been done, but 
for Harwood the day was spoiled, the effect he had hoped 
to create with the new car had been marred. He was one 
of a million prospects, one of several million who yearly 
buy new cars, and demand the maximum that balloon tires, 
well designed springs and shock absorbers can afford. All 
but the latter were there and these would be added the first 


| | was anyt was pleased with himself, not that this 
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Derebey, who runs this snappy appearing electrical station, was 
quick to grab this new profit producing idea 
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time Harwood came to a place where shock absorber in- 
stallation was being done in a businesslike manner. 


Help Shock Absorber Sales 


“Experiences of this sort,’”’ I was told by the Bosch sales 
manager, “are the things that make it easy to sell shock 
absorbers, and with an outdoor installation system, that 
everybody can see, it makes things still easier.”” And the 
method of outdoor installation which was started at the 
two large stations in Springfield, Mass., and at Chicago 
have not only justified their own existance but have shown 
the possibilities of similar profitable business for the 
dealers and specialized shops in the smaller communities. 


Overhead expense is the thing which makes the profits 
fade away. There may be a substantial discount on a tire, 
a battery or a spotlight, but if the cost of the building, the 
management and a hundred and one other items eat up all 
the margin, then the boss himself finds it hard to eat. 


In practically every shop there is a man used as & 
helper, or in a minor mechanical capacity. Such a man 
can be trained to make shock absorber installations, for 
with the Bosch system detailed instructions are provided 
covering each make and model, while special fittings and 
a cleverly designed universal type of bracket make it 
possible to handle all jobs with three types of equipment, 
an initial order of ten sets being enough for the dealer to 
start on. The adjustable feature also helps in the orig- 
inal installation as well as making it simple to adapt one 
type to balloon or cord tire equipment and to varying load 
requirements. 


In the smaller communities and even in most large ones, 
it is often possible to get the use of a vacant lot adjoining 
or near the dealer’s place of business, and the arrangement 
of this space can be made so attractive that the appearance 
alone is of great advertising value. 


Profitable Side Lines 


Specialized electrical stations are finding that side lines 
such as this one can be profitably handled, not because they 
require electrical trouble shooters, but because they add 
one more item which can be sold with no appreciable in- 
crease in the overhead. 
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One typical illustration of an up-and-doing electrical : 

shop is the Albany Park Battery Station, located on the A Business Getter 
northwest side of Chicago and owned and operated by a | | 

Chester H. Derebey. m PRE AAR ‘Ss i RA AR IT: EERE NBO RB th = 

This service station is official representative for Exide jie * 
batteries, Stromberg carbureters, American Bosch, Deleo, §} 
Remy, Klaxon, Gray and Davis, Briggs and Stratton, At- 
water Kent and Connecticut, these accounts having been 
obtained due to the up-to-date business methods employed. 

For example, Mr. Derebey was one of the first in his 
territory to install a constant potential charging system. 
He early put into effect the charge-for-service idea in con- 
nection with his battery work. He has an addressograph 
and a mimeographing machine for getting out advertising 
matter to the prospects in his territory. 

Is it any wonder that he was quick to grasp the out- 
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, door installation idea to bring more sheckles into the xe 

{ treasury ? = 
But wanting to get the reason back of his adoption of 

= the idea, I said, “How does it happen that you, as an elec- 


trical specialist, take on this mechanical line?” 





Registration Plan Is Effective 


HRC RR I Rae yet ORR 


And Derebey said: “That’s easy. First, you have to 
do a pile of electrical work to make as much from the labor 
as you do in putting on a forty dollar set of shock ab- 
sorbers. That’s one thing. Then, being electrical special- 
ists, we find the registration plan the best thing that ever 

n- happened for bringing business our way. When a man 
buys a car with Bosch equipment, his name is given to the 

Bosch branch, a card is filled out and we get a copy. 
“The car purchaser comes to us for service and inspec- 


Cars having shock absorbers installed at the Chicago branch 





es tion of his electrical equipment, sees our installation facili- 
ck ties, hits a bump or two and the rest is easy. We have an 
at ignition man, a carbureter man and two battery men. ~ ae oe a 3 . ¥ ob: : 
he One of the latter does the shock absorber installation work | Ps ye es 1 oes be cee ee 
he —that’s his job. When we are rushed on shock absorbers — ~ ee 0 oe TR OSCH 3 ew 
go we can go easy on battery repairs for they will wait. It cei snocK KBs ER : Jt Stock CH “¥ 
wn only means letting a customer have his rental battery a pone sag a 
he few days longer in rush periods.” 
es. In the case of the Albany Park Battery Station, no 
its mechanical work or greasing is done on cars and it was 
re, found necessary to put up a sign which would make this 
the clear. Where dealers in small towns would have such an 
all installation rack, however, it could be worked in very well | 
with washing and greasing, while the rack could also be — : cm 
a used in connection with mechanical work such as bearing Qyrdoor installation yard of the American Bosch Magneto Cor. 
lan adjustment. poration in Chicago 
for 
= . ‘ , 
" Aids to Quick Engine Starting 
nt, 
po ICHNESS of the air-fuel mixture de- gave better results than commercial = sirable to locate the carbureter jet so 
termines the number of revolutions motor fuel. that the fuel will need to be lifted the 
aa that must be made by an automobile The problem of starting in cold weather least distance vertically by the air stream 
0a engine before an explosion is obtained, depends to a large extent on the tem- and that the jet of fuel should not be 
aa = : on Eisinger, “e es gpa perature of the charge and the degree of obstructed. More fuel reaches the cylin- 
1€8; ret pid mga = ocean a vaporization of the fuel. The quantity ders in a given time, and the engine 
ing ieeadinn + ape lot pe required for starting may be hae ol starting time is considerably reduced, for 
ent factors also affect the time for starting ee naa nt a rma = given rate of fuel flow, when the jet 
nce the engine, as determined by a series of ne ngpee - —— oe a pm gg a ctecharges vertically upward and a small 
tte comfueted of the taneem. ane QulcnSr Marung rweun - jet orifice is used, because the fuel 
Sees @ crease in throttle opening or by chok- stream has a greater velocity and rises 
Less fuel is used in starting if the mix- ing, which reduces the pressure in the ig a greater height. Moderate spark 
ture is comparatively rich, but the pri- intake system; choking gives somewhat advance also greatly aids in quick engine 
nes mary advantage to the driver is that it better results than throttling. The use  gtarting, an advance of about 35 degrees 
hey gets the engine started more quickly on of %-inch throttle and choke orifices siyine a much shorter starting time than 
add 4 cold morning. The more volatile the greatly reduced the starting time. an advance of 10 degrees and somewhat 
in- fuel used, the more quickly the engine The experiments also indicated that, shorter time than advances of 50 or 80 


‘an be started, and aviation gasoline 


from the standpoint of starting, it is de- 


degrees. 
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ADIO merchandise is being retailed through 
R’ many automotive establishments. Among 
these automotive establishments are to be 
found accessory stores, battery and electrical shops, 
garages, and automobile dealers who do a general 
business in new and used cars and supplies and 
equipment of all kinds. 
Automotive jobbers in many sections of the coun- 
try are becoming the wholesale distributors of 
radio products and it is 





nn 


only natural that to a con- 





What About Radio? 


every automotive merchant who gives the least 
thought to the radio business. 

Such questions as these cannot be answered with 
theoretical discussions. The answers must come 
from the experiences of dealers who have tried 
the radio business. 

‘ Therefore, Motor AGE will open its columns to 
a full discussion of this subject by dealers who 
have had experience in selling radio. We want 
car dealers, garage men ac- 
cessory dealers, battery and 


siderable extent they would 
seek outlets for this mer- 
chandise through the same 
channels that they have 
been associated with in the 
distribution of automotive 
merchandise. 

And yet there are some 
automotive merchants who 
stand definitely opposed to 


Tell Your Radio Experience 
to Motor Age 


If as an automotive merchant you have 
had experience in selling radio merchan- 
dise, please tell MOTOR AGE about it. 
What you have learned may be of great 
help to a fellow dealer. Information con- 
tained in letters from dealers will be made 
the basis of articles to be published in 
MOTOR AGE on the subject, “What 


electrical shops to tell us 
fully and freely just what 
their experience with radio 
has been. If they approve 
of radio as a sales field for 
the automotive merchant 
we want them to say so and 
tell why. If they disap- 
prove we also want to 
know the reasons. 








engaging in the radio busi- 
ness in conjunction with 
their automotive business. 
There are others who right 
now are actively engaged 
in putting in radio depart- 
ments, and still others who 
are found to be giving serious thought to the matter. 

What should the automotive merchant do about 
radio? 

Does the radio business naturally fit in with the 
automobile business? 

Is radio merchandising a profitable business? 

Can the automotive merchant sell radio without 
neglecting his automotive business? 

These are some of the questions that occur to 


About Radio?” The more letters we get 
the better the articles will be. Send your 
letter to the Editor of MOTOR AGE, 5 
South Wabash Ave., Chicago, III. 





From the letters of deal- 
ers who have had experi- 
ence with radio, Motor 
AcE editors will prepare 
articles summing up and 
discussing all the phases of 
the radio business and 
quoting from the experience of individual dealers. 
Names of dealers, however, will not be published 
if a request is made that they not be, but all letters 
to receive consideration must bear the signature of 
the writer. | 

Please address letters to the Editor of Motor 
AcE, 5 South Wabash avenue, Chicago, III. 

Watch next week’s issue for the first article on 
“What About Radio ?” 


More About Radio in Next Week’s Motor Age 
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~ All chassis sheet metal has been rede- 
— ‘igned and a tank cover has been added Interior of the Moon cabriolet roadster. The rear window can be lowered to any point 
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Refinements Adding to Comfort and 
Appearance in Moon Models for 1926 





Group of four Moon models for 1926. Top, left to right, three-quarter view of the Deluxe four-door sedan and the standard sedan. Below, 
left to right, the cabriolet roadster and the coach DeLuxe 


N the Moon cars for 1926 the basic 

lines of the car have been retained in 

keeping with the new day engineering . 
policy now preferred in the automotive 
industry. The Moon Motor Car Company 
has for several years advocated and had 
in effect this policy of eliminating the 
yearly model idea in the cars this com- 
pany manufactures. Changes in the Moon 
cars consist in reality of the refinements 
Which have been incorporated in the cars 
to add to their roominess and comfort 
and to their appearance. 


The shape of the radiator shell of the 
Moon cars for 1926 has been improved by 
deepening’ the radiator so that both the 
shell and the radiator have a much bet- 
ter appearance. The fenders have a 
deeper crown and an increase of 1 in. 
in Width while the substitution of mould- 
ing for the raised center panel has added 
much to the appearance of the fenders. 
The front fenders are made much longer 
aud with a longer and more graceful 
‘weep, which lends a European effect to 
the fenders. The running board is much 
shorter and wider, necessitated by the 
change in the fender length. 








(Continued on page 42) desired 
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Packard Adds Four Passenger Coupe, 
Club Sedan and Holbrook Coupe 


Former Two Are Mounted on Both Six and Eight Cylinder Chassis W hile Latter 
Is Available on the Eight Only—Roominess Features New Bodtes 
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Three of the New Body Models on the Packard Eight Chassis, Top to Bottom, Five- 


Passenger Club-Sedan, Four-Passenger Coupe 


and Holbrook Two-Passenger 


Coupe 


NEW four passenger coupe and 
A a five passenger club sedan to- 

gether with a new special Hol- 
brook coupe now are being offered by 
the Packard Motor Car Company. The 
four passenger coupe and the club sedan 
are mounted on both the six and eight 
chassis while the Holbrook coupe is of- 
fered only on the eight chassis. 

The four passenger coupes and the 
club sedans both have large decks at 
the rear with attractive railings and 
each carries a large water and dust- 
proof metal trunk. 


The club sedan is mounted on the 
133 in. wheelbase six cylinder chassis 
and on the 143 in. wheelbase eight 
chassis. The price of the Packard Six 
club sedan is $2725 while the price of the 
Kight club sedan is $4890. 

Dimensions of the club sedan body are 
alike for both the six and eight chassis. 
The six is upholstered and trimmed in 
the same material as other of the six 
cylinder enclosed cars. The same op- 
tions of paint, trim and upholstering for 
all Packard eight cylinder cars are given 
on the new eight club sedan. 


The trunks on both six and eight club 
sedans give unusual storage room for 
parcels or provide a place for several 
suit cases or traveling cases. They are 
443, inches long, 19% inches deep and 
15% inches wide. 


Roomy Rear Seats 


The rear seats are 49 in. wide, giving 
ample room for three persons and have 
the deep upholstering and springs to- 
gether with the comfortable contours and 
width and height of cushions that mark 
other Packard enclosed cars. Two has- 
socks made of the same material as the 
carpets are provided for foot rests. The 
ample leg room in the rear seat is made 
even greater by cutting away the back 
of the front seat at the bottom for addi- 
tional toe room. Four wide doors give 
access to both front and rear seats in- 
dependently of each other. The front seat 
has a width of 46 in. and is of the same 
upholstering as the rear seat. Curtains 
for the rear windows are carried on 
concealed rollers. 

The four passenger coupe in the six 
cylinder line is mounted on the 126 in. 
wheelbase chassis and the 136 in. wheel- 
base chassis is used for the eight coupe. 
Paint, upholstering and trimming on 
both these cars is the same as that on 
other Packard enclosed models, with 
the same distinctions between six and 
eight cars and the same options on the 
eight. 

The driver’s seat is set a little ahead 
of the two-passenger seat across the 
rest of the rear of the body. To the 
left of the rear seat is a parcel com- 
partment with an opening in the top 
83%, by 17% in. The doors have the 
Same opening as in the seven passenger 
sedan bodies. 

The fourth seat which folds back under 
the cowling when not in use has deep 
spring upholstering and is 17% by 17% 
in. The driver’s seat also is quite large 
with a seat cushion 22 in. wide by 17% 
in. deep. The back measures 23% in. 
across. The two passenger seat is 39 
in. wide and 21 in. deep. Curtains 02 
concealed rollers are provided for the 
rear windows. 


Rear Deck Trunks 


Trunks carried on the rear decks of 
the coupes are considerably larger 
than those on the club sedans but are 
of the same materials and construc: 
tion. They are 44% in. long, 21% in 
wide and have a depth of 19% in. They 
are fastened securely to the large deck 
in the same manner as that employed 
on the club sedans and in a like manner 
are readily removable. 

The six coupe is listed at $2585 and 
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the eight coupe at $4650. Equipment 
on both coupes and both club sedans 
is the same as that on other enclosed 
models, including snubbers on the six 
and stabilators on the eight, bumpers 
front and rear built into the chassis, 
motometer, dash gasoline gauge, rear 
view mirrors, automatic windshield 
cleaner, Cigar lighter on dash, cowl ven- 
tilators, Sun visors and a vanity case on 
the coupe. 

The new Holbrook coupe, an attrac- 
tive addition to the Packard array is 
mounted on the 136 in. wheelbase chassis; 
itis a two passenger car, complete with 
full equipment listing at $5775. 

There is an_ exceptionally large 
amount of space for stowing luggage in 
the rear deck in a compartment, access 
to which is obtained through a hinged 
dust and water proof door set into the 
deck. Another compartment 10 in. wide 
and extending practically the width of 
the body is located just behind the seat. 

Through special design and construc- 
tion the three piece “vacuum” type 
windshield with which this car is fitted 
allowed an almost unrestricted view for- 
ward while its appearance enhances the 
particular style of car. 


Equipment is the same on the Hol- 


' brook coupe as on other Packard eight 


closed cars and the same options are 
given on painting, trimming and up- 
holstering. 
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New Models, Lower Prices 
Aid Sales 


SAN FRANCISCO, Aug. 22.—The last 
week in July and the first week in August 
might well have been called “New Car 
Fortnight” in San Francisco, for the mo- 
toring public within that period got its 
first glimpse of the new models of some 
dozen makes of passenger cars. This 
inspiring show, coupled with price reduc- 
tions in most lines, makes the first two 
weeks of August look like a record for 
this month in San Francisco territory. 
Certainly the month will be far ahead of 
the same period last year. 

Among the new models shown were 
seven new Moons, featuring the coach 
de luxe; the new Chandlers, in which 
the Comrade Roadster and paneled ra- 
diator design attracted much attention: 
sixteen types of Buicks, master six and 
standard six chasses; new Nash models, 
with the Ajax Six, in two body styles, 
live-passenger touring model and _five- 
Dassenger sedan; the new Diana, pro- 
duced by Moon; new Star models, and 
the latest Oakland Six. 


DEVELOP STEAM MOTOR 


COLUMBUS, O., Aug. 22.— Papers have 
been filed chartering the Universal Steam 
Motors Co., of Columbus with an author- 
zed capital of $100,000 to develop a ro- 
lary steam engine for motor cars. The 
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Packard Four-Door Five Passenger Club Sedan Mounted on the Six-Cylinder Chassis. 
The Top View Shows the Comfortable Contour of the Seats 





New Four-Passenger Coupe Mounted on the Packard Six Chassis. 











The Trunk at the 


Rear Is Metal and Exceptionally Roomy 


incorporators are Harry C. Dunning of 
Chicago, the inventor; B. L. Thuma, A. F. 
Wise, E. C. Neidlander and Carl D. Pres- 
ton. Mr. Dunning has worked for six 
years perfecting the engine which uses 
kerosene as fuel. It is a six cylinder en- 
gine and great power is claimed for the 


invention. One of the engines invented 
by Mr. Dunning is on display in the lobby 
of the new Neil House. For the time 
being working models for the purpose 
of producing the engines in quantities 
will be made. It has not been decided 
where the factory will be locataed. 
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The New Buick Electrical System 





Fig. 4 
Ignition unit showing timing adjusting 
screw and cap 


electricians have been familiar with 

the Delco type of motor generator 
used on Buick cars. Now a change has 
been made as described in the July 30, 
1925 issue of Moror AcE and the fore- 
handed trouble shooter will file away for 
future reference all information he can 
get on the new system. 


In Fig. 1, the electrical circuits are 
shown for the Master Six, the circuits 
for the Standard Six being the same ex- 
cept that there is no tonneau light and 
no pillar light. The starting circuits are 
conventional in that the live battery ter- 
minal is connected to the starter switch. 
The switch, however. is mounted direct- 
ly on the starting motor as shown more 
in detail in Fig. 2. 

On the starting motor shaft is a pin- 
ion which is brought into mesh with the 
flywheel ring gear by the operation of 
the starter pedal. After the pinion has 
been brought into mesh further motion 
of the starting mechanism operates the 
starting switch. This construction makes 
it practically impossible to put any strain 
on the ends of the flywheel or pinion 
teeth, for it is only after meshing has 
been completed that the starting circuit 
is closed. In Fig. 2, it will be seen that 
a roller clutch is incorporated in the 
starting motor so as to prevent damage 
to the armature in case the driver of 
the car does not release the starting 
pedal as soon as the engine starts. 

Referring again to the wiring diagram 
at Fig. 1, it will be seen that from the 
live starting switch terminal a connec- 
tion comes to the ammeter and from the 


| NOR more than ten years automotive 


Two-Unit Delco Electrical 
System, Used for the First 
Time on This Car, Contains 
Details of Interest to the 
Shop Electrician 


other ammeter terminal connections go 
to the generator cutout and to the No. 1 
terminal of the lighting and ignition 
switch. Turning on the ignition allows 
current to flow through the ammeter 
to the coil and here we have a departure 
from the old motor generator system, for 
the ignition can now be checked up by 
means of the ammeter current without 
the necessity of disconnecting the two 
small wires from the motor generator. 
The operation of the lights is similar to 
that on other Buick cars except that the 
dimmer switch is a separate unit, con- 
trolled by a lever at the center of the 
steering wheel. 


This switch serves to send current to 
either one of the two filaments in the 
head lamp bulb, these bulbs being the 
new Mazda type No. 1110 which have 
two bright filaments, one used for nor- 
mal driving and the other to deflect the 
normal light beams in a downward direc- 
tion when passing other vehicles. The 
ignition circuit is conventional, the in- 
terrupter being equipped with a con- 
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Fig. 3 
Interrupter showing breaker point adjust. 
ment and replacable condenser 


denser easily replaceable should occa- 
sion require. The generator is of the 
third brush type and carries the ignition 
unit. The interrupter construction is 
shown at Fig. 3 and the ignition unit 
mounting and location of the timing ad- 
justing screw is shown at Fig. 4. 


Ignition 


The ignition is timed by fully advanc- 
ing the spark lever on the steering wheel 
The valve cover is then removed, so that 
the valve action may be noticed. The 
engine is then turned over by hand until 
the intake valve in the No. 1 cylinder 
closes. The rotation of the engine is 
then continued until the 17-degree mark 
on the flywheel rim is in line with the 
mark on the edge of the opening in the 
flywheel housing, as shown in Fig. 5. 
It is then necessary to take off the dis- 
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Fig. 2—Sectional view of Delco starting motor used on Buick 
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Fig. 1—1926 wiring diagram for Buick Master Six (Standard Six the same but no tonneau or pillar lights used). ; 
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wheel 

t 

on tributer head and remove the hex cap at does not turn freely. Turn rotor back- 
The wtb : : : 
until bottom of distributer housing as shown ward until the contacts are just closing 
notes at Fig. 4. The timing adjusting screw on the front side of No. 1 lobe of cam. 
aa te with the hex head at the lower end of Turn rotor forward to take out movement 


saul the distributer shaft is then loosened so of automatic advance. Hold rotor in this 
h the that the rotor turns freely. Then turn position by hand while completely tight- 
n the @ ‘Ue rotor until the breaker arm is on’ ening the adjusting screw at the bottom 
ig. 5. the nose of the cam and adjust the of the distributer. Replace the hex cap 
> dis- breaker points to .020 inches. Set the and the distributer head. The spark 
rotor in a position approximately on the plugs should have a gap of .025 in. The 
No. 1 contact button and tighten timing  ffiring order is 1-4-2-6-3-5. 
adjusting screw slightly, so that rotor Lubrication of the generator is taken 








Fig. 5 
Flywheel setting for timing ignition in 
advance position 


care of by means of an oiler which re- 
quires a few drops of engine oil every 
500 miles. This oiler is at the rear of 
the generator. A Zerk connection is pro- 
vided on the distributer housing and 
should receive attention every 500 miles. 
The track in the distributer head should 
be greased with a small amount of vase- 
line jelly two or three times during the 
first 2,000 miles of driving. The track 
will then become glazed and thereafter 
: , en it is only necessary to wipe out the dis- 

Marine Engine Now Being Produced by the Packard Motor Car Co., Detroit. This tributer head with a clean cloth. A small 
Engine was Developed From the Company’s Model 1500 Aviation Engine amount of vaseline jelly should be ap- 
and Develops 260 h. p. at 2500 r. p. m. The Six Cylinder Engine Sells plied to the surface of the breaker cam 

For $6,000 and the Twelve-Cylinder For $12,000 each 1,000 miles. 

















Brougham 


Added by 
Velie 


Y ELIE Motor Corp., Moline, Ill., has 
\ / added a new body type, to be known 
as the brougham, to its regular line. 
The brougham has four doors and ac- 
commodates five passengers. <A _ single 
moulding extending from the radiator 
shell joins a double moulding at the 
cowl, giving a pleasing stream line ef- 
fect. Body finish is of two-tone Duco, 
while the fenders are brilliant black. 
The upper back is finished in black 
leatherette in contrast to the gun metal 
gray of the body below the moulding. 
A curved visor, a continuation of the 
roof line; cowl lights, full nickel radia- 
tor shell and four-barrel radiator, lend 
a distinctive appearance to the car. 


Upholstery is of gray corduroy with 
velour trimming. Rear quarter win- 
dows are operated by Clement single 
lift regulators, door windows by regu- 
lators of the Dura four-turn type. The 
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Velie Brougham Which Is Mounted on the Standard Chassis and Has a Rather Novel 
Arrangement of the Belt Line Moulding 


windsheld is of the one-piece, ventilat- 
ing type. Doors are provided with East- 
man chain door stops. 

Instruments are grouped in a glass 
covered satin silver oval panel, giving 
the instrument board a clean cut appear- 
ance. This panel is illuminated by a 
cleverly concealed lamp, contained with- 
in the panel itself. The ignition switch 
is located at the left pf the steering 
post in balance with the choke plunger 


to the right of the post. All light controls 
are operated by a lever located on the 
steering post along with the gas and 
spark control levers, all of which are 
of the finger type. 

The new Velie brougham body is 
mounted on the standard Velie chassis. 
Standard equipment includes full 6 in. 
balloon tires and Lockheed hydraulic 
four-wheel brakes, has rear view mirror 
and automatic windshield wiper. 








Construction Details of Apperson All- 
Weather Glove Finish Body 


this time, concerning the Apperson 

all-weather glove ffinish fabric 

body construction recently announced 

and described in the July 16 issue of 
Motor AGE. 

Fabric body construction 


N DDITIONAL details are available at 


necessitates 
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Interior of the Apperson All-Weather Glove Finish fabric coupe roadster. 
fabric on the body panel is visible 





a strong framework, built of selected 
hardwood, properly dried, carefully ma- 
chined, and carefully glued and screwed 
together, with generous forged irons at 
all points where strength is required. 
This is very similar to the regular type 
of construction sheet steel bodies. 


Part of the 


However, instead of covering this pre- 
pared framework with sheet metal, as 
has heretofore been customary since the 
abandonment of wood panels on automo- 
bile bodies, Apperson uses a covering of 
expanded steel similar to that used in 
reinforcing concrete.. This metal lath is 
set in rabbets and securely nailed. 

Over this wood framework covered 
with expanded steel, is stretched one lay- 
er of cotton sheeting and a heavy layer 
of cotton wadding, which is then covered 
by stretching a piece of canvas tightly 
over both. This is then covered with 
“Meritas” leather cloth, a material made 
especially for this purpose and is dif- 
ferent from the ordinary imitation 
leather in that it is two-ply or laminated 
fabric bonded with special oil cement, 
making a waterproof covering. This 
Meritas cloth coating is very hard and 
will retain its lustre almost indefinitely, 
it is stated. . 

There are many points in favor of this 
type of construction, the Appersol 
company _ states. It is equally 4% 
strong as sheet metal; it is quiet, re 
ducing to a minimum all interior rut: 
bles, and eliminates rattles or squeaks. 

It retains its lustre under all climatic 
conditions—dust and mud do not mar the 
surface, it can be wiped off with a damp 
cloth without impairing the finish. 2 
event of accident the damaged portiol 
can be replaced very quickly by replac 
ing the damaged panel with a new se 
tion of material. To facilitate this ope” 
ation, the pamels are applied in sections 
joined together with semi-concealed 
moulding. 
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New 2-Ton Federal Truck With Knight 
Engine Announced 


Knight-engined one-ton truck, the 
Federal Motor Truck Company has just 
produced a new two-ton Federal-Knight 
listing at $1650. 

Besides incorporating the sleeve-valve 
engine and other modern features such 
as a full floating rear axle and full pneu- 
matic tire equipment not found in the 
former one and a half to two ton truck 
manufactured by this company, the new 
model is capable of handling loads up to 
4000 pounds in excess of body weight at 
a constant high road speed. A standard 
wheelbase length of 144 inches allows a 
loading space back of the seat amount- 
ing to 119 inches, while for special work 
4 156-inch wheelbase chassis can be sup- 
plied. The weight of the standard chas- 
sis is 3,000 pounds. 


From the 3 5/8 by 4 1/2 in. bore and 
stroke Knight sleeve valve engine of 21 
rated h. p., drive to the gearset is through 
410 in. single plate Borg and Beck 
clutch and a three-speed gearset. 

A two-piece tubular propeller shaft 
with three metal type universals con- 
nects the powerplant with the Timken 
heavy duty, full floating, bevel gear rear 
axle providing a standard gear ratio of 
63/7 to 1. The differential is carried 
on heavy tapered roller bearings inside 


a catanhan by the success of the 








Side view of the Federal 2-ton chassis, equipped with the Knight sleeve valve en- 
| gine and which lists at $1,650 


the pressed steel housing which is fitted 
with two axle bearing mountings on each 
side. In line with the policy of the Fede- 
ral Truck Company, this model also can 
be supplied with a worm drive rear axle 
if desired, 

Both service and emergency brakes 
which operate on the rear wheels are 
of the internal expanding type and ope- 
rate on 16 in. dia. drums having a face 
2 1/4 in. wide. The front springs are 
38 by 2 1/4 in. while those on the rear 
are 52 by 2 1/2 in. 

Mounted on six spoke cast steel 
wheels with demountable rims, standard 
tire equipment includes 30 by 5 in. 
pneumatic cords on the front with 32 by 


6 in. on the rear. For a slight additional 
charge oversize are also available while 
if desired solid tires can be had if a 
worm type of drive is ordered. 

Fuel is fed to the thermo-syphon 
cooled engine by a vacuum tank from 
a 15 gallon cylindrical tank mounted on 
the chassis frame under the seat posi- 
tion. Standard equipment includes hood, 
front fenders and step, dash and toe 
boards, Alemite chassis lubrication sys- 
tem, oil pressure gage, speedometer and 
tools. Included in the electrical system 
are generator, starter with Bendix drive, 
motor driven horn, head and tail lamps, 


ammeter, and heavy truck type 18-plate 
battery. 
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LACQUER SHOP NEAR FINISH 


TOLEDO, Aug. 22—The plant of the 
new Poly-Arts Spray Shop, Inc., capital- 
ized at $100,000, now being built on De- 
troit avenue, is rapidly nearing comple- 
tion. Preliminary operations have al- 
ready been started. The company will 
put into operation the new spray guns 
of the DeVilbiss Manufacturing Co. for 
applying lacquer finishes to automobiles 
and other articles. Temporary plant is 
in the old Ames-Bonner Brush Co. build- 
ing in West Toledo. Isaac Kinsey, Jr., 
Son Of the late Isaac Kinsey, who was 
long a leader in affairs at the Willys- 
Overland plant, is president of the new 
company. 

WILLYS BUILDS IN OAKLAND 

OAKLAND, Cal., Aug. 22.—Ground has 
been broken and construction started on 
ihe first unit of the large distributing 
blant to be built here for Willys-Over- 
land, Inc. The new building, covering 
8,000 square feet of floor space, is to 
be ready for occupancy October 1. It 
Will be of brick, reinforced concrete and 
tel, of the latest “sawtooth,” all-day- 
light construction. 






















Diana 3 Wheel and Dash Layout 


The all-wood steering 
wheel seems to be the 
thing these duys tn auto- 
mobile construction and 
there is no denying that 
the handsome walnut 
wheels found on many 
models today are a fitting 
accessory. At the left is 
the wheel used on the 
Diana Eight, together 
with a close-up of the 
oval panel containing the 
ammeter, oil gage, gaso- 
line gage and speedo- 
meter. 














22 


MOTOR AGE’S PICTURE PAGE 








MOTOR AGE 


August 27, 1925 A 








= 
x 
Fee 





OVER THE LEFT FIELD FENCE. (Gov. 
Fuller, of Massachusetts, swings mighty bat 
in ball game during Boston automobile 
dealers’ clambake. The picture above 
shows one good reason why people attend 
clambakes. Gov. Fuller, incidentally 1s # 
Packard distributor and the big to-do pi 
tured here was held at his summer homé 


Rye Beach, N. H. 
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street. 


FREE WATER—YES. Concrete drinking fountain helps draw 


business for gasoline station near Sacramento. 


ALL LIT UP. Boston traffic officer equipped with signal 
light strapped to his hand. The light is operated on a 


small storage battery 
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ALL THERE BUT THE PORTER. These are not Pullman berths. On the contrary the picture shows how a Ford coupe can be 
turned into a camping bedroom by using a development manufactured by the Price Coupe and Auto Bed Co. of Los Angeles. The 
“upper berth” is big enough for a child. Two sleep below. 
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CThe READERS CLEARING HOUSE 


westions. and Answers on Dealers’ “P 
BUILDING « ELECTRICAL * i RATES 
SHOP « LEGAL « PAINT & TRIM « ACCOUNTING 


Rear Axle Gear Ratio on a 
Dodge Brothers Car 


Q.—I would like to know what would be 
the gear ratio of a Dodge Brothers car 
earrying a fifty tooth ring gear and a 
twelve tooth pinion gear, using a 28 by 4 
wheel and tire? 

The size of the tire is not considered 
when determining the rear axle gear 
ratio. In the case of a fifty and twelve 
arrangement the ratio would be 4 1/6 
to 1 or 4.16 to 1. 

2.—Also. what would be the gear ratio 
using a 3 to 1 ring gear and pinion using 
a 28 by 4 tire and wheel? . 

The ratio would be 3 to 1. 

3.—I also would like to know how many 
revolutions per minute would a Dodge 
Brothers motor have to turn Over to drive 
the car 90 miles per hour? 

Assuming a 4.16 to 1 ratio the engine 
would have to turn over 4100 revolutions 
per minute approximately to do 90 miles 
per hour. Assuming a 3 to 1 ratio the 
theoretical engine speed necessary to 
make 90 miles per hour would be 3275 
revolutions per minute. 


4—What would be the best gear ratio 
to use on a Dodge Brothers tuned up for 
racing on a half-mile dirt track? 

The best ratio is determined only by 
actual try out. We would suggest that 
it be not lower than 3 7/8 to 1 and not 
higher than 4% tol. 

5.—I would like to have a diagram for 
attaching an oil pump to a force feed oil- 


Above: Transverse sectional 





ing system on a Dodge Brothers car that 
you published some time previous in 
Motor AcE. Would pay for issue contain- 
ing this diagram as I have looked through 
Moror AcEs and cannot find this issue. 

The issue in question does not cover 
installation of an oil pump as it was 
assumed that the reader would use the 
regular eccentric pump used on the stock 
Dodge Brothers car. The diagram showed 
a method of connecting the system after 
the crankshaft has been drilled. We are 
sending you the page from the issue 
mentioned which contains the diagram 
and directions. 

6.—I would like to know also what 
speed does a magneto turn over in rela- 
tion to the motor speed. 

On a four-cylinder engine using con- 
ventional two spark magneto the mag- 
neto armature turns at crankshaft 
speed. On the six cylinder one and 
one-half times crankshaft speed and on 
an eight cylinder, twice crankshaft speed. 
This ratio is necessary because the num- 
ber of sparks required per revolution will 
be one-half of the number of cylinders 
and as the magneto delivers two sparks 
per revolution the ratio must be so ar- 
ranged that the magneto will deliver a 
spark to one-half the number of cyl- 
inders at each revolution of the crank- 
shaft. 


7.—At what speed does battery turn 
over in relation to motor speed? 
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Your question is not clear, but we as- 
sume you refer to the relative speed of 
a battery ignition system camshaft in 
which case the camshaft always travels 
at one-half crankshaft speed. 

8.—Does a breaker shaft turn over any 
faster in a magneto than it does in a 
battery ignition system?—Merle Nelson, 
329 Reynolds street, Springfield, Ill. 

On four cycle engines used in motor 
cars the armature of the magneto turns 
faster than the camshaft or armature 
shaft of a battery ignition system. 


A 1914 PACKARD FOR TOWING 


Q.—Could you furnish me with details 
of the 1914 Packard six rear axle and 
transmission, also details of the engine as 
I think one of these cars would make a 
splendid tow car.—Robert H. Ludington, 
597% Dundas street, Woodstock, Ont., 
Canada. 

The transmission being mounted on 
the rear axle, we are showing a cross 
sectional view which gives details of both 
units. We are also showing an end sec- 
tional view of the engine which indi- 
cates the path of the oil in the lubrica- 
tion system. Oil is pumped to the hol- 
low camshaft which acts as a distribut- 
ing manifold. The oil is then distri- 
buted to the main bearings and through 
the crankshaft to the connecting rod 
bearings. Oil ducts in the connecting 
rods then carry oil to the piston pins. 





i F277 70 8968 


view of 1914 Packard engine; right: Axle and transmission of 1914 Packard 
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Front Entrance to a Building on a Corner is Waste 


Q. Kindly furnish us with plans for a 
building to be put on a lot 75 by 140 
corner location. The front of the 75 foot 


space will be the main entrance, in other 


words it is from this direction that the 
general flow of traffic comes. 


The showroom, offices, parts stock and 
accessories should be handled in the space 
as outlined in our rough sketch. We wish 
to provide space for showing about five 
cars. The accessory and parts depart- 
ment are not to be slighted, as we go into 
that quite extensively. The shop works 
about four men regularly. This building 
will have a full basement, with a ramp 
from the rear. Wash rack in basement. 
No boiler room will be required as the 
building will have city heat. All the space 
which will be available without crowding 
too much will be used for storage. Fleck 
Motor Sales Co., Bismarck, N. D. 

There is a great waste of space in this 
building caused by the entrance on the 
main street. Since it is on the corner, 
we see no reason why you should not 
use the side street as a means of get- 
ting to your garage and shop, giving 
over the whole of the frontage to show- 
rooms, Offices, and accessory sales. It 
is true that this drive-through idea with 
an entrance on the main street and an 
exit on the side street is very nice, but 
when we consider that about half of 
the length of the building and 15 feet of 
the width is given over to passage that 
might just as well occur in the side 
street, it would seem that some more 
economical use of the space would be 
preferred. 


There is one advantage, however, in 
the layout we have made and that is 
that the shop, showroom, offices, etc., 
are all in one compact group where heat- 
ing will be much easier and better than 
if the shop were separated from the 
rest. With this arrangement all the rest 
of the building is practically storage 
Space and need not be heated above 40 
or 50 degrees at any time. 


In the small sketch you will note that 
we have made an entrance on the side 
street directly into the garage, but have 
left the exit the way we have arranged 
it in the large sketch. The shop is along 
the back wall and in order to save space 
a series of sliding doors are arranged 
just back of the car spaces. This makes 
a very good arrangement and we be- 


lieve would be quite a space saver for 
you. 


Why the Bearing Burns Out 


Q. Adivse why the rear main bearing 
on a Chevrolet model 490 persists in burn- 
ing out. We have had new main bearings 
put in this car twice and the rear main 
bearing will burn out in a day or so. We 
understand that the front and rear main 
bearings are oiled by splash system and 
the center main bearing is oiled by pres- 
Sure. Advise if it would do any good to 
bore a hole and groove the upper portion 
of the rear main bearing. Advise the 
Proper way to install rear main bearings 
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The Small Sketch Shows One Method 
of Eliminating a Front Entrance as Laid 
Out in Our Large Plan 


in this motor to prevent the rear main 
bearing from burning out. Motor Inn 
Garage, Leeds, N. Dak. 





Your mistakeisapparently in failing 
to drill out a hole in the rear main bear- 
ing to coincide with the oil hole in the 
cylinder block. If you will examine the 
rear main bearing closely you will find 
that there is a sort of funnel construc- 
tion in the casting just above the bear- 
ing which is intended to catch oil and 
feed it through a hole to the crank- 
shaft. Accordingly the bearing should 
have a hole in it to register with this 
funnel and there should also be grooves 
cut in typical criss-cross fashion, so as 
to feed oil to all parts of the shaft. 

The bearing cap also has a hole and 
is also grooved. The front main bear- 
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ing is constructed in similar fashion. It 
might also be well to check the crank- 
shaft to see that it is not sprung, al- 
though failure to connect up the bearing 
with the lubrication passage doubtless 
accounts for the experience you have had. 
The use of a line reamer for finishing up 
the main bearings after they have been 
cast is a part of the recommended pro- 
cedure, and together with straight shaft 
should give satisfaction. 











MOTOR AGE 


August 27, 1925 


Defeating Old Man Wear and Tear 





Persistent Leak at Rear 
Main 

Q.—We sent you an inquiry by night 
letter in regard to an Oakland which 
throws oil through the rear main bearing 
and received a reply suggesting the use 
of an oil drain pipe. We installed a pipe 
in accordance with your suggestion but it 
did not improve the condition. We are 
sending you a diagram of this bearing 
and would like additional information if 


possible-—McKenney Garage, R. No. 5, 
South Tacoma, Wash. 


We are publishing your sketch so that 
other Motor AGE readers will have a 
chance to see what you have done and to 
write you direct if they have any sugges- 
tions. We assume that there is no con- 
nection between the oil pipe which car- 
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Reader’s sketch showing steps taken to 
prevent oil leak 


ries oil to the main bearing and the one 
which is used for a drain. These appear 
to cross each other in your sketch, but 
we assume that they do not connect. If 
there should be a connection it would 
be easy to see how oil would be forced 
in the wrong direction. With the force 
feed system connected at the front of 
the bearing and excessive oil leaking out 
of the rear of the bearing it apparently 


shows a poor fit of the bearing to the 
crankshaft. 


In making a thorough check it would 
be well to see if the crankshaft is 
straight and that the rear journal is not 
eccentric. Any appreciable amount of 
eccentricity will tend to enlarge the 
bearing so that oil will flow in excessive 
amounts toward the rear. In fitting the 
shaft to the bearing it is first fitted to 
the upper half and checked by the use 
of Prussian blue and then the bearing 
cap should be fitted in like manner until 
you have a very nearly 100 per cen 
bearing surface. , 


As a tight fit is not permissible with 
pressure lubrication it is even more de- 
sirable to use a mandrel made .0015 to 
.002 in. greater in diameter than the rear 
journal of the crankshaft. A chance for 
leakage always exists where the rear 
main bearing cap makes contact with the 
upper half of the bearing. On some cars 
babbitt lined shims are used ‘which butt 
up against the shaft to prevent leakage 


along the crack between the shaft and 
the upper part of the bearing. It is cer- 
tain that if any appreciable amount of 
oil leaks from the rear of the bearing 
that oil is rapidly flowing along the shaft 
or else that the Grain is insufficient to 
take care of it. 

Another possibility that occurs to us 
is excessive leakage of explosion pres- 
sure past the pistons which maintains 
pressure in the crankcase and prevents 
the oil drain functioning. 


Now and Then a Miss 


Q. We are having considerable trouble 
with a 1925 Maxwell Sedan with mileage 
of 450. After running from six to ten 
miles or when the engine gets thoroughly 
warmed up the motor starts to miss on 
Nos. 2 and 3, not regularly but intermit- 
tently, sometimes every 50 yards and then 
100 and then 200 yards. Have changed 
plugs, coil, carbureter, vacuum tank and 
distributer. The engine runs well when 
cold and until it gets hot. Have had 
head off and touched up the valves, check- 
ed the valve stems also the seat, for clear- 
ance. Also checked the wiring for louse 
connection. Can you offer a solution or 
suggest a remedy? C. D. Robbins, 48 Smith 
street, Winnipeg, Man. Canada. 


We would recommend your checking 
the spark when the engine has become 
heated to the point where missing oc- 
curs. You can remove a wire from a 
plug and hold it about 3/16 inch from 
the engine and run the engine at about 
the speed at which missing is noticed. 
Listen to the spark, using a tube of 
brown paper rolled up if necessary with 
one end held to your ear and the other 
end held near the spark. If the missing 
is found to be due to the spark failing 
every now and then, it is possible that 
there is a poor connection in the igni- 
tion switch. . ! 

A poor connection in the ignition 
switch can sometimes be detected by 
having the interrupter points touching 
and turning on the switch and watch- 
ing the ammeter. The hand should show 
a steady discharge, but if the needle 
flickers it indicates a poor connection 
somewhere in the circuit. High resist- 
ance is sometimes encountered where 
the ignition unit sets in the socket of 
the engine. This does not usually give 
trouble on new cars but sometimes on 
old cars where the grease and dirt form 
an insulating film and prevent the igni- 
tion unit being well grounded. As the 
condition occurs when the engine gets 
hot it is possible that the clearance be- 
tween the valves and tappets is not suf- 
ficient, and this'should be checked when 
the engine is warmed up. It is also pos- 
sible that a valve stem sticks when hot. 
You might get some idea of the condi- 
tion by cranking the engine by hand 
so as to feel the compression when the 
engine is hot. Another possibility is that 
there is an air leak in cylinders No. 2 
and 3 when the intake manifold is at 
a high temperature. This could be 
checked by squirting gasoline on the in- 
take manifold gasket. 





Alloy Steel Stands High 


Temperature 


Q.—In regard to burnt valves on a 
Maxwell car want to tell you that your 
remedy proved a success. I reamed out 
the valve guides just enough to remove all 
foreign matter and enlarged the oiling 
holes in the crankcase one-eighth of an 
inch which proved to be the remedy on 
this car. Now I have one more question. 
I understand there is a valve on the mar- 
ket that the manufacturers claim will 
stand twice the heat without warping 
that the ordinary valves do. Would you 
recommend these valves for cars that are 
inclined to burn their valves. What com- 
pany makes these valves.—A Reader. 


It is contrary to the policy of Moror 
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Marvel carbureter on 1916 Oakland 


AGE to recommend any particular item of 
automotive equipment. It is possible, 
however, that you refer to certain. valves 
which are made of alloy steel, which ma- 
terial would stand a high temperature. 
Names of concerns making alloy steel 
valves will be given by separate letter. 


Using Ammeter Shunt 


Q.—When a 0-16 voltmeter is connected 
to a 100 ampere shunt and the needle is 
on the figure 2 what is the proper reading. 


This does not mean anything as a volt- 
meter is not supposed to be used with 
a shunt. 


When a 0-100 ' millivoltmeter is con- 
nected the same way and the needle 
points to figure 2 what is the proper read- 
ing.—Charles Tuckfeld, North Branch, 
N. Y. 


If the ammeter shunt is designed to 
be used with the millivoltmeter then it 
means that 100 amperes flowing through 
the shunt will cause the millivoltmeter 
to read full scale deflection. Accord- 
ingly with the needle at the 100 point 
it means 100 amperes flowing through 
the shunt and with the needle at the 
figure 2 on the scale it would mean 2 
amperes flowing through the shunt. 
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Testing for Reversed Coils 
in Rewound Armatures 


Q. We are having trouble in re-wind- 
ing the Auto-Lite G. P. No. 2116 arma- 
ture as used on the Overland four. The 
trouble we have here, the armatures 
when in the generator cuts in too slow or 
starts to charge at too high a speed. The 
cut in should be from 450 to 500 r. p. m. 
and the best we can get is 7600 r. p. m. 
As far as we know we are winding it the 
same as the new armatures are wound, 
and we have checked the armatures seve- 
ral times, but cannot locate the trouble. 
Supply armature diagram and give possi- 
ble causes of this trouble. We would like 
to have this information at once as we 
have discontinued winding until we find a 
remedy. 

If you have any books with diagrams 
of the armature winding of all various 
types of armatures, please state the price. 
B. J. Holtcamp, 222 S. Locust street, Cen- 
tralia, Ill. 


We are showing the armature wind- 
ing diagram for the Auto-Lite generator 
armature No. G, P. 2116, this information 
being obtained from the Universal Arma- 
ture Winding Manual. Additional sources 
of supply on armature winding diagrams 
will be given by separate letter. The 
coils are wound clockwise, there being 


six turns of No. 17 single cotton covered 


enameled copper wire in each coil. 
There are two coils per slot wound to- 
gether using wires of different colors. 
In order to clear the generator frame 
the winding must not project more than 
% in. beyond the core. The last coil is 
the dead coil used to balance the arma- 
ture only. The ends of this coil should 
be taped up and buried. 


The most likely cause of trouble is in- 
correct winding and the diagram should 
help you on this. After the armature is 
wound, it may be desirable to check up 
to see that you have no reversed coils 
and that the magnetic poles are in the 
proper place. We are showing one 
showing one sketch which illustrates a 
method of checking for a reversed coil. 
Either one cell of a storage battery or a 
dry cell is used and connections are 
made to opposite ends of the same coil. 
You could start in by connecting from 
commutator bar No. 4 to commutator bar 
No. 14 which would give one of the coils. 
Most of the current would flow through 
this coil so that if the armature stood on 
end and a compass is moved around the 
armature, you will find a strong magnetic 
pole in one place. 


Then the connection from the dry cell 
or storage cell should be shifted one bar, 
so that you next check from No. 3 to No. 
15 bar. The polarity of the coil should 
be the same as the previous one as in- 
dicated by the same end of the compass 
needle being attracted. The points of at- 
traction will be the same for coils in the 
same slot, but will shift the distance of 
one slot on the third test which would be 
from bar No. 2 to bar No, 16. In this 
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Compass test on armature to check commu- 
tator connections 
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way the connections to the commutator 
willl be shifted one bar at a time and 
the compass moved around as the test is 
continued. The same end of the compass 
needle should point toward the arma- 
ture all the way around. 


The other test is made by connecting a 
dry cell or one cell of a storage bat- 
tery to positions on the commutator cor- 
responding to the brush positions when 
the armature is in use. If the compass 
indication is weak it is possible to use 
more dry cells or more storage cells in 
series. The compass when moved around 
the armature will now show four mag- 
netic poles and if the point of connection 
of the battery is considered as being the 
equivalent of the brush position, then the 
compass indications should point to a 
place on the armature corresponding to 
the neutral zone between the magnetic 
field poles. This will show that the ar- 
mature is correctly connected so as to 
have the main brushes on neutral. 
About the only other possible reason for 
having the machine cut in late would be 
that insufficient number of turns are 
used in the armature, or that the arma- 
ture has been turned ‘down so that there 
is too large a gap betweeen it and the 
field poles. In case the armature at 
some time or other had rubbed on the 
field poles it is possible that the lami- 
nations are shorted due to the edges 
being burred over. This would result in 
overheating after the armature is put in 
service. 


SHORT CIRCUIT BETWEEN TWO SEG- 
MENTS 


Q.—I am a steady reader of Motor AGE 
and find your questions and answers very 
interesting and helpful. I had a Ford 
come into the shop the other day which 
would run all right with the switch on the 
battery position. Whenever the switch 
was turned to the magneto position, how- 
ever, it would lag and pound. The other 
mechanic and myself had an argument as’ 
to the cause of the trouble. He said it 
was due to the valves and I was almost 
certain it was in the commutator so I re- 
moved the commutator and found it in 
bad condition with a fine strip of one of 
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Diagram of Autolite G. P. No. 2116 armature 
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Testing the rewound armature for a reversed 
coil 


the segments across No. 1 and No 2 points. 
After installing a new commutator it 
worked fine. Why did it work on the bat- 
tery side and fail to work on the magneto 
without moving the spark lever in either 
direction?—S. C. Thomas, c/o Automotive 
Repair Co., 7001 Kelly boulevard, Pitts- 
burgh, Penn. 

The voltage of the battery current is 
approximately constant while the voltage 
from the magneto is not only alternating 
instead of direct but.it also varies with 
the speed. From what you say we as- 
sume there was a sort of short circuit 
between two of the segments. It is pos- 
sible that this connection was not per- 
fect and that when operating on 6 volts 
it did not act like a short circuit. The 
Ford magneto on the other hand develops 
a higher voltage, which may have sent 
enough current through the short circuit 
to cause trouble. 
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Monthly Operations at a Flat Price 


T IS, of course, perfectly possible to 
] sell car owners on the general appli- 
cation of the flat rate system, but the 
one big point many dealer establishments 
and shops in general are overlooking is 
the selling at a fixed price a monthly 
inspection and adjustment service. Such 
a group of operations when properly se- 
lected constitute what often is called 
“Preventative Service” and simply means 
that if these things regularly are done 
by the dealer to the customer’s car, such 
a car will perform better over longer 
periods of use before major service or 
repair operations are necessary. 

The public is motor-wise enough to 
know that cars cannot operate indefi- 
nitely without attention of some kind. 
Carbureters have to be adjusted; tappets 
must be taken up occasionally; strain- 
ers will get clogged and must be cleaned; 
the water gets low in the battery; brakes 
need adjusting and body squeaks will 
occur. 

Although the makers of motor cars 
have made it much easier for the car 
owner to perform some of the more sim- 
ple service operations, most owners are 
not systematic in their work and would 
rather spend a few dollars letting the 
dealer’s service department or some shop 
do the work. It’s a messy job to fill 
differentials and universals no matter 
how you look at it and not a car owner 
who would not rather have someone else 
do the job for him. 


Weak on Merchandising 


The trouble has been that that too few 
automotive establishments have properly 
merchandised such service. A car owner 
gets the idea he must pay quite a price 
for such operations as he ordinarily per- 
forms himself, but if his attention is 
called to a definite price covering certain 
jobs on his car he is pretty apt to have 


the work done at the service station or 
garage rather than attempt it himself. 


Just the other day a car owner cited 
a case to us. He said he did a little 
work on his car which a service station 
could have done in a few minutes but 
which took him about an hour. On top 
of this he ruined a $4 white shirt, so 
all told the job cost him considerably 
more than it would had he taken it to 
the service ‘station. He made the re- 
mark that had he been told or seen ad- 
vertised a flat price for the job in ques- 
tion he surely would have never attempt- 
ed it. 


Often a car owner starts to lubricate 
his car, that is, fill the differential, trans- 
mission, etc., and then finds out he either 
has not the kind of lubricant necessary, 
a gun for forcing it in, or other work 
which he did not figure on manifests it- 
self. Then the car goes to the service 
station, where it should have gone in 
the first place. : 


All of this suggests a schedule of oper- 
ations which every dealer or shop can 
get up and sell at a flat price to car 
owners. It may not cover all makes, 
as it will be more on some cars and less 
on others. For example, one Chicago 
dealer recommends that the following 
service is necessary each month for the 
good performance and economic upkeep 
of the car he sells. If contracted for 
the service costs $9 per month and in- 
cludes: 


1—Tuning engine. 

Adjust tappets; adjust carbureter; ad- 
just ignition; adjust water pump; adjust 
oil pump; adjust fan belt; adjust mani- 
fold; clean plugs; clean commutators; 
clean vacuum tank; clean strainer to car- 
bureter. 


2—Adjust brakes. 
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FLAT RATES FOR RICKENBACKER 
REAR AXLE OPERATIONS 























Manufacturer's 
Official Time 
Designation 
D-1 General Overhaul of Rear Axle... 0... 714 hrs. 
D-2 Renewing Pinion Carrier.......... 41% hrs. 
D-3 Renewing of Ring Gear and Pinion... 6 _—sihrs.. 
D-4 Renew Differential Gear and Spider 41, hrs. 
D-5 Adjust End Play, Back Lash, Renew Hub Felt and 
Retainer, Axle Shaft and Bearings................. 3 _sihhrs. 
D-6 Renew Rear Axle Housing 9 _sihs. 
D-7 Renew Rear Wheel (each includes)... 1 hr. 
D-8 Remove End Play in Rear Axle Pinion... 1 ihr. 


D-9 Renewing Rear Axle Differential Carrier Gasket 21% hrs. 




















THINGS THAT HELP FLATE RATE 
A place for everything and everything in 
its place works out just as well in using 


flat rate as anywhere else. A tool chest 
for each mechanic insures an orderly shop 
and makes possible finding a tool when 
necessary. If a tool is kept in a certain 
place a mechanic always knows where to 
find it and anything which saves time is a 
decided asset in using flat rate. 














3—Grease and oil (grease and oil in- 
cluded). 

4—-Adjust steering. 

5—Align wheels 

6—Inflate tires. 

7—Inspect battery. 

8—Adjust shackles. 

§9—Tighten body bolts. 

10—Take out rattles and squeaks. 


Using Flat Rate Manual 


Pittsburgh, Pa. 
To the Editor of Moror AGE: 

Would you kindly send us by parcel 
post, C. O. D., three copies of Motor AGE’s 
post, Flat Rate Manual as printed in your 
magazine of April 30, 1925. We have 
been using this guide continuously since 
its issue, and have had remarkable 
success with it. 

Yours for “Flat Rate” 
Automotive Repair Company. 


QUEBEC CLAIMS BEST ROADS 


QUEBEC, August 22.—Check-up of 
provincial roads by Government officers 
recently shows that 6,000 miles of im- 
proved highways throughout the province 
of Quebec provide farmers with the 
quickest and best transportation facil- 
ities to be found anywhere in the world. 
Over $35,000,000 has been spent by the 
highways department during the past five 
years, and $6,000,000 more is being spent 
in 1925 to insure pre-eminence as the 
tourist paradise in eastern North Amer- 
ica. Good roads, historic mementoes and 
scenic beauties are being held out to the 
world as Quebec’s main attractions. 
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THE MARKET'S NEW OFFERINGS 


Accessories — Equipment —Suppbplies 


Rear Fender Bumper for Fords 


AN accessory which is said to be con- 
structed along practical and scientific 
lines for long efficient service is found in 
the No. 09 Rear Fender Bumper for 
Fords, offered to the trade by the Ken- 
tucky Wagon Manufacturing Company, 
Louisville, Ky. In construction this 
bumper is similar to the company’s ear- 
lier product, the No. 08 “KYW” Medium 
Balloon Fender Bumper except that the 
No. 09 has special Ford connections. The 
manufacturers say it is rigid and firm, 
yet resilient, having good design and 
adding to the appearance of Ford cars. 
The No. 09 lists at $14. The company 
makes a number of other bumper models 
and will gladly furnish details to any 
dealer applying for information. 





Fender bumper for Fords 


Nestler’s Tube Compound 

HE Nestler Rubber Fusing Com- 

pany, 245 West 55th Street. New 
York has brought out a self-sealing com- 
pound for use in the inner tube. The 
compound is injected into the tube 
through the valve stem and is effective, it 
is claimed, in instantly sealing holes not 
larger than 1/8 in. in size as well as 
comenting porous places and _ leaks 
around the valve. Injection is accom- 
plished with a hand pump after remov- 
ing the valve inside. The makers guar- 
antee the produce not to injure tire, tube 
or valve while it will not loosen patches. 
The substance comes packed in two sizes 
of cans, a one pint size for 4% and 5 in. 
tires, retailing for $1 and a half-pint size 
for 31% and 4 in. tires, retailing for 55 
cents. 


Dains Nu-Matic Bumper 


CCESSORY dealers will observe a de- 

parture from the more conventional 
bumper practice in the Dains Nu-Matic 
Bumper which recently was placed on 
the market. This is a product of the 
Dains Nu-Matic Bumper Company which 
has offices at 628 Main Street, Peoria 
and a plant also at that address. 

The outstanding feature of the Dains 
bumper is its air and oil cylinders 
which provide what is said to be unusual 
cushioning service. It has an oscillating 
Vibrating tubular shock frame with suf- 
ficient flexibility to absorb shocks from 
heaviest impacts. The device is made in 
three sizes, for the light car, the heavy 
car for trucks and buses and can be used 
On any car made. 

















Tria Horn 








Bouncing Balloons 
Are Not Enough 


A striking advertisement issued 
by one of the large agencies con- 
veys the thought that there is a 
difference between the “clever” ad 
and the “selling” ad. 


The same might be said of the 


“clever” window display and the . 


“selling” window display. 


Not long ago an accessory mer- 
chant who deals in tires sought to 
attract attention by putting in the 
window a number of toy balloons 
which were kept moving with elec- 
tric fans. A sign said something 
about balloon tires but the com- 
ment was drab, offering no especial 
appeal, and the balloon tires in the 
window only suggested that they 
were balloon tires. 


One purpose of the show window 
display is to attract attention. This 
accomplished its next shot is to 
capture buying interest. The pub- 
lic is aware that the trade sells bal- 
loon tires but it does not know 
what especial buying benefits can 
be found at some particular store. 
The clever window display even, 
should have tie-ups stressing these 
benefits. 











The Tria Horn 

HE Tria Horn which is made in Berlin, 

Germany, is being distributed in the 
United States by Isotta Fraschini, with 
Offices at 785 Fifth avenue, New York, 
and a western distributing establishment 
at 2427 South Michigan avenue, Chicago. 
Orders for the horns are received at 
either of these addresses. This is a horn 
which is said to be especially well de- 
signed to give long service and produce 
a far-reaching pleasing double tone fog 
horn sound. It mounts to best advan- 
tage on the dashboard under the engine 
hood, the distributors furnishing full in- 
stallation instructions. List price $38. 


Instant Spark Plug Cleaner 


AN interesting automotive product is 

found in the Instant Spark Plug 
Cleaner which recently has been placed 
on the market by The Trindl Company, 
2917 S. Wabash avenue, Chicago, Twenty 
seconds is all the time necessary, it is 
stated, for this cevice to clean a spark 








plug regardless uf how badly it is fouled. 
The feat is accomplished without soiling 
the owner’s hands. The cleaner is in- 
stalled permanently in one of the pet- 
cock holes of the engine. For engines 
not having petcocks a special adapter is 
provided at a cost of 30 cents. The 
cleaner lists at $2.50. 


AC Air Cleaner for Dodge 
C SPARK PLUG CO., is now fur- 
nishing AC Air Cleaners, com- 
plete with all at- 











tachments, for the 
1920 to 1925 mad- 
els of Dodge 
Brothers cars and 
Graham Brothers 
trucks. A retail 
price of $7 has 








Dains’ Nu-Matic bumper 


been placed on 
the installations. 








30 










MULL 
fl 

FT 

{! 

Al 


MOTOR AGE 


qm 





August 27, 1925 




















Ps 
& 
= 
- 
= 
= 
~ 

















Here Is Shown the Set-Up for the Speed-Spra. It Can Be Driven by Electric Motor or Gasoline Engine. Among its Features 


Speed-Spra For Washing Motor Car 


Since it is being generally realized 
that a clean car is easier to work upon 
and that one of the most important steps 
in the refinishing of cars is the cleaning 
of them prior to painting, apparatus for 
cleaning chassis and bodies is being de- 
veloped to quite an extent. 


One of the most recent additions in 
this line is the washing apparatus known 
as the Speed-Spra, made by the Hayes 
Pump & Planter Co., Galva, Ill. To better 
understand how the Speed Spra works it 
must be understood it is driven by a3 h. p. 
electric motor or engine, and delivers 
through the “Velvet-Spra” gun operated 
by the washer a-broad, soft, soaking 
spray, or a strong, driving spray for use 
on the under side of fenders, chassis, etc. 

In operation, the washer turns on the 
broad Velvet-Spra and goes over the en- 
tire car, soaking it thoroughly. That 
takes only 1 or 2 min. Then, turning the 
handle of the Velvet-Spra gun to the driv- 
ing spray, he starts work on fenders, 
wheels and springs. 

The feature of this washing apparatus 
is the exceptional fineness of the spray. 
It causes the water to penetrate caked 
dirt and grease-soaked dirt so the latter 
falls off in chunks and in a demonstra- 
tion to a representative of Motor Age a 
car was washed in less than 20 min. 

In the Speed-Spra, cold water is drawn 
from a supply barrel into the pump, 
placed under pressure and_ forced 
through a length of hose into the Velvet- 
Spra gun. There are no compressed air 


or mixing tanks, nor valves to operate.. 


The pump itself is automatic, regulating 
its own pressure, and keeping the pres- 
sure constant, whether one or two leads 
are in operation. 

With a quarter turn of the handle of 
the gun, the stream can be changed from 
a driving, cleansing spray, to a _ broad, 
soft, soaking flushing spray, or shut off 
altogether. 

One of the outstanding advantages of 
the Speed-Spra is the automatic by-pass 


Is the Exceptional Fineness of the Spray 


or governor, which maintains even pres- 
sure, and returns any surplus water or 
solution to the supply. When the gun is 
turned off, the water flows back into the 
supply barrel, and the motor or engine 
idles, consuming not more than 5 per 
cent of the current required when the 
gun is operating. 

Another feature is that it is not de- 
pendent on city water pressure. A sup- 
ply barrel, provided with an automatic 
float, furnishes the water. When the 
water level drops, the water flows in 
from the tap. When it is full, it shuts 
off automatically. 

The apparatus requires floor space 
only 2 ft. by 5 ft., exclusive of the bar- 
rel. It can be placed anywhere, and 
can be installed by simply connecting the 
barrel with a water tap, and the motor 
to the electric circuit. | 


Uses Cold Water 


An extra barrel may be utilized to 
contain soap or washing solution. It is 
operated by a three h. p. electric motor. 
An automatic control cuts down the mo- 
tor to idling speed when the gun is not 
in operation. If preferred a three h. p. 
gasoline or kerosene engine can be used 
instead of an electric motor. 

















Standard Turbine Air Motor for use 
with wire brushes, grinders, etc. 


The prices of the Speed-Spra vary 
from $300 without the electric motor or 
gasoline engine to $515 for the No. 5 ma- 
chine which is fitted with a direct cur- 
rent, 115 to 230 voltage electric motor. 
Two 25 ft. lengths of high pressure lead 
hose are furnished with the outfit. 


ee er 


The Air Motor 

| The Standard Turbine Corp., Scio, New 
York has brought out a device known as 
the Air Motor to be used in connection 
with a wire brush for scaling paint from 
motor vehicles, in connection with grind- 
ing wheels and other similar operations 
in the automotive shop. 

The Air Motor is said to be ideal for 
the above purposes, principally on ac- 
count of its light weight and consequent 
ease of handling. The turbine consists of 
a wheel operating at a speed of 12,000 r. 
p. m. mounted on ball bearings and 
geared to the low speed shaft operating 
the wire brush. 


The low speed shaft is laid in a long 
sleeve bearing and arranged also with a 
ball thrust bearing to take up any thrust 
imposed in applying the brush. The air 
is admitted to the turbine wheel by 
means of a valve operated by a trigger. 
The turbine wheel itself consists of a 
small steel forging tested to a maximum 
speed of 100,000 r. p. m. The bearings are 
grease lubricated, the grease connections 
being arranged for the Alemite system. 
The exhaust is through the center of the 
low speed shaft, assisting in keeping the 
brush clean. 


The standing torque of the motor is 
greater for equivalent air consumption 
than any reciprocating motor it is said. 
The no-load speed of the motor is always 
such as to be less than one-third of the 
tested safe speed of the wheel. The motor 
has an all-aluminum casing and its total 
weight is 91% lbs. without the brush, 
about 11 lbs. with the brush. The motor 
is free from vibration. 
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Why Radio Appeals 


ERCHANTS who sell radio equipment do so with 
M the natural expectation of making a profit. Many 
automotive merchants have taken up this line of business 
and some have made a profit and some_have not. Those 
who have not made a profit usually attribute their failure 
to the price cutting carnival that we have observed in so 
many places where radio is sold. The fact that the radio 
business was so new and so much progress in design being 
made from day to day was largely responsible for the 
lack of stability in prices. 


Still we find more and more automotive merchants 
putting in stocks of radio merchandise. Thus far radio 
is largely a fall and winter business. The automobile 
business in most sections of the country still falls off to 
some extent in these very same months, despite the many 
commendable efforts that have been made to keep the level 
up. It is the desire to supplement their automotive busi- 
ness with a line that will keep up the sales volume and 
profit production through the winter months that has led 
many dealers to engage in selling radio. 


The average automotive dealer whd takes on radio does 
not permit this supplementary line to interfere with his 
automotive business. He organizes his establishment so 
that he can give the right kind of attention to radio with- 
out in the least neglecting his automotive business. Many 
of his radio customers come from the ranks of the car 
owners that he already has contact with, and in many 
cases radio sales are made while the car is in the shop. 


If the automobile dealer has his business so organized 
that he can sell radio without interfering with his auto- 
motive sales, and if he finds that his radio business returns 
him a profit that helps him to maintain a better establish- 
ment the year round, then he is justified in going into it. 
It is for him to determine. Certainly it would not appeal 
to him if there were no opportunity for profit in it. 





Be Optimistic 

S September approaches the great industrial and 
financial leaders of the nation are predicting a 
period of unusual business development and progress. All 
summer the automobile business has been good and it has 
continued at a brisk rate later in the season than usual. 
There has been and there continues to be a quantity 
demand for automotive transportation. If general business 
continues to improve as the captains of industry predict, 
it should result in a tendency for the automotive business 


to remain at a higher level than is usual for the fall and 
Winter months. | 


There is a lesson in this for the dealer. Be optimistic. 
Be conservation on the side of good business. Don’t 
become hysterical and start trading wild for any kind of 
old used cars simply for the sake of making immediate 
sales. Let good judgment prevail. It looks now as if there 


will be plenty of profitable business for the automotive 


industry. Why run your head off looking for unprofitable 
business? 





Let the Public Know 


F the millions of motor vehicles in operation had the 
| little attentions and adjustments they are in need of 
today to make them perform infinitely better, a vast amount 
of profitable business would immediately accrue to the 
automotive sales and service places. 

Millions of hours of profitable labor would be sold 
and cash registers would swell with hundreds of thousands 
of dollars received from comparatively small merchandise 
sales. 

One reason that this business does not come into the 
service stations and sales rooms today is that no effort is 
made to bring it in. The public doesn’t know that a small 
replacement or adjustment that might cost only 50 cents 
or a dollar would make so great an improvement in the 
performance of an automobile. Or if the car owner does 
know what his vehicle needs he may put off having it done 
because he does not know how cheaply it can be done. 
No one has ever told him. 

A case in point is a man who for a year had been plan- 
ning to replace his spark plug leads and terminals. He 
was confident this replacement would give him more de- 
pendable and reliable service from his car. He had no 
idea what such a service should cost, but from past ex- 
periences with other repairs he had visions of a bill that 
might total many dollars. Se he thought he would do 
the job himself when he got time. So he went along a 
year or more in the constant dread that some day his 
ignition circuit would fail him and he would be stalled 
on the road. 

Finally he got to the point of stopping at a service 
station for the express purpose of purchasing the neces- 
sary insulated wire and the new terminals. He casually 
told the proprietor what he wanted to do and asked him 
how long it would take the service station to do the job. 
He was surprised when the answer was about a half hour. 
Immediately he gave instructions for the shop to go ahead 
with the job and in a half hour he had his car back with 
the job done skillfully by an expert at a cost very little 
more than the materials alone would have amounted to. 
And the car owner was saved a dirty and trying job that 
probably would have been none too well done when he 
got through with it. | 

There are literally millions of little jobs like this, or 
of a similar nature, that should be done on the automobiles 
running the highways every day. But the service stations 
are making no effort to get this business. They are not 
telling the public how cheaply these jobs can be done and 
what satisfaction comes from them. It is a vast field and 
one that will yield dollar profit to the service station and 
tremendous satisfaction to the car owners. 
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Automotive Production Remains High 


Trend of Output Pointing 
Down in Factory Centers 





Builders Working Now Largely to 
Care for Unfilled Orders—Prog- 
ress in This Direction Good 


DETROIT, Aug. 22.—While production 
in several of the different automobile fac- 
tories in the Greater Detroit area is still 
at nearly full capacity, yet the trend of 
the manufacturing output is pointing 
down. 


Perhaps the best indication of this is 
the fact that orders for the various makes 
of passenger cars are not as easy to 
obtain now as they have been in the 
past. This is true, not only of those 
which have enjoyed normal outputs, but 
also of those makes which have done 
record businesses. 


The output now is being used to catch 
up with the orders that have been on the 
books for some time. Some companies 
are making remarkable progress in this 
direction and have made great inroads 
into their unfilled orders. Those com- 
panies that have been doing a normal 
business are letting their orders control 
their production. 


When the time arrives when the un- 
filled orders are no longer on the books, 
it is almost a foregone conclusion that 
the output will take a big drop and will 
continue on its way down until the an- 
nual rush starts again in the spring, 
because it is regarded as certain that 
the different manufacturers will control 
their output by the demands placed on 
them by their dealers and branches. 


While it is only a matter of specula- 
tion, yet the coming months may see 
production drop to an unusually low fig- 
ure for reasons mentioned above. And 
then again it may not, for the manufac- 
turers wishing to maintain sales lines 
devoid of radical ups and downs may 
govern their production accordingly. As 
yet it-is too early to predict just what 
course will be followed, except that pro- 
duction will drop. 


RUBBER SURVEY STARTED 

WASHINGTON, Aug. 22.—A survey of 
the consumption of crude rubber in the 
United States during the first seven 
months of the present year is underway 
by officials of the rubber division of the 
Department of Commerce, it was an- 
nounced here this week. Questionnaires 
sent out by the division requesting sta- 
tistics are just beginning to trickle into 
headquarters here and it is not expected 
that complete figures will be ready for 
several weeks. Officials admit that those 
already in hand indicate there has been 
no decrease in consumption of rubber 
and none is to be expected despite the 
high prevailing price of rubber. 





CLOSED CAR SHOW PLANNED 


LOS ANGELES, Aug. 22.—The Los 
Angeles Motor Car Dealers’ Association 
has definitely decided to hold a Closed 
Car Salon this fall, either in the last 
week of October or the first week in 
November, according to an announce- 
ment by Secretary Burt Roberts. The 
exhibition will be staged in the Biltmore 
Hotel. Each distributor will be per- 
mitted to exhibit only one closed job 
of each make of car he handles. It 
is necessary to make this limitation 
owing to the amount of display space 
available at the hotel. There will be no 
admission charge, the show being 
financed by a flat assessment against the 
exhibitors, which is expected to amount 
of approximately $175 each. The show 
this year will run five days as against 
three days last year. 


CONTEST OFFICE MOVES 


WASHINGTON, Aug. 24.—The office 
of the Contest Board of the American 
Automobile Association has been moved 
from Franklin, Pa., to the general head- 
quarters of the A. A. A. in Washington. 
The Contest Board has charge of sanc- 
tioning and supervising all races and 
contests held under the auspices of the 
A. A. A. 


PIONEER DEALER DIES 


ATLANTA, Ga., Aug. 22.—Ben W. Holt, 
who, with Fred Rawlings, was formerly 
Georgia state distributor of the Cadillac, 
and who was one of the pioneers in the 
automobile business in the Southwest, 
died at his home in Saundersville, Ga., 
a few days ago. 


CHEVROLET CUP AWARDED 

BALTIMORE, Aug. 22.—A gold cup 
awarded monthly by the Baltimore 
Chevrolet Dealers’ Association to the 
ranking salesman, was awarded last 
week to R. W. Wilson, of the Stallings- 
Ripple Chevrolet Sales Company, for his 
work performed during July. It was 
the second month the award was made, 
the first recipient being L. C. Weller, of 
the M-M-T Motor Company, for being the 
ranking salesman in June. 


Willys Sees Desiiestion of 
25,000 Cars in September 


TOLEDO, Aug. 22.—Increase in busi- 
ness for September is predicted by John 
N. Willys, president of the Willys-Over- 
land Co., upon his return from abroad 
and after a survey of conditions as he 
found them here. 


He estimates production in September 
for his company will be 25,000 cars which 
is considerably more than is being made 
this month. 


Last week production schedules were 
narrowed down by the factory and some 
men laid off. It is believed that this is 
only temporary and due largely to the 
immediate effect of the price changes. 


Firestone Nears Completion 


Of Plan to Grow Rubber 


Lease of 1,000,000 Acres in Liberia 
Is Virtually Ratified by Gov- 
ernment Official 





AKRON, O., Aug. 22.—Harvey S. Fire- 
stone, president of the Firestone Tire and 
Rubber Co., has virtually completed ne- 
gotiations with the Liberian Government 
for the leasing of 1,000,000 acres of rub- 
ber plantation land in the African re- 
public. 


Edwin Barclay, Secretary of State of 
Liberia, was in Akron to work out final 
details of the transactions. He arranged 
for a long time lease on the property. 
This is expected to be approved as soon 
as he returns to that country. 


After receiving assurance from Secre- 
tary Barclay that officials of Liberia were 
ready to approve his proposition, Mr. 
Firestone announced that he will place 
under cultivation the entire million acre 
tract. He is planning to send a large 
force of men there to prepare the land 
for growing rubber trees. This marks 
the first effort of an American manufac- 
turer to grow rubber on such a large 


seale, although the question has been agi- 
tated for years. 


Mr. Firestone has long been interested 
in projects for American rubber factories 
growing their own rubber, and has 
waged a strenuous fight against the Brit- 
ish monopoly of the rubber producing 
industry. 


Three-quarters of the acreage of all 
the rubber plantations in the world are 
now controlled directly or indirectly by 
Great Britain. Most of the remaining 
supply of rubber is produced by the 
Dutch. America, the largest consumer 
of rubber in the world, has controlled 
until now only a small percentage of 
the total acreage of rubber producing 
plantations. 


It is learned on good authority here 
that a $100,000,000 corporation will short- 
ly be formed to operate the Liberian plan- 
tation on a gigantic scale, which will as- 
sure American manufacturers of an ade- 
quate future supply of rubber. Mr. Fire- 
stone predicts that Akron will not only 
be the center of the manufacturing world, 
but will become also the headquarters 
of the rubber growing industry of Amer- 
ica. This would be brought about, he in- 
dicated, through the formation of a mam- 
moth corporation, designed to grow rub- 
ber in foreign countries, financed by 
American capital. 


“The National Automobile Chamber of 
Commerce estimates that 1,500,000 more 
planted acres of rubber trees are needed, 
if the supply is to meet the demand with- 
in the next few years,” Mr. Firestone 
said. 
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Delayed Buying Seen as One 
Cause of Sudden Sales Rise 


Many Believe Prospective Buyers - 


Waited Until After New 
Models Appeared 


DETROIT, Aug. 22.—The recent in- 
crease in the number of automobile sales 
made throughout the country is not en- 
tirely attributed to the bringing out of 
new models. 


There are those who believe that the 
price reductions and the new models are 
responsible for the phenomenal increase 
reported by dealers and _ distributors 
within the past ten days. But opposed 
to them in this particular belief are 
those who contend that the recent buy- 
ing is nothing more than delayed buying, 


buying which should have been done two 


months ago. 

Those who hold to this opinion ex- 
press themselves this way: The motor- 
ing public, especially those who were 
most likely to buy passenger cars knew 
two months ago that new models would 
be on the market before long. They 
preferred to wait until the time when 
the new models put in their appearance. 
When they did they bought. This buy- 
ing could have taken place two months 
previously. Now it is easy enough for 
salesmanagers to say that the price re- 
ductions and the bringing out of the 
new models has caused the increase but 
then the drop in the sales, although the 
industry as a whole showed increases, 
previous to their coming out was nothing 
more than a reservoir out of which the 
present sales record was to come. 

In answering these arguments, it is 
pointed out that the sales for May and 
June were above those of past years and 
that the recent increases are simply an 
answer of the public as regards the bar- 
gains the various manufacturers offered. 
As for the people not buying until the 
new models came out, that was true only 
to a small percentage, as they claim this 
tendency was not as noticeable this year 
as in the past. 


—_—--— — 


NEW CHRYSLER DEALERS 

CHARLOTTE, N. C., Aug. 22.—Signing 
of a number of contracts with automo- 
bile concerns in this territory, which will 
act as Chrysler dealers, was announced 
by W. T. Hoppe, president of Hoppe Mo- 
tors, Ine., recently organized and desig- 
nated distributor for the Chrysler line. 
The newly-signed Chrysler dealers in- 
cluded Franklin Sales Company, Aber- 
deen, N. C.; Frazer -Motor Company, 
Chester, S. C.; Lutterloh-Shuler Motor 
Co., Fayetteville, N. C.; Thomas L. Craig, 
Gastonia, N. C.; Williamson Motor Co., 
Lumberton, N. C.; Craig Motor Co., Lan- 
caster, S. C.; L. T. Lineberger, Lincoln- 
ton, N. C.; Jarrett & Hamilton, Spencer, 
N. C.; B. B. Higgins Motor Co., Shelby, 
N. C.; Nance Motor Co., Troy, N. C.; J. 
Ray Barkalow, well-known in automotive 
trade circles in this territory, is in 


charge of wholesale sales for this com- 
pany, 
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Hitching Posts Gone in 
Pilgrim City 

PLYMOUTH, Mass., Aug. 22.—In 
this historie little town where 
stands the famous Plymouth Rock, 
at the spot the Pilgrims landed, the 
last relic of the horse age has 
passed. Workmen have started 
throughout the town and begun re- 
moving the last of the old hitching 
posts where residents and visitors 
tied old Dobbin while on business, 
sightseeing or at worship. The se- 
lectmen decided that the posts, par- 
ticularly those in Town Square, in- 
terfered with the parking of motor 
cars and the spaces were ordered 
levelled off. And Capt. Myles Stan- 
dish, from his high perch on the 
monument a little to the North near 
the coast seemed to be smiling as 
the work went on. 











Hudson-Essex Prices Are 


Cut from $55 to $100 


DETROIT, Aug. 22.—New price reduc- 
tions on Essex and Hudson models have 
been announced here. The amounts range 
from $55 to $100. New prices, showing 
amount of reduction in each case, are: 


Essex 

New Old Redue- 

Price Price tion 

RE Re $795 $850 $55 

: Hudson 

EEF PAETE EEE Ee $1195 $1250 $55 
Brougham ................. 1495 1595 100 
7-Passenger Sedan... 16905 1795 100 


0. J. GUDE DIES 
NEW YORK, Aug. 22.—O. J. Gude, ad- 
vertising man, died at Bad Nauheim, 
Germany, recently, and his body is being 
brought here for burial. He was co-de- 
fendant with the Ford Motor Co., John 
Wanamaker, Panhard & Lavassor and 


others in the Selden patent suits filed 
in 1903. 


—_———___ 


WILL STUDY U. S. ROADS 

NEW YORK, Aug. 22.—Sir Henry W. 
Maybury, British minister of transport, is 
due here tomorrow. He will study Ameri- 
can road systems, with particular 
reference to methods of construction. A 
delegation of automobile men will meet 
him at the pier and a lunch or dinner 
is to be given in his honor in a week 
or two, by the National Automobile 
Chamber of Commerce. 


KERBY JOINS DURANT, LTD. 

TORONTO, Aug. 22.—Roy D. Kerby 
has severed his connection with General 
Motors to go to Durant Motors of Canada, 
Ltd., as sales manager, filling the po- 
sition made vacant by the death of R. D. 
McKellar. Mr. Kerby in linking up with 
the Durant organization has renewed a 
previous association with R. H. Mulch, 
general manager of Durant, as both held 


executive positions with General Motors 
of Canada. 
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Good Management Will Be 
Theme of M.A.M.A. Meeting 


Toronto Convention in October Will 
Hear Speakers From All Divi- 


sions of Industry 


NEW YORK, Aug. 22.—Information for 
executives is the foundation on which the 
Motor and Accessory Manufacturers’ As- 
sociation is building the program for 
the annual fall convention, to be held 
in Montreal in October. The general 
theme will be “Good Management,” and 
the addresses and discussions of a four- 
day session will be devoted to fundamen- 
tals and experiences in management in 
all divisions of the automotive equipment 
manufacturing industry. 


There will be subjects of particular in- 
terest to general merchandising and 
credit executives, but the entire program 
is being worked out in such a way that 
all sessions will have features of value 
for men in all divisions of manufactur- 
ing management, the association an- 
nounces. 


The convention speakers will include 
a number of nationally known business 
authorities and several others with wide 
reputations, particularly in the automo- 
tive field. Merle Thorpe, editor of 
Nation’s Business, published by the Cham- 
ber of Commerce of the United States, 
is among the speakers from whom ac- 
ceptances have been received. Others 
will be E. P. Chalfont of the Gill Manu- 
facturing Co., president of the M. & A. 
M. A.; W. T. Morris of the American 
Chain Co., president of Automotive Equip- 
ment Association; T. M. Simpson, secre- 
tary of the Continental Motors Corp.; 
F. E. Titus, vice-president of the B. F. 
Goodrich Co., and W. E. Wissler of the 
Herring Motor Co., automotive equipment 
wholesaler in Des Moines, Iowa. Other 
speakers are under consideration by the 
program committee. 


Separate sessions will be devoted to 
zeneral management, merchandising 
management and credit management. 

The program is being developed by a 
committee headed by B. M. Asch, presi- 
dent of Asch & Co., in co-operation with 
the association staff, headed by M. L. 
Heminway, general manager. 





Production in July Marks 
New High Level for Period 


WASHINGTON, Aug. 22.—July produc- 
tion of motor vehicles totaled 397,094, a 
new high record for the month. This 
compares with 402,848 in June, 1925. and 
270,935 in July, 1924. The figures are for 
the United States and Canada, trucks in- 
cluded. July passenger car output was 
357,883 and truck output 39,211, a gain 
over June for commercial vehicles, when 
the figure was 38,042. 


The total production for the first seven 
months of the current year, it is shown 
by the Department of Commerce figures, 
was 2,570,610, against 2,325,496 for the 
corresponding period of 1924. 
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Midwestern Radio Dealers 
Meet With Gibson Company 


Nebraska Buick Salesmen Also Hear 
of Potential Profits in Ses- 


sion at Lincoln 


INDIANAPOLIS, Aug. 22.—The Gibson 
Company, automotive wholesalers, staged 
here one of the most effective and inten- 
sive meetings ever held in this city in 
its dealers’ Radio Sales Educational 
meeting which in a few hours condensed 
a highly instructive and helpful sales 
course on radio to about 240 radio 
dealers and interested merchants of In- 
diana, Ohio and Illinois. The meeting 
was staged under the direction of J. M. 
Bloch, secretary of the Gibson Company 
and the active manager of the concern; 
E. M. Gass, manager of the Radio Depart- 
ment of the company; and A. H. Webber, 
merchandising manager of the company, 
who also acted as the meeting chair- 
man. 

The second floor of the big Gibson 
Building was transformed into a meet- 
ing room with a very complete display 
of radio sets and parts and batteries and 
power units. On the same floor where 
the dealers and interested merchants 
gathered informally in the morning was 
a large space set aside for the luncheon 
which the company served to all its 
guests. 

Among the speakers were Frederick 
Bremier, assistant manager of the cem- 
mercial research department of the Cur- 
tis Publishing Co., who epitomized the 
finding of the extensive radio merchan- 
dising research made by the Curtis com- 
pany some time ago. He showed why 
merchants of Indiana, Ohio and Illinois 
can look for sales of from one to one and 
a half million sets in this territory and 
showed that there is the country a po- 
tential market for the sale of 15,000,000 
sets. 

R. M. Klein, general manager and 
Harry E. Sherwin, sales manager of the 
F. A. D. Andrea Company, makers of 
FADA, which the Gibson Company distri- 
butes in 70 Indiana, five Ohion and 13 
Illinois counties gave complete descrip- 
tions of the qualities of this type and 
the merchandising and commercial poli- 
cies of the concern which have been ef- 
fective in the protection of the jobbers 
and dealers. 


* —— -_—__ 


NEBRASKA BUICK DEALERS 
STUDY RADIO 


LINCOLN, Neb., Aug. 24.—That the op- 
portunities for substantial profit in the 
merchandising of radio products are be- 
coming widely appreciaated by automo- 
bile dealers, particularly throughout Ne- 
braska and the west, was evidenced by 
the enthusiasm shown by the Nebraska 
Buick salesmen and dealers who attended 
the meeting of dealers held by the Ne- 
braska-Buick Company in Lincoln, re- 
cently. At this meeting the newest models 
of the Music Master line were shown. 


A similar meeting was held at Omaha, 
which was attended by a large number 
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Sunday Contract Not 
Binding 

MILWAUKEE, Aug. 22.—A con- 
tract for the purchase of an auto- 
mobile, made on Sunday, although 
otherwise dated, is not binding and 
cannot be enforced, Judge A. J. 
Braun told Louis Karlie in civil 
court in Milwaukee. Karlic was 
suing L. R. Shainck for $100 for 
the balance due him on an auto- 
mobile. Karlic had purchased a 
second hand car, valued at $230, 
from Shainck and paid him $150 
down on it. The deal took place 
on a Sunday but the contract was 
dated Monday. Mrs. Karlic did not 
approve of the transaction and the 
car was returned. Shainck gave 
Karlic $50 and told him he would 
pay the remainder when the car 
was sold. In the meantime the car 
was wrecked. The plaintiff’s at- 
torney brought out the fact that the 
original transaction took place on 
Sunday, whereupon the case was 
dismissed. 











of present and prospective dealers in that 
territory. At this meeting it was brought 
out that more and more automobile 
dealers who handle the better class of 
cars are being granted the Music Master 
Franchise. 

Present at these meetings were C. L. 
Carper, Vice President, Nebraska Buick 
Auto Company; Fred D. Williams, Gene- 
ral Sales Manager, Music Master Corpo- 
ration; L. A. Dunn and C. A. Brinston of 
the Zenith Radio Corporation; Robert W. 
Porter of the Thompson Radio Corpo- 
ration; Allen Williams, northwest mana- 
ger of Music Master Corporation, and H. 
N. McMenimen of the Music Master home 
office at Philadelphia. 


July Hupp Sales Break All 


Previous Records for Period 


DETROIT, Aug. 22.—July sales of 
automobiles by the Hupp Motor Car 
Company broke all previous records for 
the same period. According to O. C. 
Hutchinson, general sales manager, it 
was one of the three largest months in 
the history of the company. Compared 
to July 1924, the sales for last month 
were 59 per cent higher with the sales 
volume in dollars registering an even 
larger increase, due to the eight cylinder 
car. 

The records for the June and July sales 
of this year, Mr. Hutchison said, were 
76 per cent better than those for the 
same months last year. 

Factory shipments of Hupmobile eights 
to distributors reached the highest total 
they have yet attained, surpassing the 
June record by 400 cars and doubling 
that of May. Heavy production is being 
maintained this month in an effort to 
catch up with the sales stimulus brought 
about by reductions at the beginning of 
the season. 
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N.A.D.A. Finds Most Sales 
Of Today Are Replacements 


Two, Three and Four Transactions 


Generally Necessary Before Origi- 
nal Investment Is Obtained 


ST. LOUIS, Aug. 22.—Two, three and 
four sales are generally necessary for an 
automobile dealer to finish a transaction 
begun with the sale of a new Car, accord- 
ing to studies that have been made by 
the National Automobile Dealers’ Associ- 
ation. One exceptional case showed 47 
transactions before the dealer was able to 
clear himself of his entire original in- 
vestment in an old car he had accepted 
as part payment in the delivery of a new 
car. 


In studies which the N. A. D. A. has 
been carrying on for the last four years, 
it was brought to light that the number 
of new car sales influenced by the old car 
was steadily increasing until in 1924 it 
had reached more than 70 per cent for 
all lines of cars. Some low priced cars 
of large sales volume had a much lower 
ratio, in some stataes as low as 10 per 
cent of the new car sales were made on 
the basis of trading an old car. In the 
higher priced classes, hundreds of 
dealers were doing a 100 per cent trading 
business. 


These factors reveal with considerable 
certainty that the new car sales field of 
today and future years is more and more 
restricted to a replacement business. 


Willys-Overland Makes 
1926 Distribution Plans 


SAN FRANCISCO, Aug. 22.—General 
plans for the 1926 distribution and sales 
programs for the Overland and Willys- 
Knight organizations in central and nor- 
thern California in particular and the 
entire Pacific coast in general, were laid 
at a meeting held in the Hotel Whit- 
comb here. 

Among the scores of distributors of 
and dealers in these cars attending the 
two-day meeting were: Carroll J. Rogers, 
chief supervisor of Willys-Overland. 
Inc.; S. Robert Swiss of the United 
States Advertising Corporation, Toledo; 
L. E. Longfellow, manager of the car 
order depaprtment; H. C. Macaire, Cali- 
fornia supervisor of sales; J. W. Hawk, 
manager San Francisco branch, Willys- 
Overland Pacific Company; L. J. Mc- 
Cracken, manager Los Angeles branch; 
J. H. Alfred, Portland and Seattle, Pa- 
cific Northwest manager; Arch Brown- 
ing, distributor, Salt Lake City; H. H. 
Hotchkiss, distributor, Phoenix, Ariz.; G. 
H. Bryant, special Pacific coast repre- 
sentative of the United States Advertis- 
ing Corporation, and every distributor of 
the Overland and Willys-Knight for all 
of California. 

The meeting was the eighth of a se- 
ries of nine zone meetings planned to 
cover all of the United States, the last 
one being in Seatttle. Analysis of the 
past six months’ sales showed material 
gain over 1924. 
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Yellow Cab-General Motors 
Merger Effective Sept. 1 


Majority of Stockholders Vote for 
Consolidation Plan in Meeting 
at Portland, Me. 


CHICAGO, August 22.—Announce- 
ment has been made by John Hertz that 
operation of the Yellow Cab Manu- 
facturing Co. and the truck division of 
General Motors Carp. under the name of 
the Yellow Truck & Coach Manufactur- 
ing Co., will be effective September 1. 
Mr. Hertz will be chairman of the board 
of directors of the new company. 


Stockholders representing 490,000 
shares of the 600,000 shares of the Yellow 
Cab Manufacturing Co. stock outstand- 
ing, voted for the merger which was 
negotiated by Hertz. 


The truck division of General Motors 
will be acquired by Yellow Cab Manu- 
facturing Co. through stock ownership 
of 500,000 shares of the Yellow Cab 
stock, par value at $10 a share. The 
truck business which is being taken over, 
was valued at $16,000,000 on April 30, 
1925. 


Meeting in Portland, Me., stockholders 
also have authorized the board to issue 
and distribute 150,000 shares of preferred 
stock, par value at $15,000,000, to be paid 
as a stock dividend pro-rata to holders 
of the 600,000 shares of Class B stock 
of the Yellow Cab Manufacturing Co. 

The board of directors will be in- 
creased from thirteen to twenty-one. <A 
change was authorzied in the capital 
stock by retiring $575,000 class A stock 
and by adding 200,000 of preferred stock 
of the par value of $100 a share and 
1,000,000 shares of common stock of the 
par value of $10 a share. 


Hupp Produces 10,000 
Eights in Seven Months 


DETROIT, Aug. 22.—Hupmobile has 
produced its ten-thousandth eight, a 
five passenger sedan which was com- 
pleted at the factory here last week. Its 
production is said to be a record in that 
the 10,000 cars were produced within 
seven months of its first announcement. 

Production for the present month has 
been set at 2,000 eights, which if reached 
will surpass that of the largest previous 
months in the eight cylinder division. 

According to O. C. Hutchinson, general 
Sales manager, “the record achieved by 
the Hupp organization in producing 10,- 
000 eights in a little over seven months 
following its first announcement has 
hever been approached by a builder of 
fine motor cars. It represents a public 
demand for more than $20,000,000 worth 
of Hupmobile eights.” 








Velie July Business Shows 
Large Increase Over 1924 


MOLINE, Aug. 22.—Velie Motors Cor- 
Doration reports a 69 per cent increase 
in July shipments over July of last year. 


MOTOR AGE 





Venice Forced to 
Build Roads 


VENICE, Aug. 12.—(By Mail). 
Centuries of romantic isolation en- 
joyed by the city of Venice as an 
island, will be only memories be- 
cause the automobile has forced 
authorities to consider plans for a 
highway between Venice and Padua. 

The gondolas have been the sin- 
gle means of travel between Venice 
and the rest of Italy, except the 
railroad which crosses the lagoon 
on a pontoon bridge. 

Definite plans for the highway 
have been completed and are in 
the hands of government authori- 
ties who are responsible for a deci- 
sion. Indications are that the road 
will be authorized. 














Company officials say that Velie business 
for the last ten months has shown a siz- 
able increase over corresponding months 
of a year ago and predict that August 
shipments will exceed those of August 
1924 by approximately 100 per cent. They 
report that on August 10 unfilled ship- 
ping orders on hand for August exceeded 
shipments for the entire month of August, 
1924, by 45 per cent. 

Business for the 12 months ending 
August 31 will, it is said, show an in- 
crease of nearly 40 per cent over the like 
preceding period and will represent the 
largest similar period for Velie since the 
war boom. 

Velie has discontinued manufacture of 
the Phaeton but will continue to build 
the Club Phaeton. 

C. W. Hadden, General Sales Manager 
for Velie, is visiting Velie distributors at 
Mountain states and Pacific Coast points 
during August. 
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KEENE GOES TO COAST 


CLEVELAND, Aug. 22.—The Swan 
Carburetor Company announces _ the 
transfer of C. F. Keene from the Kansas 
City territory to the Pacific Coast terri- 
tory, where he will act as district mana- 
ger for the Perfection Heater & Mfg. Co. 
and its subsidiary, the Swan Carburetor 
Company. Mr. Keene, during his automo- 
bile racing days, spent many years on 
the Pacific Coast and built and raced va- 
rious cars. ‘ 


NASH SETS RECORD 

MILWAUKEE, Aug. 22. — Fifty-one 
Nash cars were delivered at retail in 
Milwaukee during the week of August 2, 
setting a new record for the Nash sales 
company, and besting by 50 per cent the 
highest number of Nash cars ever deliv- 
ered in any one week previously. A 
most wonderful reception has been ac- 
corded the new special six and advanced 
six since their introduction late in July, 
according to officials of the Nash Sales 
Co: One of the big Nash selling points 
in Milwaukee is the saving of from $30 
to $60 on freight effected because of the 
location of the plant in Milwaukee. 
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California Dealers Charge _. 
Jobbers With Lax Methods 


Tradesmen Declare Manufacturers 
Also Responsible in Increase 
of “‘Fly-by-Nights”’ 








LOS ANGELES, August 22.—An in- 
dictment of what is described as “reck- 
less credit extension” by many man- 
ufacturers and distribution of auto- 
motive equipment, accessories and re- 
placement parts, is presented in a bul- 
letin recently issued by the Southern 
California Automotive Dealers’ Asso- 
ciation and the Los Angeles Automobile 
Trade Association. It is held by the ex- 
ecutive officers of these bodies that es- 
tablished automotive businesses are 
being disrupted by the ease with which 
irresponsible individuals can _ obtain 
equipment and merchandise, and con- 
tinue in business, without possessing the 
requisite capital to justify the credit al- 
lowed them. 


The associations charge that there 
is a veritable army of fly-by-night op- 
erators of automotive establishments of 
various kinds who get started in the 
automotive business, and stay in it for 
periods of varying duration by “the ex- 


_ tension of credit entirely unwarranted, 


and by the apparent willingness of com- 
petitors of the distributor or manu- 
facturer who opened the account to con- 
tinue holding the sack just as soon as 
the ‘account proves itself worthless to 
the party originally financing it.” 


“In summing up the situation,” says 
the bulletin, “we are brought face to 
face with the realization that somebody 


does pay these bills, and then to the pain- 


ful realization that the manufacturer, 
distributor or jobber who fosters and as- 
sists these accounts is actually in com- 
petition with his customer who discounts 
regularly. This matter cannot be looked 
at in any other way. 

“A manufacturer, distributor or jobber 
opening an account which is not in a 
position to finance itself for at least 90 
days, and who extends credit to a con- 
cern which has proved by its past record 
that it is not able to discount its bills, 
is actually in competition with his 
choicest customer, the man who does 
discount promptly. And the time is com- 
ing when the automotive merchant who 
is seriously engaged in erecting a busi- 
ness in the automotive industry will be 
compelled to ask the manufacturers, dis- 
tributors and jobbers of the commodities 
which he handles just who they want to 
do business with—the fly-by-nighter, the 
cut-throat artist, the discount salesman, 
the here-today-gone-tomorrow dealer, 
or the responsible merchant with an es- 
tablished reputation. Nobody can com- 
pel the manufacturers, distributors and 
jobbers to adopt sane business methods 
in respect to credit extension, but the 
responsible automotive merchant can 
most assuredy convince them that they 
must make their choice as to which class 
of trade they want to do business with.” 
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Rental Agents Meet to Map 
Out Plan to Protect Public 


All Who Hire and Misuse Cars in 
Any Way Will Be Placed on 
Operators’ Black List 


SPRINGFIELD, Ill., Aug. 22.—That by 
renting motor cars to irresponsible per- 
sons, Illinois hire-a-car dealers are arm- 
ing such individuals with potential death 
dealing weapons, is the contention of 
States Attorney J. A. Fullenwider of 
Sangamon county. He called a meeting 
here of the central Illinois rental agency 
proprietors in order to map out a plan 
for the protection of themselves and the 
public. 

Upon the suggestion of the public pros- 
ecutor, a complete rogues gallery will be 
opened which will blacklist all persons 
who have mishandled a rented Car. 
Through it, a person who has driven a 
hired car to the risk of the owner of the 
machine, as well as endangering other 
drivers, cars and pedestrians, will be un- 
able to rent a machine from any agency 
in the state. 

That the majority of cases of damage 
caused by rented automobiles is credited 
to minors, is regarded as an argument 
towards preventing the rental of public 
ears to any one under 21 years of age. 
Contractr entered into with minors are 
void, and an attempt will be made to 
prevent minors from executing such con- 
tracts with rental automobile dealers. 


That the need of regulation in the hired 
car field is great, is the opinion of the 
state’s attorney and police department 
here. Reports of accidents in which 
rented machines are involved, are in- 
creasing throughout Illinois and, in nu- 
merous instances, the drivers were not 
financially able to meet obligations re- 
sulting when the machine they were 
handling collided with that of another. 


By the means of state and national 
rules and regulations, the public will be 
protected to a greater degree than has 
been the case in the past, as well as the 
proprietors of the establishments which 
supply “drive it yourself” cars, and which 
have become very numerous of late years. 








FORD TO SCRAP SHIPS 


DETROIT, Aug. 22.—Within a month 
the first of the 149 lake ships included in 
the fleet recently obtained by Henry Ford 
from the U. S. Shipping Board, will arrive 
in the River Rouge. A force of men will 
commence cutting the 1,500 tons of steel 
in each of the vessels. The “scrapping” 
process will require eighteen months,. it 
is estimated. . 


—_—_———-—- ~— 


WILLS SAINTE CLAIRE DEALERS 


MARYSVILLE, Mich., Aug. 22. — 
Dealers who have recently taken on the 
Wills Sainte Claire line are: Marksman 
Auto Company, Fall River, Mass., 
Humphries Motor Company, Inc., Sha- 
ron Hill, Pa., Blasky & Pruitt, West Palm 
Beach, Fla. 


MOTOR AGE 


SPOKANE SEES AJAX 


SPOKANE, Aug. 22.—More than 4,000 
persons inspected the Ajax car in Spo- 
kane during the premier showing early 
in August, in the display rooms of the 
Spokane Nash Motor Company, Spokane’s 
distributors, according to Joseph Bain, 
sales manager of the company. “We are 
greatly pleased with the way the newest 
addition to motordom has been accepted 
in Spokane,” said Mr. Bain. “We sold 14 
cars in less than a week. All but one 
were sedans.” 

TO PRODUCE HOLYOKE TIRE 

HOLYOKE, Mass., Aug. 22.—The New 
England Tire & Rubber Company is 
working out plans for reorganization to 
again produce the Holyoke tire. L. A. 
Laporte, who became president just be- 
fore the company went into receivership 
last spring, is working hard to put it 
upon an operating basis again. He stated 
that the company hopes to resume pro- 
duction again by September 15 or October 
1. Plans for a reorganization contem- 
plate a new company incorporated un- 
der Massachusetts laws with a capitali- 
zation of $825,000. This company will 
take over the liabilities of the old com- 
pany. A line of balloon tires will be pro- 
duced as well as the Holyoke Chainess 
Tread. 

OHIO REGISTRATIONS UP 

COLUMBUS, O., Aug. 22.—Ohio motor- 
ists, in addition to paying more than $2,- 
000,000 in gasoline taxes since March, 
have also paid almost $1,000,000 more for 
auto tags so far this year than they paid 
during the entire year of 1924, according 
to Thad H. Brown, secretary of state. 
Secretary Brown’s report shows $12,636,- 
702 paid for tags up to July 31. This is 
$2,146,793 more than they paid during 
the same period last year. It is also 
$939,474 more than the entire sum of 
last year. Receipts for the last five 
years have shown a steady increase from 
$4,682,064 for the first seven months of 
1920. 
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SEEKS STUTZ STOCK 


NEW YORK, Aug. 22.—Stockholders of 
Stutz Motor Car Co. have been asked to 
release 10 per cent of their holdings 
within ten days after February 15, 1927, 
in order to provide an option of one tenth 
of the capital stock to be sold to F. E. 
Moskovics, president. Directors agreed to 
this rather than intrease the capital 
when Mr. Moskovics stipulated that he be 
permitted to buy 10 per cent of the stock. 
Stockholders will receive $10 a share. 





N. A. D. A. MEET IN MOBILE . 

MOBILE, Ala., Aug. 22.—The Mobile 
Chamber of Commerce has announced 
that the city of Mobile has been selected 
for the holding of an automobile trade 
congress by the National Automobile 
Dealers’ Association, the date for the 
congress being Thursday, Nov. 5, 1925. 
This meeting, which is one of several 
the N. A. D. A. is holding throughout 
the country, will bring together about 
100- representative dealers in the Ala- 


bama, Mississippi and Florida territory. 


August 27, 1925 


U. S. Bureau Denies Alcohol 
Must Have High Compression 


Fuel Allows But Does Not Require 
Higher Ratio—Needle Valve 


Opening Must Be Larger 





WASHINGTON, Aug. 22.—The Bureuu 
of Standards, in a statement just issued 
here, corrects the erroneous statements 
made recently that a high compression 
ratio is necessary in alcohol as a fuel for 
internal-combustion engines. 


“That this is not true,” says the state- 
ment, “is fortunate, as manufacturers 
would be very loath to alter their engines 
in such fashion as to render them un- 
suitable for operation with gasoline. 

“The fact is that alcohol permits, but 
does not require, the employment of a 
much higher compression ratio than gas- 
Oline. Should alcohol or other fuels of 
equal antiknock value become generally 
available compression ratios could be in- 
creased, and as a consequence higher 
efficiencies could be attained. In the 
meantime the chief advantage to be de- 
rived from the use of an antiknock fuel 
is that it permits satisfatcory operation 
with an engine too badly carbonized for 
satisfactory operation with gasoline. 


“The use of alcohol does require larger 
metering jets or a larger needle valve 
opening in the carburetor. This is neces- 
sary both for the reason that alcohol is 
more viscous than gasoline and because 
a much richer mixture of alcohol and air 
is required for complete combustion than 
of gasoline and air. Fortunately this 
change can be made ordinarily with little 
difficulty.” 
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UNIFORM GASOLINE SIGNS 


MILWAUKEE, Aug. 22.—Gasoline fill- 
ing stations in Wisconsin are to be pro- 
vided with uniform signs for the display 
of their gasoline prices, the department 
of markets of the state has announced. 
The department amended its order re- 
quiring gasoline price publicity when oil 
jobbers at a joint hearing approved of 
the uniform sign system. All filling sta- 
tions will be provided with a standard 
type of frame for their price signs which 
are required under the publicity order to 
prevent unfair competition by secret dis- 
counts or rebates. The uniformity of 


posting is intended to make easier the 


projected rigid state supervision. 


_ ——-— 


EDMUND & JONES EARNINGS 

DETROIT, Aug. 22.—For the first half 
year Edmund & Jones Corp. reports $2,- 
573,729 sales with $191,046 net earnings 
equivalent to $4.26 per share on common 
before preferred sinking fund. Common 
dividend was increased from $2 to $3 per 
share, payable quarterly. The directors 
authorized sale of 10,000 shares unissued 
common giving rights to common stock- 
holders of record Aug. 14 to subscribe 
for one share of new for each four of 
old common owned at $26 per share, 
rights expiring Aug. 31. 
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N. A. D. A. Will Start Series of 


Sales Congresses in September 





Used Car Plans and Dealer Profits 
Will Be Subjects Before 
Dealers in 21 Cities 


ST. LOUIS, Aug. 22.—A series of sales 
congresses is to be conducted by the 
National Automobile Dealers’ Association 
during September. The dates given out 
for the various cities in the first an- 
nouncement are: 

Des Moines, Iowa, Sept. 9%. 

Peoria, Ill., Sept. 10. 

Ft. Wayne, Ind., Sept. 11. 

3uffalo, N. Y., Sept. .14. 

Lockport, Sept. 15. 

Niagara Falls, Sept. 15. 

Batavia, Sept. 16. 

Canandaigua, Sept. 16. 

Rochester, Sept. 17. 

Syracuse, Sept. 18. 

Utica, Sept. 21. 

Schenectady, Sept. 21. 

Albany, Sept. 22. 

Poughkeepsie, Sept. 23. 

Kingston, Sept. 23. 

New York, Sept. 24. 

Brooklyn, Sept. 25. 

New Haven, Sept. 28. 

Bridgeport, Sept. 28. 

Hartford, Sept. 29. 

3oston, Sept. 30. 

Sales plans, used car plans and dealer 
profits will be discussed in all the pro- 
grams, all of which will be identical as 
far as topics to be discussed are con- 
cerned. 

Under the head of sales plans national 
authorities will discuss the best methods 
for training salesmen to follow definite 
sales plans and how successful sales 
plans are built and developed. Market 
analyses from the standpoint of success- 
ful methods used by prosperous dealers 
and distributors also will be discussed. 

Automobile dealers throughout the 
country lost 8.2 cents for every dollar of 
car sales on used cars during 1924. This 
was about one cent less than the losses 
in 1923. The N. A. D. A. has conducted 


a campaign of education on the used | 


car situation for four years which has 
been largely responsible for the reduc- 
tion in used car losses. In 1922 dealers 
throughout the country lost $126,000,000 
on used cars and in 1924 they lost $40,- 
(00,000. How this great reduction in 
used car losses was brought about and 
What plans are afoot to still further re- 
duce losses will be discussed at the forth- 
coming sales congresses. 

How successful dealers are able to 
Make 5 per cent net profit will be an- 
Other interesting item on the programs. 

Speakers and details of the various 
programs have not as yet been announced 
but the N. A. D. A. announcement of 
the campaign says that while all the 
meetings will have the same subjects, not 
all the speakers will appear at all. of 
the cities. 
| All the congresses are being arranged 
i co-operation with local associations 
and dealer committees. Dealers who 
Wish to attend are urged to see the 
President or secretary of their local as- 
sociation for information concerning the 


time and place of the meeting in their 
Vicinity. 


MOTOR AGE 





Police Learn to 
Repair Fords 


NEW YORK, Aug. 22.—To give 
the motorized police of New York 
City an intimate knowledge of the 
construction and operation of the 
722 Ford cars recently purchased 
by the city, a special Ford school 
has been established by the New 
York Police Academy at Thirty- 
fourth street ard Lexington avenue. 
More than 2,800 police sergeants 
and patrolmen detailed to the motor 
division of the police foree are en- 
rolled in the Ford school in a 
course which completely covers 
every phase of the Ford engine, 
electrical, clutch and drive system. 

“Fords are rapidly taking over 
the important features of the police 
department’s patrol work,” Police 
Inspector John J. Noonan explains, 
“and it is our intention to make 
every officer as familiar with his 
Ford as he is with his revolver.” 

Sixty especially selected men of 
the division, in addition to their 
week’s instruction in the Ford 
school of the Police Academy, spent 
a week in the Ford Motor Company 
plant at Kearny, N. J., to learn Ford 
methods in shop work and con- 
struction. They will have charge 
of the precinct police garages. 














DEALERS CLOSE SUNDAYS 


SPOKANE, Wash, Aug. 22.—Automobile 
dealers of Spokane, through the Spo- 
kane Automobile Chamber of Commerce, 
have ruled against Sunday opening, and 
as a result all showrooms will be closed 
here in the future. Lack of business re- 
sulting from Sunday opening and senti- 
ment against a seven-day week for em- 
ployes led to the move. 





HOOD HOLDS CONVENTION 

BOSTON, Aug. 22.—The Hood Rubber 
Company held the biggest convention in 
its career here the past week when men 
from all over the country were present 
with the factory executives and workers 
going into all details of the rubber busi- 
ness. There were more than 200 branch 
managers alone in attendance. The con- 
vention was under the direction of T. R. 
Stearns. L. Lawrence Muench was in 
charge of the sessions on production; 
W. W. Duncan, general sales manager, 
had charge of the sales promotion meet- 
ings; A. R. Howell directed the discus- 
sions on advertising policies. The dele- 
gates were housed at Nantasket Beach in- 
stead of in Boston, and there were dinner 
parties and entertainments each evening, 
ending with a banquet at Pemberton Inn, 
where the principal address was deliv- 
ered by President F. C. Hood. He gave 
facts and figures to substantiate his 
statement that the Hood Rubber Com- 
pany was enjoying the most prosperous 
year in all its history. 
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A. A. A. Pushes Campaign to 
Remove War Excise Taxes 


President Henry Shows There Are 
Four Times as Many Paying Car 
Levies as Income Tithes 


WASHINGTON, Aug. 22.—Calling at- 
tention to the fact that there are four 
times as many people paying excise iaxes 
on automobiles and parts as there are 
people paying income taxes, a statement 
broadcast from the national headquarters 
of the American Automobile Association 
this week emphasizes that any program 
for the reduction of national taxation in 
the forthcoming session of. Congress must 
take cognizance first and foremost of the 
burden that the continued excise tax 
places on the motorists of the country. 


“With a surplus of $350,000,000 in sight 
for the~ fiscal year 1926,” President 
Thomas P. Henry of the A. A. A. declares, 
“it stands to reason that the special tax 
imposed on motorists as a class by the 
government can be removed without risk- 
ing a deficit in federal finances.” 


The A. A. A. statements called on all 
motorists to urge their representatives in 
Congress to support the repeal of the ex- 
cise tax. It pointed out that the total 
excise tax paid by motorists on automo- 
biles and parts for the fiscal year ending 
June 30, 1925, was $122,742,440.29. This 
total is based on the figures of the Inter- 
nal Revenue Bureau and is equivalent to 
$29.00 per motor vehicle. The total tax 
paid by motorists in 1924 including fede- 
ral, state and municipal taxes amounted 
to $555,028,548.00. 


“The motor vehicle excise tax,” Presi- 
dent Henry continues in the statement, 
“is essentially unsound. Even as a war 
measure it was unsound to base the tax 
on the assumption that the automobile 
is a luxury. Ninety per cent of all cars 
are used more or less for business pur- 
poses, while more than 60 per cent of the 
total passenger car mileage is strictly for 
business use. 


“The tax is discriminatory in its effect 


on both an instrument of commerce and 
a commodity.” 
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FINNISH DEALER VISITS MOON 


ST. LOUIS, Aug. 22.—Frejvid Borg, 
managing director in the Motor Kompa- 
niet at Helsingfore, Moon distributors for 
Finland, has just arrived in St. Louis for 
a several week’s conference at the fac- 
tory. Borg, a progressive type of the 
younger business man of Finland, was 
shown about the city by Edmund H. Ser- 
rano, director of exports for the Moon 
Motor Car Company and expressed his 
amazement at the size of the automobile 
industry here. Borg expressed keen in- 
terest in the various manufacturing ope- 
rations through which the Moon car 
passes from the raw product to the 
finished job and was particularly im- 
pressed with the inspection to which 
every Moon part is subjected before being 
incorporated in the car itself. 
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European Bars Against U. S. 
Automobiles Being Lowered 


N. A. C. C. Official Sees Great Im- 
provement in Export Situation 
During Trip 


NEW YORK, Aug. 22.—Legislative 
bars to American automobile sales in 
Europe are being lowered in several im- 
portant instances, George F. Bauer, sec- 
retary of the foreign trade committee of 
the National Automobile Chamber of 
Commerce, said on his return from a 
three months trip to the continent. 


Germany is preparing to replace the 
present license system, which has vir- 
tually excluded American cars, with a 
tariff arrangement under which sales in 
considerable volume may be _ expected, 
Mr. Bauer reported. Early action on 
this program is looked for. 


Austria may follow the lead of Ger- 
many and there is even hope that France 
may decide to reduce the current tariff 
if reciprocal action is taken by the 
United States, Mr. Bauer said. He found 
that the lowering of the Finland tariff, 
which discriminated against American 
imports, has greatly stimulated sales 
there. 


“Customs restrictions and lack of fi- 
nancing facilities are the principal re- 
straining factors in the foreign field 
today,” said Mr. Bauer. “The people for 
the most part want automobiles and will 
buy them if prices and terms are right. 
Progress is being made toward admitting 
American cars on a basis that permits 
fair competition, but a great deal still 
remains to be done along these lines, and 
in the way of extending credit facilities, 


“In Germany for instance, interest 
rates are 10 to 12 per cent, and there is 
no credit available for financing dealers 
or retail sales. As soon as the European 
nations lay aside their petty jealousies 
and establish themselves on a basis that 
will inspire the confidence of investors, 
capital should be made available for 
automotive transactions. 


“Only in Sweden and Denmark did 
there seem plenty of money for financing 
sales, and the terms, it must be said, 
were hardly sound. In many instances 
only 10 per cent cash was required and 
the balance spread over two or three 
years. 





MARMON CHANGES OPEN CARS 


INDIANAPOLIS, Aug. 22.—Nordyke & 
Marmon Company announces that it has 
added considerable equipment and refine- 
ment to its five passenger phaeton, and 
to its seven passenger touring car and 
raised the prices of each of these open 
vehicles to $3,295, the same price as the 
vehicles in the standard closed car line. 
Among the equipment and accessories 
added to the phaeton and touring cars 
are fender mirrors, top boot, tonneau 
cover or boot, and nickeled rear vision 
mirrors, with nickeled windshield frame 
and other refinements of finish. 


MOTOR AGE 
DEERE RAISES DIVIDEND 

MOLINE, ILL., Aug. 22.—Deere & Co., 
which has maintained a preferred stock 
dividend without interruption since its 
incorporation in 1868 but was forced in 
1921 to cut its rate to 3 per cent and 
has since gradually increased it, this 
week placed the stock on its customary 
7 per cent basis, the directors at the 
same time authorizing the payment and 
retirement of the outstanding portion of 
the $10,000,000 gold note issue of 1921. 
The notes are to be paid from receipts 
from inventory liquidation and not from 
any profit earned by the company. The 
action on $14.25 accumulated back divi- 
dends of the preferred stock has not been 
determined but the directors say it will 
be paid “as rapidly as circumstances per- 
mit.” The gold notes to the extent of 
$2,500,000 have been previously retired, 
leaving $7,500,000 to be called in at this 
time. 





CAPITAL TO VIEW AJAX 


WASHINGTON, Aug. 22.—The new 
Ajax will be formally introduced to the 
Washington public in the near future, it 
was announced here this week by E. M. 
Wallace of the Wallace Motor Co., Wash- 
ington Ajax distributor, located at 1709 
L street, northwest. “Opinion through- 
out the industry and among those who 
have opportunity to view the car,” says 
Mr. Wallace, “unhesitatingly pronounce. 
the new Ajax the crowning achievement 
of C. W. Nash.” 


NEW GARDNER DEALERS 


ST. LOUIS, Aug. 22.—Dealers recently 
added to the organization of the Gard- 
ner Motor Co. follow: 


Lukavsky Motor Co., Los Angeles; Lyn- 
dale Auto Service, Minneapolis; J. A. 
Davidson, Oxnard, Cal.; Ventura Motor Co., 
Ventura, Cal.: Frank E. Todd, Sheridan, 
Wyo.:;: Sible Motor Sales, Mount Vernon, 
Wash.; Kaufman Motor Sales, Chicago, 
Ill.; E. A. Moberly, Carlsbad, N. M.; Smith 
Automotive Co., Oregon, Wis.; 
Gillis, Minneapolis; Hancock Square 
Garage, Quincy, Mass. 





FREEMAN JOINS GARDNER 


ST. LOUIS, Aug. 22.—C. L. Freeman, 
who has been identified with ‘some of the 
most important automobile builders in 
America during the last 10 years, has 
joined the Gardner Motor Company, Inc., 
as assistant general manager. Mr. Free- 
man is a highly trained technical expert 
who has served many famous motor car 
builders in the capacity of consulting en- 
gineer. 
designed and engineered one of the out- 
standing motor car successes of recent 
years. 


—_—_——— 


OAKLAND BRANCH SOLD 


DALLAS, Tex., Aug. 22.—The Oakland 
factory branch at Dallas has been sold 
to F. L. Toepperwin according to an- 
nouncement of C. W. Matheson, vice- 
president of the Oakland Motor Company 
who was here this week. Paul A. Steven- 
son, formerly manager of the branch, is 
made district manager for all Texas ex- 
cept the Panhandle section, 


Yunn & ° 


Just prior to joining Gardner, he. 


August 27, 1925 


Sales Executive Sees Big 
Change in Buying Habits 





Pierce-Arrow Manager Believes 
Seasonal Busmess Curves 


Rapidly Being Leveled 





BUFFALO, Aug. 22.—Back from a 
9,000-mile trip through the United States 
to observe business conditions in the 
automobile industry, L. E. Corcoran, gen- 
eral sales manager of the Pierce-Arrow 
Motor Car Company, declared today that 
the motor car buying habits of the public 
have undergone a pronounced change. 

“In contrast with former years, auto- 
mobile sales this year have continued at 
high levels during the summer months,” 
said Mr. Corcoran. “This is one of the 
several evidences that the unhealthy con- 
dition of peak buying activity in spring 
and fall, and sales stagnation in mid- 
winter and mid-summer, is rapidly being 
wiped out. 


“Buyers in increasing numbers are 
coming to the conclusion that it is just 
as sensible to buy in one month as it is 
in another, regardless of the season. The 
habit of buying in the spring is a heritage 
from the old days when there were few 
closed cars and automobiles were suit- 
able only for fair weather driving. The 
ability of manufacturers to produce all- 
season closed cars at prices close to 


those of open models has changed all 
this. 


“The habit of buying in early fall was 
the result of the uneconomic practice of 
some makers of announcing radical 
changes and new models in mid-summer. 
The more stable manufacturers for sev- 
eral years have been pursuing the sound 
policy of continuously making gradual 
improvement and refinements’ without 
announcing yearly models. Buyers of 
cars built under such a policy know that 
they will not be subjected to artificial 
depreciation losses and therefore do not 
hesitate to buy in any month of the 
year.” 


—_—_—_ -____— 


WISCONSIN PLATES PLACED 


MILWAUKEE, Aug. 22.—An order for 
650,000 automobile license plates for the 
year 1926 has been placed with the Wis- 
consin state prison plant at Waupun, 
Wis., by Fred R. Zimmerman, secretary 
of state, whose department is in charge 
of auto registration. The color of the 
1926 plate will be black numerals on 4 
cream background. Normal demand for 
automobile plates is about 600,000, Mr. 
Zimmerman announces, but increased 
registration for 1926 is indicated in the 
present automobile sales situation, he 
believes. For the first half of the year 
1925, during which most of the registra- 
tion takes place, there were registered 
541,927 automobiles, records in Zimmer!- 
man’s office show. He estimates that 
the total number of 1925 registrations 
will reach 606,900, making this year 4 
record year. 
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Auburn Declares 100 Pct. 


Stock Dividend on Common 





Capital Is Increased to $1,500,000— 
Unfilled Orders Said to Be 


Heaviest in History 


AUBURN, Ind., Aug. 22.—At a special 
meeting of the stockholders of the Au- 
burn Automobile Company a stock divi- 
dend was declared of 100 per cent on the 
common stock of $25 par value, increas- 
ing the capital of Auburn from $750,000 
to $1,500,000. 

E. L. Cord, vice-president and general 
manager, who has just recently bought 
out the former control, in his report to 
stockholders advised that unfilled orders 
on the books of the Auburn Automobile 
Company were the greatest in the history 
of the company. 

“Harnings for July approximated $1.50 
per share on the new capitalization of 
60,000 shares after setting up a reserve 
for taxes and estimated earnings for the 
month of August will approximate $2.25 
per share”, stated Mr. Cord. 

“Within the last year the Auburn Auto- 
mobile Company has retired $500,000 in 
preferred stock and is in exceptionally 
nice position. In the past twelve months 
we have not used any credit whatsoever, 
having had sufficient working capital to 
operate our business. 

“We anticipate that the complete year 
of 1925 will far exceed the best year that 
Auburn ever had in both numbers of 
cars and earnings.” 

Immediately following the stockholders’ 
meeting the directors had a special meet- 
ing and voted the issue of the stock divi- 
dend and authorized the payment of a 
quarterly dividend of seventy-five cents 
per share payable October 1 to stock of 
record September 20. 

The resignation of F. B. Hitchcock as 
a director was accepted and L. B. Man- 
ning was elected to complete that portion 
of his unexpired term. 


te ee 


FAGEOL EARNINGS HIGH 


OAKLAND, Cal., Aug. 22.—Books of the 
lageol Motor Company, of this city, 
opened to the public early in August, 
showed that the corporation during the 
first half of 1925 earned more than $300,- 
00 in net profits, or nearly six times 
the preferred dividend requirements for 
the entire year. The company earned ap- 
proximately 36 per cent on its preferred 
Stock, or at the rate of 72 per cent a 
year, while the earnings on its common 
stock wgre at the rate of 13% per cent 
or 27 per cent a year. The company is 
baying no dividend on the common stock, 
but is building up a surplus to enable 
it to strengthen its position as a manu- 
facturer. Inasmuch, however, as the pre- 
ferred stock divided amounts to only $57,- 
100, while the company earned at the 
rate of $2.70 on its common stock of $10 
Dar, it is apparent that a healthy divi- 
dend could be paid on the common. At 
the end of July, the Fageol factory here 
Was working at capacity production on 
motor stages and trucks. 
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1909 Packard Is 
Still ‘“‘“Asset”’ 


WASHINGTON, Aug. 22.—After 
500,000 miles travel a 1909 Packard 
is listed among the assets of an 
automobile mechanic in  bank- 
ruptey court here. He admits that 
he has changed tires. 

Automobile Club experts figure 
that the car has averaged 85 
miles a day for sixteen years, or the 
equivalent of twenty trips around 
the equator. The old machine will 
be sold to satisfy creditors at an 

' appraised value of $25. 











NEW MARMON DEALERS 


INDIANAPOLIS Aug. 22.—Nordyke & 
Marmon Company sales department an- 
nounces that it has closed 12 new dealer 
arrangements in nine states in recent 
days thus keeping up the extension of 
dealer organization which has been going 
on rapidly for more than a year. The 
new Marmon dealers are: 

Whieldon Motors Co., New Castle, Pa.; 
Hall Motors, Santa Anna, Cal.; Reo Motor 
Sales, Decatur, I1l.; Thompson Marmon 
Chicago; Washington Auto 
Co., Yakima, Wash.; James P. Marching- 
ton, Newport, R. I.; Flint Marmon Sales, 
Pontiac, Mich.; Marmon South Side Sales 
& Service Co., Chicago; Coleman & Nelson, 
Williamsport, Pa.; Luckett & Major, Mad- 
ison, Ind.; .Stephens Bergen Motor Co., 
Inc., Hackensack, N. J.; Franklin Sales & 
Service Co., Wilmington, Del. Four new 
associate dealers have also been ap- 
pointed; Schmidt & Blackford, Charleston, 
Ill.; James A. Smith, El Paso, Ill.; Lacon 


Auto Service, Lacon, Ill., and Campbell & 
Todd, Lewiston, IIl. 


PIKE’S PEAK CLIMB SEPT. 7 


COLORADO SPRINGS, Aug. 22.—The 
seventh annual Pike’s Peak Hill Climb 
race contest, the biggest competition of 
the kind in the United States, will be held 
as usual on Labor Day, Sept. 7. The 
races are held under the rules and with 
the sanction of the contest board of the 
American Automobile Association. Spen- 
cer Penrose has given a new trophy that 
will be contested for annually; the cup 
a mammoth silver bowl of unique design 
is, aside from its intrinsic value, a grand 
prize, being more than one hundred years 
old and purchased by Mr. Penrose in 
England. 


NEW AUBURN DEALERS 


AUBURN, Ind., Aug. 22.—New distribu- 
tors and dealers who hove recently been 
added to the Auburn organization in- 
clude: 


Joseph Twomey, Inc., West Roxbury, 
Mass.; South Hills Auburn Co., Mt. Leba- 
non, Pa.; M. E. Eaker, Clarion, Pa.; Jones 
Motor Car Co., Throop, Pa.; S. E. Marcott, 
De Pere, Wis.; Harry Koons Motor Sales, 
Bellefontaine, Ohio; Lund & Ramsey (Los 
Altos Garage), Los Altos, Calif.; J. H. Mac- 
Intosh, Sacramento, Calif.; Brunson W. 
French, Hollywood, Calif.; Barnesboro 
Body Co., Barnesboro, Pa.; Auburn Sales 
Co., Sharpsville, Pa.; Providence Auburn 
Co., Providence, R. I.; E. G. Gauntt, Fort 
Wayne, Ind.; A. E. Sworm, Sanborn, New 
York; Smith Amos Corp., Homstead, Fla.; 
Cc. W. Sahl & Co., Modesto, Calif.; J. P. 
Strom, 1221 MacDonald Ave., Richmond, 
Calif.; Siemon Motor Co., Greensburg, Pa. 
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Over 100,000 Essex Cars 
Produced Thus Far in 1925 


Output to Date 15 Per Cent More 
Than Entire Number Built Dur- 
ing 1924, Says Official 





DETROIT, Aug. 22.—Upwards of 100.,- 
000 Essex cars have been manufactured 
so far in 1925, the first six cylinder car 
to attain that number, according to one 
of the Hudson officials who also stated 
that this number was 15 per cent more 
than the entire number of Essex built 
during 1924. 

With production on a volume basis it 
seems likely that the output for 1925 will 
see twice as many Essex cars built as 
for all of last year, despite the fact that 
1924 was considered a remarkably suc- 
cessful Essex year. 

Not only has the sale been phenome- 
nal in the United States but the demand 
is also brisk in Great Britain, the Conti- 
nent and in the various colonial fields. 
In Canada, the Essex demand has been 
almost twice as great as in this country. 

“This unusual measure of success”, 
said a Hudson official’, is all the more 
remarkable because no new model was 
introduced, and because more than 95 per 
cent of Essex business has been centered 
in the coach model, a type of car which 
Essex created and named. Essex busi- 
ness has been consistently good with no 
spurts or let-downs.” 


BOSTON PLANS RADIO SHOW 


BOSTON, Aug. 22.—Boston’s annual 
radio show will be held at Mechanic’s 
Building during the week of October 12 
and already space has been sold to a 
number of the big battery companies 
who have gone into the radio field, as 
well as some of the autoombile acces- 
sory corporations. It will be the fourth 
show and this year Boston newspapers 
will feature it extensively. 





HAWAIIAN BUSINESS GOOD 


SAN FRANCISCO, Aug. 22.—White 
Truck business done in the Hawaiian 
Islands for the first half of 1925 was the 
largest ever done there by this company, 
according to G. A, Urquhart, vice-presi- 
dent of the White Company, who recently 
returned from a visit to Walter Beall, 
formerly of San Francisco, and now gen- 
eral manager for the Schuman Carriage 
Company of Honolulu, White truck dis- 
tributors for Hawaii. 


FORD CONTROL DENIED 


DETROIT, Aug. 22.—Referring to a 
report published in the New York Morn- 
ing World recently which stated that 
Henry Ford had indirect control of the 
Hudson Motor Car Co., A. Barit, secre- 
tary of the company, speaking officially 
told Moror AcE: “The statement that 
Ford is indirectly in control of the Hud- 
son Motor Car Company is absolutely 
false. Such rumors have been afloat for 
a year and a half and have been denied 
before. There is absolutely nothing to it.” 








40 


MOTOR AGE 


August 27, 1825 








Ly 
ESR 


Along Automobile 


Row 





S 
xo 








DETROIT.—Schiesel and Crump, 8057 
Gratiot avenue, Woodward Motor Sales, 
3945 Woodward avenue, Goodwill Motor 
Co., 8442 Twelfth street and Savage Sales 
and Service, 815 West Grand boulevard, 
have been appointed associate dealers for 
the Oakland line in Detroit. 

MINNEAPOLIS.—T. 3S. Hoff, wholesale 
representative of the Minneapolis branch 
of Willys-Overland, Inc., at Fargo, N. D., 
has been transferred to the Minneapolis 
headquarters to become sales promotion 
manager. H. C. Albers, from the Minne- 
apolis Flint branch, will succeed him in 
Fargo. 


LA SALLE, Iil.—The Putnam-Hibbens 
Motor Car Company has been organized 
here by S. C. Hibbens, L. S. Putnam and 
Dayton Keith. Capital stock has been 
fixed at $15,000. A garage and sales 
agency have been opened at 944 First 





street. The company will distribute the 
Chevrolet car. 
OAKLAND, Cal.—The Lawrence-Rand 


Company has been appointed Lincoln deal- 
ers for the eastern side of San Francisco 
Bay, according to announcement by the 
Lineoln Division of the Ford Motor Com- 
pany. The new firm is composed of : 
M. Lawrence, Ford dealer in Oakland for 
several years, and C. D. Rand of San 
Francisco, who has handled several high 
grade cars there. 


MILWAUKEE.—Stader Auto Sales Co. 
has been formed here by O. Stader, for- 
merly an auto dealer at Oconomowoc, Wis., 
D. W. Weart and A. A. Goulin. The new 
organization will deal in Rickenbacker 
cars, according to announcement by the 
Chidester-Frint, Inc., distributors for 
Rickenbacker in Wisconsin. 


SPRINGFIELD, Ill.—The United Tire 

& Radio Stores Company, 77 West Wash- 
ington street, Chicago, has been granted 
articles of incorporation by the secretary 
of state. The capital stock has been fixed 
at 400 shares of no par value. The com- 
pany will distribute motor vehicle acces- 
sories and radio outfits. 


CHICAGO.—A. J. Banta has been made 
assistant general manager of the General 
Motors Truck Company, Pontiac, Mich. 
He was formerly Locomobile branch man- 
ager in Chicago, was with Maxwell at 
the Chalmers factory, and then Chicago 
manager for Maxwell-Chalmers. He re- 
cently resigned as sales manager for Rick- 
enbacker. 














MOLINE.—The Dean Motor company an- 
nounces that it will devote its entire time 
and energy to the sale and service of the 
Velie automobiles exclusively in its terri- 
tory here. 

SPOKANE, Wash.—lIntroduction of the 
Diana straight eight in Spokane was un- 
dertaken last week by the Rice Motor 
company, a concern distributing the Moon 
car. New quarters were taken on auto- 
mobile row and a special opening dis- 
play, including the living Diana, was put 
on for the first day. 


—— -__ 


NEW ORLEANS.—The Donnell-Williams 
Motor Co., dealers in Willys-Knight and 
Overland cars, opened in Greenville, Miss., 
recently. O. O. Donnell of Leland, Miss., 
is president, and W. J. Williams, formerly 
of Pine Bluff, Ark., is vice-president. 








CHICAGO.—The Chevrolet Motor (Co., 
distributors for Chicago, has moved from 
Automobile Row and is now established 
in offices in the Wrigley Building, 410 
North Michigan avenue. 





FREEPORT, I11.—Charles O. Cromwell, 
with offices at 2230 First National Bank 
Building, Detroit, has been appointed De- 
troit representative, covering auxiliary 
heads made by the Hoefer Mfge. Co. of this 
city. 





CHICAGO.—J. P. Marks is the newly es- 
tablished Chicago wholesale manager for 
Durant Motors. He was formerly head 
of the Durant Chicago branch, where he 
has been succeeded by J. S. Mitchell. 


COLUMBUS, O.— The U-Drive-It-Co., 
now located at 102 East Spring street, 
Columbus, has started the erection of a 
modern garage and storage building at 
20 E. State street, in which will be housed 
the concern after about Sept. 15, when 
the building will probably be completed. 
The structure is 70x100 feet and will be 
two stories high. Foundations are de- 


‘signed to carry two additional stories. 





SPRINGFIELD, Mass.—R. S. Davey has 
assumed the position of advertising man- 
ager of the American Bosch Magneto Cor- 
poration, replacing G. W. Sherin, recently 
resigned, officials of the company have 
announced. 





SPOKANE.—Bearing & Rim Supply 
Company, Spokane, and Wiré Wheel & 
Service Company, Portland, Ore., Budd 
Wheel distributors in western Washing- 
ton and Portland, respectively, announce 
that they have expanded their businesses 
to take on four new rim lines, those 
being Firestone, Hayes, Kelsey and Jack- 
son. 


DES MOINES, Ia.—Studebaker dealers 
and factory officials met in the Hotel Fort 
Des Moines last week and discussed the 
new models and the company’s recently 
inaugurated ‘“one-profit’” manufacturing 
program. Factory representatives pres- 
ent included C. A. Vance, F. E. Kennedy, 
IX. J. Dieckoff, L. O. Nicodemus and G. L. 
William of Lord & Thomas. L. B. Van 
Hoesen, manager of the Sheriff Motor 
Company, local agents, handled prelimi- 
nary arrangements for the session. 


CHICAGO.—B. W. Ruark, for the last 
three years field secretary of the Automo- 
tive Equipment Association, has been made 
assistant to Commissioner Webster at the 
association headquarters here and in the 
future will devote the most of his time 
to the work of administering the affairs 
of the association. 

LANSING.—D. S. Eddins, general sales 
manager, Olds Motor Works, announces 
the appointment of Harold S. Wier as 
assistant general sales manager of the 
company. In April, 1919, Mr. Wier joined 
the sales staff of the Chevrolet Motor 
Company, serving first in the capacity of 
factory representative and advancing rap- 
idly to the position of branch manager. 
Mr. Wier succeeds Leon G. Dodge, who 
has been placed in charge of the new 
<a wholesale branch in New York 

ity. 











ST. LOUIS.—Earnest J. Krause, presi- 
dent of the Earnest J. Krause Motor Car 
Co., has announced the election of Ralph 
W. Page to the vice-presidency of the 
company. The company handles the Moon 
and the Rolls-Royce cars. 





ELGIN, Ill.—Emil Jenny and his sons 
Emil and George, have closed a deal for 
the sale of the Jenny Motor Company 
to R. S. Lord and William Graf. The 
new owners have changed the name to 
the L. & C. Chevrolet Company. Lord 
has been employed by the Jennys as man- 
ager for a number of years, while Graf 
was shop foreman. 





PEORIA, Ill.—The Cass Motor Company. 
of which Cass J. Heintzman is principal 
owner, has been appointed distributor for 
the Flint car in Peoria and neighboring 
counties. Fifteen associate dealers have 
been named for Peoria and adjoining coun- 
ties to handle the same line. 


DETROIT, Mich.—The Puritan Auto- 
parts Co., which for more than 20 years 
has been located at the corner of Lafay- 
ette and Tenth streets, has moved from 
that location to new headquarters at 2520- 
2530 Grand River avenue. 





DES MOINES.—P. I. Holt of Oklahoma 
City has succeeded F. S. Reinhardt as 
assistant manager of the Ford Motor Co.’s 
local branch. 


BURLINGTON, Ia.—Paul <Augsburger, 
manager of the A. & E. Motor Co., Chev- 
rolet agent in this territory, has leased 
the building formerly occupied by the 
eee Motor Co., and will move imme- 
iately. 


ROCKFORD, I1l.—Fritz Nelson, manaver 
of the Velie garage, announces plans for 
a new sales and service plant at a cust 
of $30,000. The present Velie garage wil! 
become a repair department and storage 
unit for the new building, which will be 
completed in the fall. 

BOSTON.—The Kelly-Springfield Truck 
Co. has just moved from 594 Common- 
wealth avenue to new quarters at 750 
Commonwealth avenue. 





CINCINNATI.—A. G. Wood of the Wood 
Motor Co. has announced that William 
P. Duffy has joined his sales force, sell- 
ing Mcon Six and Diana Eight cars. 


LANSING, Mich.—Lorenz Bros., Buick 
representatives in Lansing, have opened 
a branch sales and service station at St. 
Johns which will be in charge of Fred 
A. Culley. <All of the lighter repair work 
will be done at St. Johns with the heavier 
repair work being done at the Lorenz 
plant in Lansing. 








BOSTON.—J. S. Harrington, Inc., Spring- 
field distributor for Hudson and Essex, 
has just placed a sub-agency in that city 
with Henry’s Inc. 


CHICAGO.—George F. Bates has stepped 
from assistant Chicago branch manager of 
the Diamond T Motor Car Company, build- 
ers of trucks, to corporation sales repre- 
sentative of the organization, working 
out of the general offices and factory at 
4517 West Twenty-sixth street. 


ATLANTA.—Sam J. Keith, a salesman 
in the automobile accessory department 
of the Keith-Simmons Co. of Nashville. 
Tenn., calling on the city trade there for 
some time, recently took on a larger ter- 
ritory, the company has announced, and 
is now also calling on the dealer trade 
in the adjacent Nashville territory of cen- 
tral Tennessee. 


GREAT BARRINGTON, Mass.—More 
than 1,000 persons attended the opening 
of John T. Harper’s new garage, one of 
the best equipped in this part of the 
state. Among them was W. C. Sills, presi- 
dent of the Sills Chevrolet Co. of Boston. 
General Motors Acceptance Corp. and the 
Goodyear Tire & Rubber Co. sent repre- 
sentatives. Electrical and floral displays 
made effective settings for the various 
models of Chevrolet and Oldsmobiles. 


CHICAGO.—The Ray F. Mudd Motor 
Company, Lincoln and Ford dealer, has 
completed and opened its new sales and 
service rooms at 133-141 Madison street. 
Oak Park, which will become the new 
headquarters of the company. C. P. Town- 
send has been appointed manager. 


ATLANTA.—Harry Sommers, Ince., dis- 
tributors of the Packard and the Chrysler 
line in the Atlanta territory, announce the 
recent appointment of Tom Hardeman as 
retail sales manager of the Chrysler de- 
partment. Joel Davis is in charge ol 
the wholesale department. 


WHEATON, I1l.—The Wheaton Auto 
Sales, Inc., has obtained a site for a Ford 
agency show room and service station. 
Duke Durfree will be manager for the 
company, which is conducting agencies In 
Naperville and Plainfield, also. 


MILWAUKEE.—The Johnson Motor Car 
Co. of Fond du Lac, Wis., has moved 
from its former location to new quar- 
ters in the garage building at Soyth Lim- 
its formerly operated by Fred*W. Al- 
bright. The company is Studebaker dealer 
for Fond du Lac. It plans a new buildiné 
at the Albright location, part of which 
will be devoted to a gasoline and service 
station. 





























CHICAGO.—Harry P. Branstetter of Chi- 
cago, state distributor for Kissel, headed 
a delegation of fifteen dealers of Jilinols 
to the factory at Hartford, Wis., recently. 
Officials of the Kissel company met the 
dealers at the train in Milwaukee and 
the remainder of the distance was coVv- 
ered by automobile. 





DETROIT.—Woodin & Barnes Co. of 
Flint, Michigan, Cadillac and GMC truck 
dealers, have been appointed Oakland 
dealers for their territory. 
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With the Associations 





Washington Plans Show 


WASHINGTON, Aug. 22.—Announce- 
ment that plans for the 1926 automobile 
show which will open here at the Wash- 
ington Auditorium on January 30, 1926, 
are complete was made here this week 
by Rudolph Jose, chairman of the show 
committee, at regular monthly meeting 
of the Washington Automotive Trade As- 
sociation. 

E. F. Hallock, manager of the manu- 
facturers’ division of the Vacuum Oil 
Company of New York City, addressed 
the automotive men at the meeting on 
“Oil.” Mr. Hallock illustrated his talk 
with lantern slides, showing statistics on 
the value of oil as a means of lubrica- 
tion. He said it was important to use the 
right grade and the right grade at the 
right time of the year to get best results. 





Atlanta Investigates Opinion 


ATLANTA, Ga., Aug. 22.—To determine 
what the automobile owning public, the 
dealers and others identified with the 
industry think of the proposed motor title 
and registration law now before the 
Georgia legislature, the Atlanta Automo- 
bile Association during the early part 
of August sent a questionnaire to thou- 
sands of owners and dealers through- 
out the state, and reports that replies 
indicate owners and dealers both are 
overwhelmingly in favor of the law. 

Briefly, this bill provides for the issu- 
ance of a certificate of ownership, this 
certificate to be tfansferred when the 
car is resold, similar to a law now in 
affect in several other states. It is being 
sponsored by the Atlanta Automobile As- 
sociation. 

Relative to the sales tax bill, it is pro- 
posed now to tax wholesalers and manu- 
facturers one mill; retailers two and 
one-half mills, with the first $500 gross 
sales exempted. This bill, if passed, 
would affect every branch of the auto- 
motive business, and it is therefore being 
vigorously opposed by dealers and dis- 
tributors through the Atlanta Automobile 
Association, who contend it would place 
too heavy a burden on them. 

An effort to reduce the capital stock 
tax from $1,000 to $400 maximum also is 
being made, another measure which 
would affect nearly all branches of the 
automotive industry, particularly outside 
accessory and parts firms doing business 
in Georgia. Several such companies have 
discontinued carrying stocks in Georgia 
because of the cost occasioned by the 
present capital stock tax. 





Golf Features Outing 


WASHINGTON, Aug. 22.—Golf matches 
and a program of athletic events featured 
the annual outing of the Washington Au- 
tomotive Trade Association held at the 
Beaver Dam Golf Club. The entertain- 
ment followed a beef steak dinner. 


Membership Growing Steadily 

KANSAS CITY, Aug. 22.—The member- 
ship of the Kansas City Automotive 
Trades Association has doubled during 
1925, in spite of the fact that all mem- 
bers in arrears for their dues have been 
dropped from the list. The “live’ mem- 
bers are adding to their number by in- 
viting guests to their meetings—there 
were thirty-nine in attendance at the 
last meeting—and co-operating with the 
paid secretary of the association in solic- 
iting new members. The last man on 
the job secured three new applications, 
and a new man goes with the secretary 
each day. 


The jobbers have practically all joined 
the association, and are assisting in mak- 
ing the members into better merchants 
by giving them all the assistance in their 
power. George Lockeridge, of the Kansas 
City Auto Supply company spoke at the 
last meeting on “Service Problems of 
the Service Man and the Jobber,” and 
there was a lively discussion on how the 
jobber can help to meet the demands of 
the garage men in case of “hurry-up” 
calls. 


The present membership of 100 is to 
be increased to 150 before the end of 
the year if present plans are realized. 

While the work of the association is 
largely educational, yet the different com- 
mittees, under the direction of President 
George W. Arnold, are working out some 
practical problems in the city. 


“Back-lot garages,” which are really 
public garages, and should be taxed as 
such, and the parking of cars on the 
streets without lights, and other matters 
which if rightly regulated would increase 
the business of the authorized garage 
man, are being investigated. The big 
problem of getting all members to study 
costs, and regulate their business on a 
cost plus basis, is in the program for 
the association, as outlined by President 
Arnold. 


Tradesmen Hold Outing 


DES MOINES, Ia., Aug. 22.—Two thou- 
sand automotive men of this city and 
their families attended the annual out- 
ing at Coney Island and the auto park 
contained 600 machines of the dealers 
and distributors. The motor trades 
bureau of the Chamber of Commerce, 
headed by C. G. VanvVliet, secretary, ar- 
ranged the event, which continued all 
afternoon and well into the evening. Au- 
tomotive business places were closed at 
noon and the Scotch Highland band of 
the Ford Motor company and the Her- 
ring Motor company band entertained the 
crowds at an afternoon concert. A spe- 
cial edition of the Des Moines Register 
greeted the picnickers with full details 
of their outing. The dance music was 
furnished by the Manbeck Motor Sales 
company orchestra. 


Exhibit With Merchants 

ATLANTA, Aug. 15.—Several of the 
automotive jobbers in Atlanta handling 
accessories will take an active part this 
year in the annual Fall Buyers’ Week, 
to be held under the direction of the At- 
lanta Merchants & Manufacturers’ Asso- 
ciation, Monday, August 17 to Saturday, 
August 22. Accessory distributors co- 
operating with other jobbers will keep a 
majority of their salesmen in the house 
during the week to handle visiting trade, 
these including the King Hardware Co.. 
the Beck & Gregg Hardware Co., and 
the Crumley-Sharpe Hardware Co. 


The association has been recently con- 
ducting a campaign among southern 
dealers urging them to buy more often 
and in small quantities as the best means 
of securing rapid turnover and increased 
profits, but at the same time to buy in 
large enough quantity to avoid the hand- 
to-mouth policy. Officials of the cam- 
paign state that it has accomplished very 
good results, for it has included a se- 
ries of printed booklets distributed to 
all dealers in the district, giving the 
experiences of successful dealers who 
have practiced these policies as taken out 
of their own experiences. 

An invitation has been extended to all 
southern dealers to visit the Atlanta 
markets during the progress of Buyer’s 
Week. 


ae 


Court Decision Cited 

ST. LOUIS, Aug. 22.—When the Su- 
preme Court of the United States in a 
recent decision defined good will as “The 
disposition of a pleased customer to re- 
turn to the place where he has been 
well treated,” Robert E. Lee, manager 
of the St. Louis Automobile Dealers’ As- 
sociation, lost no time in sending a card 
to all members of the association, quot- 
ing the decision of the court and admon- 
ishing the members that the automobile 
trade should study this kind of law. 





A. A. A. Names Californians 


SAN FRANCISCO, Aug. 22-—P. J. 
Walker of Oakland, Cal., a director of 
the California State Automobile Associa- 
tion, has been named vice-president of 
the American Automobile Association. 
Percy E. Towne of San Francisco, also 
a director in the state organization, has 
been elected to the board of directors of 
the A. A. A. Both men are past presi- 
dents of the California State Automobile 
Association. 





Sunday Closing Probed 
CHICAGO, Aug. 22.—The Chicago Au- 
tomobile Trade Association has sent a 
questionnaire to all its members seek- 
ing an opinion on the question of clos- 
ing evenings and Sundays. 
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Coming Motor Events 








Automobile Shows 


Dallas, Tex Oct. 10-25 
Annual Automobile Show, State 
Fair Automobile Building, under 
the auspices of the Dallas —_ 
motive Trade Association. J. 
Connell, manager. 

De Pere, Wis Aug. 31-Sept. 21 
Annual Automobile Show under 
the auspices of the Automobile Di- 
vision of the Green Bay Associa- 
tion of Commerce. 

Fresno, Cal Sept. 28-Oct. 3 
Fresno Motor Car Dealers Associa- 
tion. Fifteenth Annual Show in 
eas with Fresno District 

air. 

Grand Rapids, Mich Sept. 7-12 
Grand Rapids Automobile Deal- 
ers Association, Seventh Annual 
Show in connection with West 
Michigan Fair, Wm. T. Morrissey, 
manager. 

Oklahoma City, Okla Sept. 26-Oct. 3 

. Annual State Fair and Exporition. 
Passenger cars and accessories. 

Sacramento, Cal Sept. 5-13 
Automobile Exhibits in Diamond 
Jubilee State Fair. 

Oct. 24-Nov. 8 


Shreveport, La 
Annual State Fair 























Twentieth 


showing passenger cars, trucks 
and tractors. 








New York Nov. 16-21 
Twenty-first Annual Automobile 
Salon. 

Wheeling W. Va Sept. 7-12 
Wheeling Automohile Dealers 
Association, FPleventh Annual 


State Fair. Exposition Building. 
White Riwer Junction. Vt Sent. 15-18 
Nineteenth Annual Twin State 
Fair. Passenger cara. trucks and 
accessories. F. L. Davis. manarer 
Chicago Oct. 10-17 
Seventh annual Used Automobile 
Show under auspices of Chicago 
Automobile Trade Association, at 

Coliseum. 

Chicago Nov. 5-7 
Annual show in connection with 
convention of National Standard 
Parts Association, Coliseum. 

Chicago Nov. 9-14 
Seventh annual exhibit of the Au- 
tomotive Equipment Association 
at Coliseum, in connection with 
annual convention. 














Chicago Jan. 30-Feb. 6 
Twenty-sixth Annual National 
Autumobile Show and Eleventh 
Annual Automobile Salon. 

Danbury, Conn Oct. 56-10 
Eighth annual fair, Danbury Fair 
Auto Building, under direction of 
Danbury Agricultural Society, pas- 
senger cars, trucks, tractors, acces- 
sories, etc., H. Lage, manager. 

Boston Oct. 10-17 
World’s Rubber and_e Tropical 
Exposition, Mechanics Hall, Chest- 
er I. Campbell, manager. 

Chicago Sept. 28-Oct. 3 
Fourteenth annual Safety Congress 
and Exhibit inbow Room, Hotel 
Winton, under direction of Na- 
tional Safety Council, A. M. Smith, 
business manager. 

Salt Lake City Oct. 1-7 
Third annual Automobile Show 
and forty-seventh annual age 
Fair in Coliseum Building, Wm. D. 
eetten, supervisor of Automobile 

















eee: Oct. 13-17 


Annual radio show in Mechanics’ 
Building. Shelton Fairbanks, man- 








ager. 
Newark, N. J Jan. 15-22 
Nineteenth annual Automobile 


Show under auspices of New Jer- 
sey Automobile Exhibition Co., 
Chamber of Commerce Building. 

New York Sept. 18-19 
Meeting of National Battery Man- 
ufacturers’ Association at Com- 
modore Hotel. 











New York Jan. 9-15 
National Automobile Show in 
Grand Central Palace. 

Races 
Altoona, Pa Sept. 7 
Charlotte, N. C Nov. 11 





Fresno, Cal Oct. 3 

















Los Angeles, Cal Nov. 26 

Monza, Italy Sept. 6 
Italian Grand Prix Race. 

Syracuse, N. Y Sept. 19 

Rockingham Oct. 17 

Baltimore Oct. 24 





Conventions 
Buenos Aires, Argentine...............0ct. 3-13 
Pan-American Road Congress. 
Cleveland Sept. 14-19 





Annual Convention and Exposition 
of American Society for Steel 








Treating. 

Cleveland Sept. 15-16 
S. A. E. production meeting and 
exhibition. 

Des Moines, Ia Nov. 12-13 
Automotive Merchants’ Associa- 
tion Convention. 

Montreal, Que Oct. 7-16 





Fall convention of the Motor and 
Sanaaety Manufacturers Associa- 
tion. 

Philadelphia September 
S. A. E. Automotive Transporta- 
tion meeting. . 

Pittsburgh, Pa Oct. 12-14 
Pennsylvania Automotive Associa- 
tion Convention. 

St. Louis Nov. 17-19 
Annual Convention of National 
Tire Dealers’ Association. 

Eaglesmere Park, Pa Sept. 14-17 
General meeting of the Automo- 
tive Electric Association. 


Wrightsville Beach, N. C Sept. 7-3 
Annual meeting of the North 
Carolina Automotive Trades Asso- 
ciation. 


Montreal Oct. 13-14 
Convention of the National Asso- 
ciation of Automobile Insurance 
Companies. 

New York Jan. 11-13 
Second World Motor Congress, 
under auspices of National Auto- 
mobile Chamber of Commerce, 























Foreign Shows 





Berlin, Germany Nov. 26-Dec. 6 
Annual Ranamobiie Show ‘he the 
Kaiserdamm. 

Buenos Aires, Argentina................. Oct. 3-13 


Pan-American Road Congress. 
London, England Oct. 8-17 
Olympia Passenger Car Show. 
London, England..................Oct. 29-Nov. 7 
Annual Truck Show. 











Indiana S. A. E. Committee 
Meets to Plan for Fall 


INDIANAPOLIS, Aug. 22.—The meet- 
ings and papers committee of the In- 
diana Section, S. A. E., held its first 
meeting this week to plan its fall meei- 
ings and papers. Fredrick E. Moskovics, 
president of Stutz, has accepted the 
chairmanship of the committee and in 
the conference on the year’s work were 
George T. Briggs, sales manager of 
Wheeler-Schebler Co., section chairman; 
Raymond F. Buckley, chief engineer of 
Robt. I. Hassler, Inc., secretary; Wm. 
Guy Wall and Fred Duesenberg, both of 
whom have served on the meeting and 
papers committee of the section; C. A. 
Trask, treasurer of the section, and O. 
C. Berry, former section chairman. 

The schedule mapped out calls for a 
series of meetings beginning in October 
and a definite subject has already been 
assigned to all but two meetings of the 
year. 

Final announcement of the fall sched- 
ule with meeting subjects will be made 
by the middle of September, by which 
time the noted speakers tagged by the 


committee will have time to accept the 
honors which he live “Hoosier” commit- 
tee has thrust on them. 


GERMAN DEAL DENIED 


NEW YORK, Aug. 22.—Rumors in the 
financial district that an American auto- 
mobile company is negotiating for con- 
trol of the Aga Motor Works, Germany, 
the Stinnes property that has lately been 
in difficulties ,could not be confirmed. 
General Motors specificallp denied that 
their company was interested in the re- 
ported deal. It is known the Aga and 
other German companies have been of- 
fered to American firms, but apparently 
without result. 





Moon Announces 
Refinements 





(Continued from Page 15) 


which conceals the gasoline tank and 
the rear frame horns, giving a much 
neater appearance to the rear of the car. 

Mouldings have been entirely elimi- 


nated on all the roadster models of the 
Moon cars for 1926, which gives the car 
a distinctive European effect. This ef- 
fect is achieved by offsetting the body 
panels at approximately the same loca- 
tion formerly occupied by a moulding. 
this offset eventually works itself over 
the cowl and hood and forms an arrow 
head, with its apex at the rear end of 
the radiator shell. The arrow, however, 
is not terminated abruptly at this point 
but spreads out into a %-in. moulding 
running down the front edge of the hood, 
thus giving a neat and distinctive appear- 
ance at this point. 

The upper portion forming the offset 
panel is given a darker color of the two 
tone color combination, while a contrast- 
ing stripe is applied at the meeting point 
of the two colors. 

The body of the Moon roadster for 1926 
is roomier both in the front and in the 
rear compartments and numerous refine- 
ments such as an entirely removable top 
have been incorporated. In general the 
other models of the Moon cars for 1926 
are being changed to conform in thought 
with the roadster models. 
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America Invites World to 
Second Transport Congress 





Advertising and _ Service 


Methods Are to Be Principal 
Topics at Meeting 





NEW YORK, Aug. 22.—Invitations are 
being mailed to all countries of the glabe 
inviting automobile men everywhere to 
attend the second World Motor Trans- 
port Congress which will be held in New 
York January 11-13, 1926, during the 
National Automobile Show. 

Assurances of participation have al- 
ready been received from 50 countries 
speaking 16 different languages. 

The National Automobile Chamber of 
Commerce is the host on this occasion 
which is a continuation of the first con- 
gress held at Detroit in May, 1924. 


The economics and utility of motor 
transport were the chief topics at the 
first conference. This time emphasis is 
to be placed on sales, advertising, and 
service methods. 


During the first five months of this 
year there were 228,537 American cars 
and trucks shipped to 101 countries and 
colonies of the globe, a record far ex- 
ceeding any previous mark in the export 
business. It is felt that most parts of 
the world have passed the preliminary 
stages in motor transportation and are 
ready to study up-to-date selling 
methods. 


The congress is to be conducted on the 
basis of exchange of experiences. The 
American manufacturers hope to learn a 
great deal from visitors from abroad and 
in return they will provide complete ex- 
hibits of the way in which motor trans- 
portation is merchandised in this 
country. 


The meeting is to be an open one to 
dealers, manufacturers, engineers and 
others in foreign countries who are in- 
terested in the American automobile in- 
dustry. Special invitations are being 
sent to delegates who attended in 1924. 


—_ 


Nash Motors Co. Expects 


Record Business in August 


KENOSHA, Wis., Aug. 22. — Nash 
Motors in July did three times the busi- 
hess of the same month a year ago. 
Added to this, it is pointed out by the 
company officials that increased produc- 
tion because of the heavy demand will 
make August, in point of both produc- 
tion and sales, the greatest month the 
company has ever experienced. 


“In spite of a definite schedule for 
greatly increased production in August at 
both the Kenosha and Milwaukee plants,” 
Said E. H. McCarty, general sales man- 
ager, “orders already on hand are greatly 
in excess of the August production 
Schedule. In fact, at this time these 
orders are 30 per cent greater than pro- 
duction possibilities and this figure will 
be increased each day as additional 
orders for August delivery are received 
by the factory.” 
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Jones, who makes a point of padlock- 
ing his new car by the front wheel to 
a lamp-post, realizes the justice of the 
maker’s claim that the spare wheel with 
which it is fitted “ean be fixed by any- 
one in two minutes.” 

—Prnch. 


Cars—meties 


“Was your wife injured or the car 
damaged in the collision?” 
“Oh, nothing to speak of—just a little 
paint chipped off.” 
—Motor West. 


Leap for Life 


“These aeroplanes are getting more 
dangerous than ever.” 
“Someone killed?” 
“No, but I see a chap got married in 
one yesterday.” 
—Bulletin, Sydney. 


_ 


A girl can be gay in a little coupe: 
In a taxicab she can be jolly, 

But the girl worth while 

Is the girl who can smile 


When you take her home on a trolley. 
—Yale Record. 


SQUEEKs &@RATILES 
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Wheel-barrows? 

“So you come from America, the place 
where they make all the cars?” 

“Yes. But I would have you know 
that we make other things besides cars 
in America.” 

“TI know. I’ve ridden in them.” 

—Manchester Evening News. 





Judging by the divorce records the 
girls nowadays are being married with 
demountable wedding rings. 

—Judge. 


—_— 


Ed (in motor car)—This controls the 


brake. It is put on quickly in case of 
emergency. 

Co-ed—Oh, I see. Something like ¢ 
kimono? 


—U. S. Pointer. 





A dentist recently gave a wireless talk. 
I understand that he commenced by mak- 
ing the usual assurance that it wouldn't 
hurt a bit. 


—Passing Show. 


THEN CAME THE AVALANCHE 




















Sympathetic Onlooker—lIi it’s your cap 
you’re looking for, it’s hanging on the 
radiator. 

—The Tatler. 








STINNES IS HARD HIT 

BERLIN, Aug. 12.—(By Mail)—Ed- 
mund Stinnes, oldest son of the late 
Hugo Stinnes, has found it impossible to 
meet the payroll of the Aga Motor Works, 
in Berlin requiring 100,000 marks. The 
plant employs 2,000 persons and is re- 
ported to be on the verge of a shutdown. 
Stinnes is said to have asked the Prussian 
government for 3,000,000 marks credit. 
The tie-up of money is the result of a 
controversy between Stinnes and the 
Berlin banks. The Aga plant builds a 
small type of automobile which has a 
good market in Germany. Production 
averaged 500 cars a month. 


Hacking Sees Great Market 
In British Isles for U. S. Cars 


TOLEDO, Aug. 22.—That the coming 
market for commercial cars in the British 
Isles furnishes a greater opportunity for 
American manufacturers than the pas- 
senger car market was the opinion ex- 
pressed here by Col. Alfred Hacking, sec- 
retary of the Motor Manufacturers’ & 


Traders’ society of London, at a luncheon 
tendered him at the Toledo Club last 
Thursday by John N. Willys, president of 
the Willys-Overland Co. 

Sir William Letts, managing director 
of Willys-Overland-Crossley, Ltd., and 
other Overland officials were present at 
the luncheon. 

Hackling declared that tariff restric- 
tions and the specifications demanded by 
the British public differing as they do so 
much from American types were against 
the development of trade in those lines 
but left almost an open field for the com- 
mercial car. 

He visited the Willys-Overland plant 
while here. Marvelous roads of the mid- 
western states and labor-saving ma- 
chinery in automobile plants were two of 
the things Colonel Hacking was most im- 
pressed with on his trip. 





NEW AUTOMOBILE LACQUER 


NEW YORK, August 22.—The Zeller 
Lacquer Mfg. Co. has announced that it 
is now producing a lacquer for auto- 
mobile finishing. This lacquer is sold 
under the trade name of “Auto Zellac.” 
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SHIP. 
WT. PASS. BODY STYLE. PRICE 
AJAX 

108 in. W. B. 


SHIP. 
WT. PASS. BODY STYLE. PRICE 


CHEVROLET 
“Superior” (Series K) 


1755 2-p Roadster $525 
1870 5-p Touring 525 
2015 2-p Utility Coupe 675 
2110 5-p Coach 695 
2220 5-p Sedan 775 
CHRYSLER “Four” 
(109 in. W. B.) 
2390 5-p Touring $895 
2440 2-p Club Coupe 995 
2590 5-p Coach 1,045 
2680 5-p Std. Sedan 1,095 
“Six” (1123%4 in. W. B.) 
2805 4-p Roadster $1,625 
2785 5-p Phaeton 1,395 
2895 5-p Coach 1,445 
2935 4-p Coupe 1,795 
2995 5-p Brougham 1,865 
3060 5-p Sedan 1,695 
3085 5-p Imperial Sedan _ 1,995 
3090 5-p Crown Sedan 2,095 
(118% in. W. B.) 

8225 5-p Town Car $3,725 
CLEVELAND “31” 

2825 5-p Touring $ 895 
2580 5-p Sedan 1,195 
#649°"" 

2750 65-p Touring 1,095 
2810 5-p Touring De Luxe 1,195 
2910 5-p Sp. Touring 1,295 
8000 5-p Coach 1,295 
8190 5-p Sedan De Luxe 1,695 
3190 5-p Sport Sedan 1,725 


COLE “MASTER” 





2210 5-p Touring $865 
2410 5-p Sedan 995 
ANDERSON “41” 
2650 5-p Touring $1,195 
2675 4-p Sp. Touring 1,445 
2925 2-p Coupe 1,425 
2875 5-p Sedan 1,695 
2925 5-p Sp. Sedan 1,895 
i 

2975 -p Touring 1,595 
8200 7-p Sedan 1,945 
APPERSON “6” 
3100 5-p Phaeton $1,575 
3180 5-p Sp. Phaeton 1.650 
3145 4-p Coupe 2,050 
3570 5-p Sp. Sedan 2,100 
3520 5-p Brougham 2,050 
3520 5 ag 8 a 

-p p. Phaeton 1,998 
3750 4-p Coupe 2480 
3770 5-p Brougham 2,450 

790 5-p Sedan 2,595 

AUBURN 
**6-66”" 
eoreeren 4-p  Sport-Roadster 1,495 
aaieseen 5-p Touring 1,395 
snucdiveln 5-p Brougham 1,595 
aan 5-p Sedan 1,795 
ie “eimain Wanderer 1,845 
**8-88”" ) 
—--- 4p Sport Roadster 1,975 
onan o-p Touring 1,995 
oes 5-p Brougham 2,250 
—-- 6-p Sedan 2,350 
tities 7-p Sedan 2,550 
eee.  encions Wanderer 2,400 
BUICK “Standard” 
useenen 2-p Roadster $1,125 
5-p ouring 1,150 
intiiades 2-p Coupe 1,195 
ieeaeient 4-p Coupe 1,275 
sanetanl 5-p 4d. Sedan 1,495 
bietten 5-p 2d. Sedan 1,195 
“‘Master’’ 
(120 in. W. B.) 
eiesiens 2-p Roadster 1,250 
iemeee 5-p Touring 1,295 
stebitiabes 5-p Sedan 1,495 
someemne 5-p 2d. Sedan 1,395 
(128 in. W. B.) 
dianioanaa 3-p Sp. Roadster 1,495 
5S-p Sp. Touring 1,525 
ees 4-p Country Club 1,765 
uineoaiets 4-p Coupe 1,795 
ee - 5-p Brougham Sedan 1,925 
ii 7-p edan 995 
CADILLAC 
*““V-63"" gg — pi Line 
(132 in. W. B.) 

saeniines 2-p Coupe 
aiaieats 5-p Sedan ren 
nian 7-p Sedan 3,295 
aliiiieds 5-p Brougham 2,995 
sinianuanes 7-p Imperial 3,435 
meaeind 4-p Victoria 3,095 

Custom Built 
(132 in.) 
ianenins * rina Roadster 3,250 
(138 in. W. B.) 

‘anenes: 7-p Touring 3,250 
Saini on Phaeton 3,250 
4400 5-p Coupe 4,000 
4490 5-p Sedan 4,150 
4590 7%-p Suburban 4,285 
4655 7-p Imperial 4,485 
— J. i. C. 

260 3-p Roadster 1 
8290 6-p Touring "\een 
8470 5-p_ Sp. Touring 2,160 
8570 4-p Sub. Coupe 2,480 
8640 5-p dan 2,590 
8650 65-p Brougham 2,590 

mt ‘od 
8020 8-p Roadster 1, 
8050 5-p Touring 1 aes 
8880 5-p Sub. Coupe 2,290 
8880 5-p Victoria 2.290 
8400 5-p Sedan »385 
coves 
8950 7-p Touring 
4820 7-p Sedan Sore 
CHANDLER “ss” 
090 2-p Roadster $1,795 
8132 4-p Roadster 1,785 
3085 5-p Sport Touring * 1,595 

3223 7-p Touring »7385 
8248 4-p Royal Dispatch 1,885 
3376 5-p Coach 1,595 
3309 5-p Chummy Sedan 2.045 
3525 5-p Met. Sedan 2,195 
8428 5-p Sedan 4 d. 1,995 
3594 7-p Sedan 2,295 
3585 7-p Limousine 3.095 





8675 4-p Volante Touring $2,325 
8795 T-p West. Touring 2,825 
8675 4-p Aero-Vol. Tour. 2,475 
4055 5-p Brouette Sedan 38,225 
4000 -p Royal Sedan 8,225 
4100 -p Royal Limousine 3,325 
CUNNINGHAM 

“V.6” 
4600 7-p Touring $6,650 
4500 4-p Sp. Touring 6,150 
4700 4-p Coupe 7,600 
5000 6-p Limousine 8,100 
DAGMAR *6-70"" 
8750 4-p Roadster $3,500 
8800 4-p Sp. Tourer 3,500 
8700 4-p Phaeton 3,500 
4200 4-p Petite Coupe 4,600 
4200 4p Petite Sedan 4,500 
4500 4-p De Luxe Coupe 4,750 
4700 5-p Sedan 4,700 
4850 7-p Sedan 4,750 

**6.60"" 
3100 4-p Roadster 2,185 
3200 4-p Sp. Touring 1,985 
3150 5-p Touring 1,785 
$8400 3-p Coupe 2,845 
8500 5-p Sedan 2,845 
DAVIS - . of 
2650 4-p M. o’War Road. $1,495 
2915 4-p Legionaire Tour. 1,495 
2750 5-p Phaeton 1,895 
ene 5-p Sedan 1,595 
8070 &-p Imperial Sedan 1,795 
3065 5-p Berline Sedan 1,795 

s#9”"" 
2885 4-p Roadster 1,795 
3020 5-p Phaeton 1,695 
..— 6-p Sedan 1,895 
8245 5-p Imperial Sedan 2,095 
38215 5-p  Berline Sedan 2,095 
DIANA “St. 8” 
2970 5-p Roadster $1,895 
2990 5-p Phaeton 1,895 
3245 5-p Std. Sedan 2d. 1,995 
3245 5-p DeLuxe Sedan 2,195 
3130 5-p Cabriolet 2,095 
3140 5p Brougham 2,095 
DODGE BROTHERS 
2473 2-p Roadster $ 855 
2593 2-p Special Roadster 955 
2567 5-p Touring 875 
2695 5-p Spec. Touring 975 
2708 2-p Coupe ‘B”’ 960 
2823 2-p Spec. Coupe “B’’ 1,060 
2995 5-pD “*B”’ Sedan 1,045 
3077 5-p Spec. “*B’’ Sedan 1,145 
3020 5-p Sedan A 1,195 
3107 5-p Spec. “‘A’”’ Sedan 1,280 
2723 5-p Coach 1,035 
2823 5-p Spec. Coach 1,135 
DORRIS **6-80” 
4120 4-p Pasadena Tour. $4,150 
4115 -p Touring 4,150 
4193 4-p Coupe 4,985 
4200 5-p Sedan 5,550 
4310 -p Sedan 5,800 





SHIP. 
WT. PASS. BODY STYLE. PRICE 





$6,6 


oN 
~~» bb Fr S | mF 


$2,600 
2,600 
2,750 
8,400 


900 
810 
930 
1,090 
1,160 
1,150 
1,280 


1,295 
1,595 


2,315 
2,165 
2,265 
2,815 
2,265 
2,766 
2,865 


$850 
795 


$1,950 
1,595 
2,050 
2,195 
2,285 
2,785 


1,285 
1,680 
1,760 


$260 


DUESENBERG 
Straight “8” 
3920 2-p Roadster 
rane 4-p Roadster 
3700 4-p Phaeton 
3920 4-p Phaeton 
3980 4-p Sp. Phaeton 
ei 4-p Sedan 
4500 7-p Sedan 
*Manufacturers do not quote list 
prices. 
DU PONT a oe 
8300 2-p Roadster 
3550 5-p Touring 
38800 T-p Touring 
8550 5-p Touring Sedan 
DURANT A-22 
entaees 2-p Sp. Roadster 
2225 5-p Touring 
aad 5-p Spec. Touring 
2395  4-p Coupe 
aude 4-p Spec. Coupe 
2505 5-p Sedan 
sate 5-p Spec. Sedan 
ELCAR “4-55” 
2560 5-p Touring 
2900 5-p Coach 
2779 5-p Sedan 
**6.65”" 
_.... &p Touring 
2779 5-p Coach 
2900 5-p Sedan 
**8.89"" 
heiiniad 4-p Roadster 
8700 5-p _ Sp. Touring 
nai 7-p Touring 
3000 3-p Coupe Roadster 
aidan 5-p Sedan 
4050 7-p Sedan 
4000 s-p Brougham 
ESSEX 
2185 5-p Touring 
2370 5-p Coach 
FLINT “55” 
3325 4-p Sport Roadster 
3245 6p Touring 
8310 4-p Sp. Touring 
3245 4-p Coupe 
3595 5-p Sedan 
8565 5-p Brougham 4 d. 
s449”" 
2715 5-p Touring 
2940 5-p Sedan4d. 
2965 5-p Brougham 
FORD 
Without Starter and Dem. Rims 
1369 2-p Runabout 
With Balloon Tires 305 
1494 5-p Touring 290 


1521 2-p 
1644 6-p 
1749 2-p 
1882 6-p 
1927 65-p 
FRANKLIN 
2800 3-p 
2845 65-p 
2965 8p 
$175 6-p 
8080 5-p 
8275 T-p 
31385 5-p 
GARDNER 
2975 5-p 
2925 a... 
3100 4-p 
3250 5-p 
3320 5-p 
$300 _...... 
3175 5-p 
Seen 3 tam 
3300 4-p 
3550 5-p 
3620 5-p 
3600 5-p 
GRAY 
1750 5-p 
1880 3-p 
2020 5-p 
2130 5-p 


With Balloon Tires 335 
With Starter and Dem. Rims 


Runabout 


845 


With Balloon Tires 370 


Touring 


> se Balloon Tires 
With I Balloon Tires 545 


Sedan, Tudor . 


875 
400 
520 


580 


With Balloon Tires 605 


Sedan, Fordor 


660 


With Balloon Tires 685 


66 1 1-A”’ 


Sport Roadster 
Touring 

Coupe 

Sedan 

Sport Sedan 
Limousine 
Cabriolet 


Touring 

Sport Roadster 

Cabriolet 

Sedan 

Sport Sedan 

DeLuxe Sedan 
seg 

Touring 

Sport Roadster 

Cabriolet 

Sedan 

Sport Sedan 

DeLuxe Sedan 

“oO” 

Touring 

Coupe 

Sedan 

Royal Sedan 


$2,800 
2,650 
2,700 
3,200 
3,350 
8,500 
4,400 





SHIP. 
WT. PASS. BODY STYLE. PRICE 


HERTZ D-1 
3360 5-p Sedan $1,695 
HUDSON “Super Six’’ 
8425 7-p Phaeton $1,256 
3450 5-p Coach 1,195 
3425 4-p Brougham 4 d. 1,49° 
3675 7-p Sedan 1,695 
HUPMOBILE “R”’ 
2595 2-p Roadster $1,225 
2705 5-p Touring: 1,225 
2760 2-p Coupe 1,850 
2875 5-p Club Sedan 1,375 

seqp 
3050 2-p Roadster 1,795 
3270 4-p Roadster 1,895 
3135 5-p Touring 1,795 
3295 2-p Coupe 2,095 
3295 4-p Coupe 2,095 
3410 5-p Sedan 2,195 
JEWETT 23-25" 

4-p DeLuxe Road. $1.500 
eeunani 5-p DeLuxe Touring 1,326 
oe 5-p Coach 2d. 1,245 
ialaats 5-p DeL. Coach 2d. 1,400 
ileal 5-p DeLuxe Sedan 1,680 
JORDAN 
. Series ‘‘A’’ 

3330 2-p Playboy Road. $2,275 
3340 5-p Touring 2,275 
3450 3-p Friendly ‘9’’ 2,575 
3625 5-p Brougham 2,575 
3520 4-p Victoria 2,475 
3525 5-p Sedan 2,675 
3470 T7-p Sedan 2,925 
3800 T-p Suburban Sedan 3,375 
KISSEL “55” 
$1380 2-p Speedster $1,895 
_... 2-p Sp’dster De Luxe 2,185 
womens 4-p Speedster 1,995 
vali 4-p Sp’dster De Luxe 2,285 
8530 2-p Enc. Speedster 2,285 
aneete 2-p Enc. Sp’d’r DeL. 2,785 
8190 4-p Tourster 1,895 
.... 4p Tourster De L. 2,085 
2980 5-p Phaeton 1,685 
8170 5-p Phaeton De L. 1,885 
apne 7-p Touring 1,785 
_.. +«.%i-p Touring De L. 1,985 
8430 4-p Coupe 2,185 
oan. 4-p CoupeDe Luxe 2,585 
8540 5-p Brougham Sedan 1,995 
anaes 5-p Broug. Sed. DeL. 2,685 
seaaeiii 5-p Brougham 2 d © 1,795 
4070 -p Sedan DeLuxe 3,285 
4010 -p Berline Sed. DeL. 8,385 
8530 56-p Victoria 2,285 
_... 6p Victoria De Luxe 2,685 

“7 5°" 
— 2-p Speedster 2,195 
..—.  2-p SpeedsterDeL. 2,485 
—... + 4p Speedster 2,296 
atiitaies 4-p Speedster DeL. 2,585 
valli 2-p Speedster DeL. 2,685 
.-. 2-p Ene. Sp’d’r DeL. 2,985 
...... 4-p  Tourster 2,196 
..... 4p  Tourster De L. 2,885 
..... 6p Phaeton 1,985 
.... 6-p Phaeton De Luxe 2,185 
—... 7p Touring 2,085 
.... 7p Teuring De Luxe 2,285 
a aa oupe 2,485 
..... 4-p Coupe DeLuxe 2,885 
sisataain 5-p Sedan 2,395 
._.. 56-p Broug. Sed. DeL. : 985 
tial 5-p Brougham 2 d. 2,195 
_... =p Sedan DeLuxe 8,485 
_.... 7p Berl.Sed.DeL. 8,585 
.... p Victoria 2,585 
einen 7-p Victoria De Luxe 2,985 
LEXINGTON 

“Concerd” 
2950 5-p Touring $1,595 
3000 5-p Touring (Enc.) 1,695 
2950 5-p Spec. Touring 1,795 
3200 5-p Sedan 2,185 
3425 5-p Spec. Sedan 2,445 

“Minute Man” 

3120 2-p Roadster 9.145 
3195 5-p Touring 2,095 
5489 7-p Touring 2,195 
3230 5-p Lark Touring 2,345 
3368 5-p Cal. Touring 2,495 
3395  T-p Cal. Touring 2,495 
3375 5-p Royal Coach 2,499 
3440 5-p Brougham 2,595 
$542 5-p Sedan » 895 
LINCOLN 
4880 2-p Roadster $4,000 
4595 -p Touring 4,000 
4565 4-p Phaeton $4,000 
cule, sami Sport Touring 4,500 
4655 4-p Coupe 4,600 
4775 4-p Sedan 4,800 
4825 6-p Sedan 4,900 
4865 7p Sedan 5,100 
4945 7-p Limousine 5,800 


4300 


2675 
2510 
2750 
2750 
2850 
'850 


2760 
2920 
8090 


2860 
8020 
3190 


3270 
8590 


NASE 


3300 


ogvoeaga os" qaaooaqacna ot at tet ot wt ~ 


August 2 


7, 1925 


MOTOR AGE 


Prices and Weights of Current Passenger Car Models 








a) 


IP. 
WT. PASS. 


LOCOMOBILE “48” 


BODY STYLE. PRICE 


5280 4-p Sportif Tour $ 7,460 
5830 7-p Touring 7,460 
56380 56-p Victoria Sedan 10,050 
5464 7-p Brougham 10,040 
5640 7-p Touring Lim. 9,500 
5868 7-p Ene. Drive Lim. 10,050 
5600 7-p Cabriolet 10,300 
“7.4 
sania 2-p Roadster 2,150 
_—-- 6-p Touring 1,785 
..—-  O-p Sedan 2,285 
..--.  6-p Brougham 2,285 
McFARLAN ‘“6’’ 
“SV” 
3700 2-p Roadster $2,650 
wee 2-—P Spec. Roadster 90 
8600 5-p Touring 2,650 
7-p Touring 2,750 
385 50 4-p Coupe 3,180 
8850 5-p Sedan 3,180 
ane 5-p Spec. Sedan 3,180 
8850 7-p Sedan 3,280 
neidiiee 5-p Sub. Sedan 3,380 
.-— =p Sub. Sedan 3,480 
ania - 5-p Brougham 4d. = 3,180 
ory 
4000 2-p Roadster 5,400 
4600 4-p Sp. Touring 5,600 
4900 4-p Coupe 6,720 
5200 4-p Tour. Sedan 6,720 
5200 T-p Tour. Sedan 6,810 
ad . 6-p Sedan 6,720 
...-.-  T-p Sedan 6,810 
mamas 7-p Spec. Sedan 6,810 
eesti 7-p Enc. Sedan 7,110 
— - -p Sub. Sedan 7,110 
5200 T-p Town Car 9,000 
MARMON “—" 
8695 2-p Roadster $3,165 
3604 5-p Phaeton 3,295 
3704 7-p Touring 3,295 
3799 5-p Brougham Coupe 3,295 
act 4-p Victoria Coupe 3,295 
caaiaa 2-p Std Coupe 3,295 
8869 5-p Sedan 8,295 
3859 6-p Sedan De Luxe 3,775 
$999 7-p Sedan 3,370 
8974 T-p Sedan De Luxe 3,850 
8969 5-p Sedan Limousine 3,900 
8999 7-p Sedan Limousine 3,975 
MERCER **6”" 
8860 3-p Runabout $4,500 
8950 6-p Touring 4,500 
8900 4-p Sporting 4,500 
4070 4-p Coupe 6,250 
4240 5-p Sport Sedan 6,250 
4850 4-p Tour. Limousine 6,500 
43800 4-p Brougham 6,500 
MOON Series ‘“‘A’’ 
2490 5-p Roadster $1,395 
2675 3-p Cab. Roadster 1,695 
2510 5-p Touring 1,295 
2750 5-p Coach de Luxe 1,495 
2750 5-p DeL. Sedan 2d. 1,695 
2850 5-p Std. Sedan 4d. 1,595 
‘850 5-p DeLuxe Sedan 4d. 1,785 
Newport 
2760 5-p Touring 1,495 
2920 5-p Sedan 1,815 
8090 6-p Petite Sedan 1,915 
Metropolitan 
2860 5-p Touring 1,515 
8020 6-p Sedan 1,995 
8190 5-p Sp. Sedan 2,095 
Londen 
8270 + 5-p Sp. Touring 1,985 
8590 5-p Petite Sedan 2,540 
NASH *““Special”’ 
2870 2-p Roadster $1,135 
2980 5-p Touring 1,135 
3120 5-p Sedan 2d 1,265 
3300 =«5-p = Sedan _ 4d. 1545 
““Advanced’”’ 
(121 in. W. B.) 
3820 $-p Roadster 1,375 
400 §=5-p Touring 1,875 
850 «65-p §6©6. Sedan 2d 1,485 
““Advanced” 
(127 in. W. B.) 
3480 7-p Touring 1,525 
840 4-p Victoria 2,090 
3160 436-p Coupe 4d. 2,190 
886 7-p Sedan 2,290 
0AKLAND —- 
ssesnees 5-p Touring $1,025 
— 5-p Coach ° 1,095 
on 3-p Landau Coupe 1,125 
ee 5-p Sedan 1,195 
re 5-p Landau Sedan 1,295 
OLDSMOBILE “30” 
inka 5-p Touring $875 
tenses 5-p Sp. Touring 980 
wseeeee 5-p Coach 950 





SHIP. 


WT. PASS. BODY STYLE. PRICE 
OLDSMOBILE (Cont'd) 


‘Secninas 5-p 
chenaig 5-p 
mann 5-p 


De Luxe Coach 1,040 
Sedan 1,025 
De Luxe Sedan 1,115 


OVERLAND “91” 4 
(100 in. W. B.) 


1919 6-p Touring $495 
sien 2-p Coupe 625 
2205 5-p~- Sedan De Luxe 695 
2202 5-p Std. Sedan 2d. 645 
“96° 6 
(112% in. W. B.) ' 
2443 5-p Sta. Sedan 895 
2584 5-p Sedan DeLuxe 1,095 
PACKARD “—— 
(126 in. W. B.) 
38643 4-p Roadster $2,785 
3653 5-p Touring 2,585 
3595 4-p Sp. Touring 2,750 
3753 4-p Coupe 2,585 
3937 5-p Sedan 2,585 
(133 in. W. B.) 
37938 7-p Touring 2,785 
4043 7-p Sedan 2,785 
menial 5-p Club Sedan 2,725 
4143 7-p Sedan Limousine 2,885 
(136 in. W. B.) 
4060 4-p Runabout 8,950 
4090 5-p Touring 3,750 
4023 4-p Sp. Touring 8,900 
4242 4-p Coupe 4,650 
4528 5-p — 4,750 
none 2-p Cou 5,775 
(143 in. “Ww. B.) 
4199 7-p Touring 8,950 
eoaiiane 5-p Club Sedan 4,890 
4655 7-p Sedan 5,000 
4710 7-p Sedan Limousine 5,100 
PAIGE 21-24” 
3875 4-p Phaeton $2,165 
3935 7-p Phaeton 2,165 
ssnieiitias o-p Sedan De Luxe 2,395 
4325 7-p Sedan De Luxe 2,840 
PEERLESS “*6-72”" 
(126 in. W. B.) 
3175 5-p Touring $1,895 
3425 5-p Coupe 2,295 
3500 65-p Sedan 2,395 
(133 in. W. B.) 
3275 2-p - Roadster 2,195 
3300 7-p Touring 1,995 
3700 7-p Sedan 2,595 
3825 7-p Limousine 2,695 
**8.67"" 
3950 4-p Phaeton 2,845 
3995 7-p Phaeton 2,895 
4300 5-p Town Brougham 3,895 
4310 5-p Town Sedan 3,495 
4400 7-p Sub. Sedan 3,595 
4525 -p  Berline Lim. 3,795 
4100 4-p Victoria Coupe 3,245 
4150 5-p Sub. Coupe 3,295 
PIERCE-ARROW 
668999 
4350 2-p Runabout $5,250 
4500 4-p Touring 5,250 
4590 -p Touring 5,250 
4730 3-p Coupe 6,800 
4800 4p Sedan 6,900 
4750 4-p Coupe Sedan 6,900 
4730 6-p Brougham 6,800 
4850 7-p Limousine 7,000 
5060 7-p Enclosed Lim. 7,000 
4780 -p French Lim. 7,000 
4730 6-p Landaulet 7,000 
#89” 
3205 2-p Roadster «2,895 
8260 4-p Phaeton 3,095 
3385 7-p Phaeton 2,895 
3430 5-p Coach 3,150 
3365 4-p Coupe Landau 3,820 
3335 4-p Coupe 3,695 
3440 5-p Sedan 3,895 
3560 7-p Sedan 3,995 
3615 %-p Ene. Drive Lim. 4,045 
REO “T.6”" 
3350 2-p Roadster $1,765 
3182 5-p Sp. Touring 1,59 
3350 2-p upe 1,645 
3450 4-p Coupe 1,975 
3400 5-p Sedan 4d 1,645 
3545 5-p Sedan 4d. 2,085 
8705 5-p Brougham 4d. 2,235 
REVERE o>" 
3900 2-p Sp. Roadster $2,750 
3975 4-p Speedster 2,750 
4050 5-p Touring 2,750 
4300 5-p Sedan 8,800 
“Mi” 
3700 2-p Roadster 8,200 
3800 4-p Sportster 3,200 
3970 5-p Touring $3,200 
4400 5-p Sedan 4,000 





SHIP. 
WT. PASS. BODY STYLE. PRICE 


RICKENBACKER 
“Six” (117 in. W. B.) 
nde 3-p Roadster $1,595 
----- 5-p Phaeton 1,495 
ween 38-p Coupe Roadster 1,695 
nen 3-p De Luxe 1,820 
“aes - 4-p Coupe De Luxe 1,995 
dienes 5-p Spec. Sedan 1,795 
see 5-p De Luxe 1,920 
nein 7-p Sedan De Luxe 2,070 
------- 5-p Coach Brougham 1,595 
dalebaias 5-p De Luxe 1,720 
“Eight” (121% in. W. B.) 
inte 3-p Roadster 1,995 
“nae 5-p Phaeton 1,995 
meatus 3-p Coupe Roadster 2,095 
on 3-p De Luxe 2,220 
a 5-p Spec. Sedan 2,195 
ieeniiidias 5-p De Lure 2,320 
‘ 7-p Sedan De Luxe 2,470 
ene 5-p Coach Brougham 1,995 
“nites 5-p De Luxe 2,120 
ROAMER 
**6-50-55” (115 in. W. B.) 
ainda 2-p Roadster $1,385 
eames 5-p Spec. Tourer 1,295 
imi 2-p Bus. Coupe 1,495 
rare 5-p Coupe 1,495 
eines 5-p Sedan DeLuxe 1,695 
**6-54-E” (118-138 in. W. B.) 
meen 4-p Roadster 2,385 
seit 4-p Tourer 1,985 
ens 4-p Sport 2,285 
aii 7-p Tourer 2,285 
waeeian 3-p Cabriolet 2,750 
**4-75-E”’ (128 in. W. B.) 
“Custom Built’ 
eines 2-p Speedster 3,485 
rere 3-p Sport 3,285 
one 4-p Tourer 2,985 
**8-88’" (138 in. W. B.) 
destin 4-p Roadster 2,750 
saiemes 5-p Sport 2,750 
cuneate 5-p Tourer 2,495 
aeeiien 7-p Tourer 2,585 
eninete 2-p Speedster 2,985 
‘apidiniete 3-p Cabriolet 2,950 
iene 5-p Spec. Sedan 3,785 
sesiesiatn 7-p Sedan (136-in. 
W.B 3,285 
nee 5-p i a 2,895 
ROLLS-ROYCE 
sane Chassis tt 
ttManufacturers do not quote list 
prices, 
STANLEY “253” 
3400 5-p Phaeton $2,500 
3800 5-p Sedan 8,300 
STAR 
ecilnae 2-p Roadster $525 
eee 5-p Touring 525 
asian 2-p Coupster 595 
snide 2-p Coupe 675 
danmeue 5-p Coach 695 
onienian 5-p Sedan 4 d. 775 
STEARNS-KNIGHT 
“RB” (4) 

-- 4p Coupe Roadster $1,795 
38775 5-p Touring 1,595 
4250 5-p Sedan 2,095 
3750 4-p Coupe Brougham 1,895 
~--—  5-p Brougham ,095 

4g? (6) 
inlaid 2-p Roadster 2,495 
38775 5-p Touring 2,395 
8850 7-p Touring 2,495 
4025 2-p Coupe 3,395 
4275 4-p Sp. Coupe 3,150 
3950 5-p Sedan 2,945 
4275 7-p Sp. Brougham 3,395 
oneaabvasta 4-p Sp. Sedan 3,395 
eegyrr (6) 

3525 4-p Touring 1,875 
3540 5-p Touring 1,875 
3550 2-p Sport Coupe 2,185 
8650 5-p Coupe Brougham 2,285 
3700 § 5-p dan 2,475 
3700 5-p Brougham 2,475 
dei 5-p Brough. Sedan 2,480 
STEVENS-DURYEA 

200 2-p Roadster $8,150 
saa 7-p Touring 7,500 
4250 4-p Sp. Touring 7,750 
4600 4-p Coupe ,000 
4600 4-p Sedan 10,000 
4800 6-p Sedan 9,675 
4800 6-p Town Brough. 10,175 
4800 6-p Vestibule Limou. 9,675 
4800 7-p Vestibule Lim. 10,175 
4800 -p %& Limousine 10,175 
4800 7-p Cabriolet 10,175 





SHIP 


WT. PASS. BODY STYLE. PRICE 


STUDEBAKER 
Standard Six 
2760 38-p Du. Roadster $1,125 
2820 3-p Sport Roadster 1,235 
2870 5-p Du. Phaeton 1,145 
2950 5-p Sport Phaeton 1,255 
2945 3-p County Club 1,295 
2980 5-p Coach 1,195 
3260 5-p Sedan 1,495 
3280 5-p_Berline 1,656 
Special Six 
3360 3-p Du. Roadster 1,395 
3480 4-p Sp. Roadster 1,595 
3475 5-p Du. Phaeton 1,445 
3605 4-p Club Coupe 1,695 
3675 4-p Victoria 1,750 
3785 5-p Brougham 1,695 
3545 5-p Coach 1,445 
3885 5-p Sedan 1,895 
3890 5-p  Berline 2,120 
Big Six 
3785 7-p Du. Phaeton 1,795 
4030 5-p Coupe 2,045 
4095 5-p Brougham 4d. 2,195 
4150 7-p edan 2,245 
4200 7-p_ Berline 2,325 
STUTZ **6-94”" 
3492 2-p Roadster $2,395 
3640 5-p Touring 2,395 
3940 4-p Coupe 8,050 
3926 5-p Sedan 8,050 
**6-95”" 
4064 5-p Sportster 8,035 
4152 7-p  Tourster 8,070 
4305 5-p Sportbrohm. 8,785 
4622 7-p Suburban 2,935 
4675 7-p_Berline 4,035 
VELIE **60” 
3030 4-p Sp. Roadster $1,650 
2840 5-p Touring 1,275 
3025 5-p Club Phaeton 1,450 
3150 4-p Coupe 1,825 
3340 5-p Royal Sedan 1,925 
3083 5-p Coach 2d. 1,425 
3005 5-p Coach4d 1,450 
pene 5-p Brougham 1,495 
WESTCOTT “*44” 
3150 5-p Spec. Touring $1,970 
8300 4-p Brougham 8 d. 2,820 
3300 5-p Sedan 2,325 
WILLS SAINTE CLAIRE 
**B-68” 
(127 in. W. B.) 
8265 4-p Roadster $2,985 
3335 5-p Traveler $3,085 
3500 7-p Phaeton 2,885 
3495 4-p Coupe 8,785 
3520 5-p Sedan 3,885 
3635 7-p Sedan 3,900 
3570 5-p Brougham 4d. 3,900 
8710 7-p Limousine 4,085 
--—~- Tp Town Car 5,500 
“C-68”" (Custom Built 127 in. W. B.) 
3265 4-p Roadster 3,185 
3520 5-p Sedan 4,085 
3635 tp Sedan 4,100 
3570 5-p Brougham 4,100 
3710 -p Limousine 4,285 
“W-6”" (127 in. W. B.) 
3410 4-p Roadster 2,485 
cee sami Vogue Roadster 2,735 
3550 5-p Gray Goose Trav. 2,485 
3500 7-p Touring 2,385 
3630 4-p Coupe 2,985 
3630 5-p Brougham 8,185 
nie. ames Vogue Brougham 3,400 
8680 5-p Sedan 8,185 
tial at Vogue Sedan 3,400 
3775 -p Sedan 3,285 
sietiteieee >, ania Vogue Sedan 3,500 
3835 7-p Limousine 3,385 
eoeeitin > enmin Vogue Enc. Lim. 3,600 
Wills Ste. Claire 
“W-6 Vogue’”’ 
‘anaiidas 4-p Roadster $2,735 
italien 5-p Brougham 3,400 
eaiein 5-p Sedan 3,400 
pane 7-p Sedan 3,500 
seins 7-p Limousine 3,600 
WILLYS-KNIGHT 
**65"" 
2900 5-p Touring $1,195 
2955 3-p Coupe 1,395 
3090 5-p Sedan 1,450 
3062 5-p Coupe Sedan 1,395 
3119 5-p >. ames 1,595 
3323 2-p Roadster 1,750 
3395 5-p Touring 1,750 
3582 5-p Coupe Sedan 2,095 
3672 5-p Brougham 2,095 
3664 4-p Coupe 2,195 
3686 5-p Sedan 2,295 
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S—Semi-ellipti 


Such Questioning 
Weakens a Salesmanis Faith 
“Is this car equipped with hydraulic brakes?” 
i “A friend of mine tells me that his mechanical four-wheel brake 
job was fine the first two or three weeks, but that after that his 
brakes required a lot of service and wouldn’t stay equalized.” 
: “I understand that hydraulic brakes don’t develop squeaks and 
: rattles and always remain perfectly equalized. I never could keep 


P—Single plate 
-Press 


Pr- 


J—Three-quarter elliptic 


KK — Cone 


-Filter 
Fi1—Full floating 


F—ravpric 


Fr-— 


1s 


ont Both internal and 





external, four whee 
> 


B-FE 
Ch—Chain 


my two-wheel mechanical brakes equal, and four-wheel mechanical 
brakes surely will be more annoying in this respect.” 


\YV 


These are the kind of statements being 
made, these are the kind of questions being 
asked, by the public. Just as constant drip- 
ping wears away the hardest stone, so the 
constant repetition of such questions 
weakens the strongest faith a salesman may 
have in a car. 


If your car is equipped with mechunical 
four-wheel brakes, the public is umcon- 
sciously, by this process of attrition, weaken- 
ing the faith of your salesmen in your car. 


At first he boldly answers that such ideas 
are all wrong, and tries to show why. 


Q © 
Perhaps he believes what he is saying. 


But public opinion is stronger than the 
salesman. Gradually his defense of the car 
becomes weaker. 


Then he begins to ask himself:—“Wouldn’t 
it be a lot easier for me if I were selling a 
car equipped with Lockheed brakes?” 


You know his next step. 


Why subject salesmen to this disadvantage 
when you can tie up with one of the many 
manufacturers whose cars are equipped with 


Lockheed Hydraulic Four-Wheel Brakes? 


HYDRAULIC BRAKE COMPANY 


5835 Russell Street 


C The Answer 


Detroit, Michigan 





LOCKHEED HYDRAULIC 


Eour Wheel Brakes 
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MOTOR AGE 


This New Cadillac 


No one can experience the tingle and 
thrill of a ride in this new Cadillac 
and ever again think of a motor car 
merely as a means of transportation. 


For purposes of transportation 
almost any good four, six, or eight 
will answer—but here is a poetry of 
motion which transforms the journey 
into an interlude of joyous living. 


The new Cadillac will carry you to 


your destination, be it far or near, 


with the time-table certainty of a 
train de luxe. 


But better far than that, it transmutes 
dull time into golden moments and 
hours of elation and enjoyment— 
as no Cadillac and no other car before 
has ever done. 


The new Cadillac is for those who 
know that the secret of life is in living 
—who realize that the time spent in 
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riding and driving is so large a por- 
tion of their existence that it is 
important and even imperative that 
it should contribute largely to their 
physical and mental well being. 


The new Cadillac is the very embodi- 
ment of the invigorating, zestful at- 
mosphere of America—a buoyant, 
beautiful creation which gives lilt 
and uplift to mind and spirit every 
mile it travels. 


Here is a Cadillac which smoothes 
away the hard, set, worried lines 
from the face of the average motor- 
ist—which invites him to give his 
inner self free play, and, as he rides 
or drives, get the uttermost out of 
the day and the way. 


Go to your Cadillac distributor and 
find how much more than a mere 


mode of transportation a motor car . 


can be. 
Lawrence P. Fisher, President 
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If Demonstration Determines 


Your Choice You Must Choose 
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Multibestos TAXITRUX Brake Lining 
fo Multibestos 229 Transmission Lining for Ford Cars . - 
| Multibestos SPECIAL Transmission Lining for Ford : 
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F b ing ee ONE PAIF aad 
or bearings | 
which are cast in UAY-NORR 1S 
the rod in orig- | BEA Oh a OF =: < 

inal equipment — ARING 

there are insert oy — 
bearings in the | 
McQuay - Norris 
line which can be 
easily fitted and 
will give perfect 
service. 


McQuay-Norris pure Tin Base Motor Bearings, in the 
bronze-back type, are spun by a special centrifugal 


process. It eliminates gas holes and gives a very dense 
babbitt lining. | 


The bronze shell and babbitt liner are bonded together 


perfectly. Every McQuay-Norris bearing is individu- 
ally tested to insure this. 


They are easy to fit because the bearing face is machine 
ember finished to close limits and requires little scraping. 


Re The McQuay-Norris bearing line includes special 
The best profits ‘ : 
are in the best | Uunder-size bearings for ground shafts. 


parts. Poor re- 
placement parts 


ann cule a guod Only the finest materials and the highest standard of 
workmanship go into all McQuay-Norris products— 
piston rings, pistons, pins and bearings. 


The Complete MeQUAY-NORRIS parts line 
PISTON RINGS - PISTONS-PINS - BEARINGS 


McQUAY-NORRIS MANUFACTURING COMPANY. General Offices: ST. LOUIS, U. S. A. 


Factories: St. Louis, Indianapolis, Connersville, Ind.; Toronto, Canada 





- Ww Nf 


August 27, 1925 MOTOR AGE 53 


(eWalden Fore-Lite 


TT 7 : 


Ng al 


9 9 


< se ie. 
2 > ‘ee 























(fttte 


. ‘see 
ore 


Siesteseencot ne 


mS oe 
ee 


CONTROLL SO y THE 
INSTRU BOARD 


‘ 


‘| i : 


4s IS 





Safe to Use 


The safety of the WALDEN Fore-Lite 
is its outstanding selling point, together 
with its simplicity of operation and its 


attractive appearance on the front of any 
car. 


It protects drivers at night against the 
blinding glare of approaching brights, 
or. clearly marks the road for 
them when using dims. The 
WALDEN Fore-Lite does not 


glare. 


Profitable to Sell 


There is a universal demand for a driving 

light like the WALDEN Fore-Lite. Con- 

trolled from the instrument board, it is as 

easily directed as any spot-light, with the 

extra advantage of being set below the line of 

vision, where it cannot throw a hazy path, or 
cause reflections from polished surfaces. 


Dealers and wholesalers handling WALDEN 

Fore-Lite make liberal profits from rapid sales. It 

provides the system of lighting which drivers have 

‘ tried to effect by fastening spot-lights to various parts 


of the front of their cars—plus scientific light direction 
from the driver’s seat. 









SY Pats. » Wale C2 
re-LiKe 
ore US. 


"ade Mark Reg. U.S. Pat: of 








SEND FOR LITERATURE AND DETAILS. There is 
money for you in the WALDEN Fore-Lite. 


The Walden Company 


1114 S. Michigan Ave. Chicago 
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OT for your customers next winter. Hot soon as 
it turns cold weather for quick profits for you. 

| Two outstanding features—They throw MORE HEAT 

and they COST LESS. Also a good, long profit for you. | 

That is why Red Cat Heater sales doubled last year. That 

is why we expect them to double again this year. Follow 

the leader, men, and 


WRITE—Get Full Particulars | 


2 FORD Models Eight models. Too many to fully describe here. Write, or ask 
Sheet Iron $1.75 =a jobber salesman, for details. We want you to look the line 
Cast Iron $6.00 over at close range. The best profit line of heaters made— 

and winter profits are what you want. | 
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Made at 
Hastings, Neb. 
by the 

G. A. Roth Mfg. Co. 
Lda 
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DODGE $9.00 





ESSEX $9.50 





HUDSON = $8.00 
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What AC Means to the Dealer 


Dealerswho carry’ 
a good stock of AC 
products can build 
a profitable busi- 
ness. [he demand 
is assured because 


More than 80% of 
all the cars produced 
in this country, 
Fords excluded, are 
factory equipped 
with AC Spark 


Piugs. Among these cars are: 





Apperson Dodge Maxwell 
Buick Brothers Nash 
Cadillac Durant Oakland 
Case Essex Oldsmobile 
Chandler Flint Paige 
Chevrolet Hudson Star 
Chrysler Hupmobile Velie 
Cleveland Kissel Westcott 
Davis Marmon Wills Sainte 
Claire 


One glance tells the 
whole story — Why 
the AC 1075 is an 
especially good plug 
for Fords—Here are 
its features: 





Spring Terminal Clip 
' Heavy Body Porcelain 


High Temperature Fins— 
Patented Carbon- proof 
Porcelain 


Heavy Electrode Forms 
Natural Oil Drain. 


MOTOR AGE 


of their use as car 
equipment. 


* 


Backed by strong 


advertising. 


* * * 


They afford you 


the margin of prof- 
it you should get. 


AC Spark Plug Company, FLINT, -AGichigan 


AC-SPHINX AC-OLEO 
Birmingham Levallois-Perre 
ENGLAND FRANCE 
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The Model for Fords 


Miles per hour, miles per trip, total 
mileage—it tells them all. 

Simple direct drive is a big improve- 
ment over previous types of drives as 
it does away with the swivel joint. 


Complete with all attachments and 
once installed is a source of constant 
satisfaction. The cost is surprisingly 


low—$15. ($21.00 in Canada.) 


That AC Speedometers can be de- 
pended upon for trouble-free opera- 
tion, is evidenced by the fact that they 
are original equipment on such cars as 
Buick, Cadillac, Chevrolet, Chrysler, 
Gray, Maxwell, Oakland, Oldsmobile 
and GMC Trucks. 






Easily installed as it connects di- 
rectly to the carburetor. 


Onceinstalled it requiresno attention 

having no moving Parts to get out of 
order, and its high permanent clean- 
ing efficiency keeps down repair bills. 


Comes complete with all attachments and is reason- 
ably priced—$5.00 to $7.00 ($7.00 to $10.00 in Can- 
ada) depending on the size required. 
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To show the 5-Minute Vulcanizer is to 
sell it. This Self-Merchandiser, holding 
a dozen vulcanizers, demonstrates the 
5-Minute Vulcanizer, its simple method 
of operation, and a real repair that your 
customers can examine. Dealers tell us 
it’s a fast worker and makes quick sales. 





Smashing All Previous Sales Records 


Already, with only half of 1925 gone, it 
looks as though this year will be another 
record breaker in Shaler Vulcanizer sales. 
Think of the repeat business this means 
on Shaler Patch-G-Heat Units, which to 
date are showing a much bigger gain— 
more than 30% —over last year. 


It is almost certain that you will get the 
repeat business from the motorists to 
whom you make the original sales. 
The pirate specialty man cannot get the 
repeat business because the Shaler Vul- 
canizer and Shaler Patch-G-Heat Units 
are never sold by 10c stores, county fair 
peddlers, etc. 
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This 
Display Cabinet 
Sells "Em 
Mail the Coupon 
and find out 
how to get it 
FREE 


In addition, our big national advertising 
in magazines like The Saturday Evening 
Post is being read by your customers. 
Many of them are ready to buy the 
first Shaler Vulcanizer they see in some 
dealer’s window. They will not send 
their orders to us because all of our ads 
say “Buy from your dealer.” Nor are 
they likely to come in and embarrass 
you by asking for the Shaler if they do 
not see it in your stock. 


Will it be in your window where they 
see the vulcanizer they want? Will you 
make the sale and start the repeat busi- 
ness coming your way? 




















. = a 
C. A. SHALER CO., Waupun, Wis., U.S.A. oa suaita co. . 
Branch Factories: Beeston, England, and Montreal, Canada 212 Fourth Street, Waupun, Wis. 
. Gentlemen: Please tell me how to get the 

Wee | Shaler Self-Merchandiser FREE. Also send 
os ; me Window Display Material, Advertising | 
Me . Matter and Circulars to mail out. | 
5 Minute | 

R :; 

\ VULCANIZE | City aad 
Per | State | 
. re - 
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"BEACONS OF PROGRESS 


€S ANDERSON |§ 
SPATS FOR SPRINGS ; 
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The New Cadillac 


TRULY A SUPERLATIVE AUTOMOBILE. A 
NOTEWORTHY EXAMPLE OF MECHANICAL 
EXCELLENCE, PLEASING AND REFINED 
BODY DESIGN, AND COMPLETENESS OF 
EQUIPMENT. 


Its custom chassis have Anderson Spring Covers as 
regular equipment. Standard chassis have them as 
optional equipment. 


THAT AN ACKNOWLEGED LEADER HAS 
ADOPTED SPRING COVERS AS REGULAR 
EQUIPMENT IS AMPLE INDICATION THAT 
SPRING COVERS ARE A NECESSITY. 


IT IS PROOF THAT SPRINGS SHOULD BE 
GIVEN POSITIVE AND PERMANENT PRO- 
TECTION. IT IS CONCLUSIVE EVIDENCE 
THAT THE MAINTENANCE OF SPRINGS IN 
NEW CAR CONDITION IS ESSENTIAL FOR 
COMPLETE CAR COMFORT, AND THAT 
THIS RESULT CAN ONLY BE OBTAINED BY 
EFFECTIVE AND DURABLE FOOL-PROOF 
CASINGS RATHER THAN BY SPASMODIC 
AND MAKESHIFT METHODS OF SPRING 
LUBRICATION. 


It is apparent that if Anderson SPATS FOR 
SPRINGS are worthy of such consideration they 
must possess marked advantages in design, material 
and operation. | 


STANDARD OF THE WORLD 


ee 


Re 





Anderson 


Spats for Springs 


Anderson Spats for Springs guarantee continuously 
efficient spring service. 


Made of the finest quality materials, they fit any and 


all types of springs perfectly, and are reasonable in 
price. 


The discriminating car buyer is anxious to obtain 
accessories that are necessary for his comfort and 
safety, and the preservation of his automobile. 
There is none more vitally important than a set of 


Anderson SPATS FOR SPRINGS. 


Anderson Spats for Springs are profit builders and 
a definite assurance of owner satisfaction. 


WE CAN SHOW THE DEALER UP-TO-DATE 
MERCHANDISING METHODS THAT WILL 
ENABLE HIM TO SELL OUR COVERS SUC- 
CESSFULLY. 


Anderson Manufacturing Co. 
1928 Revere Beach Parkway 
Everett, Mass. 





It Always Pays to Buy Quality 
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HIS is an accessory year. You see more 
bright new Bumpers, Spotlights and 
Electric Windshield Cleaners than ever be- 


fore. Folks are also educated to the need for 
Shock Absorbers. 


Accessory sales in 1922 were $170,500,000. 
In 1923 $210,400,000. In 1924 $235,100,000. 
The general indications for 1925 point to 300 
million dollars to be spent on accessories. 


Who is selling these? Are you? Do you con- 
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fully equip an accessory department for you 
with the the ten major accessories. 


No loading up with stock—merely a display 
line and a few of each item—then depend on 
the Stewart-Warner Products Service Station 
near you for repeat stock. Small investment 
for you but so many turn-overs that the vol- 
ume mounts up and the profit is great in 
proportion to the investment. 


Accessories also lead to car customers. It 
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sider your accessory counter merely an or- 


we? , works both ways. 
nament? If so, you are missing a big bet. 


Everybody knows the Stewart-Warner Fam- 
ily of accessories. No other make enjoys so 
many millions of pleased users. 


Do you know why the gyp lives and pros- 
pers? It’s because you create a customer for 
him every time you let a car go out without 


accessories. | Send for the Stewart-Wanrner Service Station 


; ; 7 Salesman, and talk it over with him. 
Are youin the business of creating customers 


for the other fellow? Are you content with 
only a slice of the business and hand the rest 


of the loaf to the others? pee cean?” Sauyice 


for the Dealer— 


One place to look for new stock 
—on Ten Products—the Stewart- 
eae | Warner Service Station near you. 
Geet ao: Goma temmesl * nese Service Stations are cen- 
—  trally located in 62 cities across 
the nation—each within a few 
hours delivery time of the ex- 
treme limits of its territory. No 
need to stock up heavily—just 
reach into the Stewart-Warner 
Service Station for duplicate stock 
as you need it. 


One source of supply—Stewart-Warner—will 
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Dealer’s Service Bureau 


No matter where you are located, no matter what 
business problem is bothering you—turnover, stock, 
display, buying, merchandising, advertising—write to 
the Stewart-Warner Dealer, Service Bureau, 1826 


Diversey Blvd., Chicago, Illinois, or take it up with | STEWART-WARNER 
the Stewart-Warner Service Station near you. ; SPEEDOMETER CORP. 
CHICAGO - U.S.A. 
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‘Sturdy with heaped-up vigor” 
~ Just as essential of his truck as of himself 


ORN and bred a son of struggle, the farmer appraises his 
mechanical servants by the same standards that qualify 
him for success. 


Among those modern developments that serve him best, the 
truck stands out with increasing prominence. 


Increasing, because it has grown constantly more dependable, 
more capable of meeting the most difficult transportation 
task in this country. 

This constant improvement has received a measurable impetus from the 
thorough acquaintance with farming conditions and the sound, well- 


balanced engineering knowledge of the International Harvester Company 
of America. 





For five years Lycoming Four-Cylinder Engines have been the International 
Harvester Company’s choice of power plant for their speed trucks and 
motor busses. 


LYCOMING MANUFACTURING COMPANY 
Makers of Fine Fours, Sixes and Eights-in-Line 


WILLIAMSPORT, PENNSYLVANIA —! 
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Motors 


Years Ahead in Automobile MotorEfficiency — . 
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TRANSPORTATION 


“VFillerless’ 
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A‘Mw Transp ortationTire 


Fisk Transportation Cords are now made with a 
new specially constructed fabric manufactured by 


The Fisk Rubber Company under their own pat- 
ented process. 
This new method of construction eliminates cross 


threads, controls the spacing and tension of the 
cords and uniformly surrounds the cords with 


This is called ‘FjJJerless’ fabric. 








rubber. 











- gee Exhaustive tests have shown the merits of 
— iii this new fabric to withstand the hard usage 
a — that transportation work demands. 

J se } ee For commercial use in 
fr ees Oe all sizes 30x31 up to 
Ris 42x9 





a ee ae ee ee Ay ms 


EA 


en 


* 


~~ f 
lod 





Time to Retire 
Get a FISK 
TRADE MARK REG U S PAT OFF 
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| Just catch the cap on the valve 
_ stem with one or two turns— 








“then push down as far as the cap 
<« will go—the valve cap slides inside 
the dust cap to fit any length stem— 








- “ another turn or two to tighten 
~) and it’s done. It comes off just 
as easy—just reverse the operation. 























A convenience on every tire— 
a necessity on balloons 


NSTANT-ONS—combination dust and valve caps—are — 
such time and trouble savers every motorist wants them. 











Plus their convenience Instant-Ons have another important 
advantage. The specially constructed valve cap is posi- 
tive protection against leaks—a real necessity on balloon 
and low pressure tires. 







Most car manufacturers specify and provide Instant-Ons 
as standard equipment. There is a constantly growing 
demand from car owners. Retail price—5 in a box, *1.00. 
Your jobber can supply you. 







THE DILL MANUFACTURING COMPANY + Cleveland, Ohio 
Manufactured in Canada by The Dill Manufacturing Company, of Canada, Ltd., Toronto 
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HE slickest little tool you ever saw for refacing valves. 


A few turns will give a clean smooth face that requires very little 
grinding in to make it seat perfectly. With pitted, carbon coated or 
warped valves this is the only way to be sure of a perfect job. = 
Any valve up to 2)4 inches—30, 45.or 60 degree angle—is refaced quickly 
and accurately by this handy little tool. It cuts the hardest steel valves— 
including tungsten steel. Its circular cutter leaves no ridges, and can- 
not get out of cutting line with the valve. It stays sharp a long time. 
The center adjustment has_a positive stop. _ When set for a certain size 
valve it will always be’ perfectly centered for the same size valve. Two 
clamp Devices hold valve stem in perfect 
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krom every merchandis- 
ing viewpoint flatlite 
is a perfect accessory— 


POINT Every carownerneeds the kind of 
light that flatlites give. This means 
the widest possible market that any 
accessory can enjoy. 


POINT The two ways in which flatlites are 
sold take care of every car owner’s 
y 4 requirements. If his present head- 
lamps are good—you sell him flatlite 
reflectors. If heneedsnewheadlamps 
—you sell him flatlite headlamps. 


POINT flatlites are legal everywhere and 
proved inservice. flatlite reflectors 
& are in use everywhere. This proves 
car-owner acceptance yet leaves a 

big market still to be supplied. 


POINT flatlites are easy to stock, easy to 
selland easy to install. Three mod- 
4 els of reflectors in two sizes supply 
all headlamps. Four models of flat- 
lite headlamps fit all cars. flatlite 
reflectors go in right over the old 
reflectors, plain glass (furnished) 
replacing patent lenses. 
flatlites sell with one simple de- 
monstration to practically every 
prospect and a flatlite prospect is 
anybody who owns a car not al- 
ready equipped to give the kind of 
light that flatlites give. 


POINT flatlites have no known sales re- 
sistance. The low price of flatlites 

& is usually a surprise to car owners, 
and this, balanced against what 

they bring in comfort, safety and 
freedom from legal difficulties, 
makes it quickly apparent that for 
sheer money’s worth, flatlites have 
no equal in the accessory field. 
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/ Glatlite 


REFLECTOR or HEADLAMP 


Whichever the car 
owner needs 


There is a vital need for the kind of light 


that flatlites give. Being available in two forms 
flatlite takes care of any existing condition of 


car Owner’s present equipment. 


If he has good headlamps you sell him flatlite 
reflectors, which go right in over his present 
reflectors, the plain glass supplied replacing 


his present lenses. 


If he needs new headlamps you sell him flat- 


lite headlamps complete. 


A comparatively small stock of flatlite reflec- 
tors takes care of all reflector replacements 
just asasmall stock of flatlite headlamps covers 


all headlamp replacements. 


flatlite is from every merchandising viewpoint 


a perfect accessory. 


For profits’ sake get into this business at once. 


Write us today. 


flatlites bring daytime 
safety to nightime driving 








REFLECTORS 


forreplacementinanyheadlamp 


HEADLAMPS 


to fit all cars 


‘Write us for particulars. 


Department A 


THE AMERICAN FLATLITE CO. 
Reading Road at Dandridgé Street 


Cincinnati, Ohio 


August 27, 1925 
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From its own factory in 
Indianapolis thousands 
of new cylinders are 
shipped each year to its 
31 plants manufacturing 


JSrest-O Lite 


DISSOLVED ACETYLENE 


THE PREST-O-LITE COMPANY, INC. 
Oxy-Acetylene Division 


General Offices: Carbide & Carbon Bldg., 30 East 42d St., New York 
In Canada: Prest-O-Lite Co. of Canada, Limited, Toronto 


31 Plants—60 Warehouses — 22 District Sales Offices 


‘ . 
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The Gates Bullseye self- - 
vulcanizing tire patch 
permanently repairs holes, 
cuts or breaks (up to 2 


The “bullseye” 


inches long) in tire cas- or crack. The _ entire 
ings of either Balloon or patch vulcanizes itself to 
Standard type. the inside of the casing. 


Tire prices have been 
advancing—more tires 
are being repaired. 
Dealers are making 
substantial profits and 
pleasing their custom- 
ers by supplying the 
tire patch that makes 
a permanent repair 
—the Gates Bullseye 
Patch. 


Made by the World’s Largest 
Manufacturers of Fan Belts 





in the 
center is amalgamation 
gum which fills and per- 
manently seals the hole 



































Those desiring the Buick 
franchise should have 
their names on file. 
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Did You Enjoy This Copy? 










SY, OU can get one like it every week 
a S| for only $3.00 a year—an average 
tS cost of a little less than six cents 


each. 


Each and every man in the trade needs 


MOTOR AGE—needs the positive help 





it offers in the solution of daily problems 
and the valuable ideas it gathers for its 
readers. 


Your competitor reads MOTOR AGE, 
and you need to read it also if you want 
to keep up with the leaders of the auto- 
motive field. 





Here’s How MOTOR AGE Will Help You 





SERVICING Oro AGE will 


show you how to make 
flat rates—How to sell Service—How to make 
customers permanent—How to organize a work- 
shop—How to handle knotty problems—How to 
select Machinery—How to test electrical systems 
—How to make quick repairs—How to route 


shop work. 


HIRING —How to get the right men— 
How to train them—How to 
pay them—How to get their co-operation—How 
to keep them enthusiastic. 


BUYING —How to select an accessory 


stock—How to judge mer- 
chandise—How to get a fast turnover—How to 
avoid dead items. 





SELLING —How other men do it— 


How to keep down over- 
head—How to advertise—How to make Sales- 
men produce—How to create a market—How to 
find prospects—How to make every sale pay 
—How to avoid losses—How to write letters 
that build business. 


AND THEN - -- - 


Whatever else you need to know to make 
your business run smoothly MOTOR AGE will 
tell you if you only ask—All personal inquiries 
receive personal attention from our editors. 
Every subscriber is encouraged to come to us 
with his problems, whether mechanical, legal, 
architectural or financial. Try us, and we will 
give you “Service you will like.” 











THE COUPON is here for your convenience. If you are already a subscriber, pass it on to some 
friend in the trade who is not. When he starts getting MOTOR AGE he’ll appreciate the favor. 








MOTOR AGE 
5 South Wabash Avenue, 
Chicago, IIl. 


Gentlemen: 
published during the life of my subscription. 


City ................. | 


Firm Name ._............................ 


NOTE: 








IMPORTANT — MOTOR AGE is published exclusively for 
the trade. Subscriptions are accepted only from those 
actively engaged in our field—so please don’t forget to 
include your business card or letter head with this order. 





a ° eee eee eee eee eee eee eee eee eee eee eee | 


Enclosed find $3.00 to pay for a year’s subscription to MOTOR AGE, including all special issues 


OCS SESS EES SESS SEE SEE EERE EEE HOO EEE EEE HOO 


SPOSSSSSSSHOSSS FSSSSSSSSSSOSSSSSSSSSSSHSSSSSHSSSSESSSHESSSSESESESESEHBSSSESESSESESE SES ESESESSE 





Se eee eee ee ee ee ee ee 


If you are already subscribing to MOTOR AGE, please hand this coupon te a 
dealer who is not. He'll become a better competitor from reading MOTOR AGE. 
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Features of the | 
New Chevrolet 
One-Ton Truck 











| NEW-—a sturdy one-ton truck has 
Powerful Chevrolet Valveinvhead just been added to Chevrolet’s fast sell- 
ieee ing line of passenger and commercial 

cars. It is built especially for commer- 
cial service with chassis units designed 
to stand up under heavy truck duty. 





Chevrolet is the world’s third largest 
builder of commercial vehicles. Now 
this new quality one-ton truck chassis 
gives Chevrolet dealers a still greater 


Sooper, opportunity for profitable business 
irt and water -~ easy to operate; 
requires no lubrication. 


in the commercial field. 


QUALITY AT LOW COST 


CHEVROLET MOTOR COMPANY, Detroit, Michigan 


Division of General Motors Corporation 





Heavy front axle and semi-elliptic 
springs for strength and easy 
driving. ie 





The ONE-TON 
CHASSIS 


°550 


f.o.b. Flint, Michigan 





Extra heavy 6 inch channel steel 
frame hung low over axles for easy 
loading. 






New heavy truck type rear axle; 
one piece pressed: steel housing; 

_ extra heavy special cut driving 
gears; large: spring seats; brake 
equalizers. 
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Meet That Demand 
for Dependable Timing Chains 


By putting in a stock of 









SILENT GHAINS 





Amazing New Kin 
of Radio Set rs aaa 


AMBU FIVE gets all programs from 40 to 600 
meters—coast to coast extremely selective five 
tube tuned frequency—taking country by storm. 


THE “WHITNEY” 


























OUTER BEARING 
© wonder everyone says the AMBU FIVE 1s the best DOUBLE CONCENTRIC 

BEARING JOINT 
tuned frequency radio set on the market. Two 


am Zing 1eW INV entions the inlaid coppet subpanel t Higher Mileage PROVED by Test of Years 
provides automatic wiring, and the nine interchangeable WRITE NEAREST DISTRIBUTOR 


all-wave coils that get all stations—coast to coast—from 
40 meters to 600 meters—put it far ahead of all other sets. Authorized distributors listed below 








Alabama—Birmingham Nebraska—Omaha 


Cl " Birmingham Electric Battery Co. Auto Elec. & Radio Corp. 

eaning a Arkansas—Little Rock New York—New York City 
Crow-Burlingame Co. L. C. Bigelow & Co., Ine. 

DEALERS wp sic: | Ne jobbers, you on nes lees 


Canada—Montreal 








get all the profit. Finestone Auto Parts Co. mn bE ay | ane Co. 
1: . . Canada—Saskatoon ~ United J * oo —- 
his amazing set overnight has become | By the AMBU plan you Bowman Bros., Ltd. —— a a Shee ou, 
. — * , . buy at jobbers’ prices and Canada—Toronto New York—Buftalo 
the favorite of thousands. Factory pro- sell at $50 less than other Standard Metal Goods & Auto Buffalo Bearings Co. 
~t] ac Le . nee to k le et for the sam Parts Co., Ltd. New York—Rochester 
duction has been doubled twice to keep | dealers g e Cottecnte—lem Peancieco Sidney B. Roby Co. 
itl 1 lc l N jol 7 . A. H. Coates Co New York—Syracuse 
up wi Sees, oe demand. No Jjob- a price and_ treble Ocenia in “Syracuse Auto Parts, Inc. 
bers. You buy direct from manufac- pront. _ Auto Elec. & Appl. Co. New York-—Utica 
turer and make all the profit. Demonstrator Connecticut Auto Parts Co. Ohio—Akron | 
“si a i The Hardware & Supply Co. 
° Connecticut—New Haven Ohi weet ti 
set FREE on this Replacement Parts Co. 1io— Cincinnati 


‘ ' . The Baker Auto Parts Co. 
Connecticut—New London Ohio—Columbus 


S plan. New London Auto Parts Co. The Griswold-Sohl Co. 
etal x or a . Florida —Tamna Ohio—Cincinnati 





























If you want complete Wholesale Auto Supply House Auto. Bear. & Equip. Co. 
course in radio you can Georgia—Atlanta Ohio—Cleveland 
The amazing AMBU FIVE if sold through get demonstrator set free. Alexander Seewald Co. Aberdeen Motor Supply Co. 
jobbers would bring $115 at retail. By elim- If interested in this plan Iilinois—Chicago Ohio—Dayton 
inating the jobber you buy at jobbers’ prices | L. C. Smith Bearings Co. The Lewis Motor Mart Co. 
: ; . ; a check coupon in _= space Indiana—Indianapolis Ohio—Toledo 
and retail at $65, almost half regular retail provided. Gibson Company Toledo Standard Parts Co. 
price. Undercut all competition. Dominate Towa—Des Moines Ohio—Youngstown 
sales in your territory and make big money on . eee — Co. E. E. Emery Co. 
every sale. Also full line accessories su oud a Oklahoma—Oklahoma City 
te i tubes, batteries Pages = _ _ Ralph ©. Schwinn Co, Harrison Smith Co. 
‘ . ie . Kansas—Wichita Pennsylvania—Erie 
- Fill in and mail this free offer coupon immediately for E. S. Cowie Electric Co. Reliable Auto Parts Co., Ine. 
Mail full information. If already in radio business the ae ee od oe Seem oC Pennsylvania—Philadelphia 
AMBU FIVE will double and treble your profits. If — a a ee Tne Mh oe” Inc. 
C not selling radio now, here is a quick, easy way requir- Maryland—Baltimore Pittsburgh Auto Eouip. Co. 
oupon ing no big investment by which you can clean up. Get J. R. Hunt & Co. Rhode Island—Providence 
this coupon in the mail today for free facts. No obli- Maine—Portland W. E. Davis Co. 
gation. The Farrar-Brown Co., Inc. South Carolina—Charleston 
for Massachusetts—Boston Gas Engine & Electric Co. 
A b . . . eee i Parts Co. ao Comtne—Cobuie 
‘olumbia Electric Service Co. 
_— mbu Engineering Institute Ve 'B._atmus Co, rennesace-Chattanoors 
, ip ¢ an— James y Co. 
DEPARTMENT 30-J Mich, Replacement Parts Corp. cs, Ma 
2632 Prairie Avenue, Chicago, Illinois Minnesota— Duluth Mills-Morris Co. 


Duluth Auto Supplv Co. 
Minnesota—Minneanolis 
Western Motor Supply Co. 


Tennessee—Nashville 
Keith-Simmons & Co. 


eau unk Ee www wwe ewe SET ee eetlCerlC eee Cee Cee Ce CU CU Texas—Dallas 


Minnesota—Rochester ; : 
AMBU ENGINEERING INSTITUTE National Bushing and Parts Co. yqqorne oBorlineton: 
Department 30-J ai Eee Co Vermont Hardware Co. 

° » . ° Mississi Aa Tne : West Virginia—Charleston 
2632 Prairie Avenue, Chicago, Illinois cn reece tomngg ST Motor Car Supply Co. 
. — Missouri—Kansas City : Washington—Seattle 
Send at once free facts concerning dealer proposition on AMBU E. S. Cowie Electric Co. .. ws or —_ 
+ + 1o is —St. LL isconsin—Milwaukee 
FIVE. I am not obligated. ey _ en on, 








Address... — THE WHITNEY MFG. CO. 


CAL Y.---nnennnnennenncneecneeseneeenesssnesesnesessansnesennnes TALC secneecensssensetoeten HARTFORD Connecticut 








Ci Check here for information on radio course. 
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Van Dorn %” Electric ee yo 
Drill, heavy duty, ball bear- ee 
ing, weighs 22 pounds and Hens 

sells for only $75.00. 


Cutting Stock 
On All Sides 


Cutting stock from cylinder walls with a hone is a real job 
and it takes a powerful heavy duty electric drill to do it. 


Van Dorn drills have come into their own with the in- 
creasing use of cylinder hones in garages and service shops. 
High powered motors built specially to drill holes and do von ge ate ann sed bet ap ga fee 
heavy duty work make these drills capable of handling the | 
hardest garage jobs. 


be le 
ae 


a he 


~ 
“| 


sth sae 9h 
TP Wp he ite 


They have “More Power Per Pound” and prove it in honing. 


If you are having. trouble with your drill—if it stalls on a a 





your honing jébs—Try a Van Dorn. You'll like the ball Atlanta Philadelphia 
hearin d t ti 1 fet ech ¢ Boston Pittsburgh 
gs and automatic release safety switch too. Buffalo ~ hee 
. ; St. Loui 
Ask your jobber about them or write for complete catalogue. Cinckmeti St. Poul... | 
Detroit Salt Lake City 
“ | Kan sas City San Francisco 
The Van Dorn Electric Tool Company Los Angeles Seattle 
Makers of Portable Electric Drilling, Reaming and — — 
Grinding Machines, Etc. 
Cleveland, Ohio ; 


3 


be 






-TRIC 
TOOLS. 
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New Bushing Mirror Finish 
Oil Holes and Grooves 
Properly Placed 


_ Machined in Alignment 


Laminated Shims 














COOLIO LT I 
Le - —_ Kee NAnE ADRIAN < OM NR ARO OD ~ 


Na Bolts 
p ~ -“ Av f and Nuts 






Accurately Machined 
Tinned in Babbitt Bearing 


WATKINS BRANCHES ARE COMPLETELY EQUIPPED 
With Special Machinery, Tools, Jigs, and Required Materials. 
This Insures Quality Work and User Satisfaction. 


Send Your Rods to the Nearest Station for 


WATKINS 
Completes’ 





REBABBITTING 
SERVICE 


LOS ANGELES, CALIF...1007 E. Ninth St. 
MEMPHIS, TENN.....278 Washington Ave. 
NEW YORK, N. Y............. 27-37 W. 60th St. 
OMAHA, NEBR 1006-10 Douglas St. 
PORTLAND, ORE......... 14th & Everett Sts. 
ST. LOUIS, MO 4216 Easton Ave. 


fe | | eee 57-61 E. 24th St. 
CLEVELAND, OHIO........ 5020 Euclid Ave. 
DENVER, COLO. 1818 Blake St. 
HARTFORD, CONN. 28 High St. 
INDIANAPOLIS, IND...19-29 W. South St. 
ls IIE Wi eiccectsrdtnsccccniennnen 


SEATTLE, WASH. 

SYRACUSE, N. Y....... 201-211 Wyoming St. 
TOLEDO, OHIO 1942 Putnam St. 
WASHINGTON, D. C.....1628 L St. N. W. 
WATERLOO, IOWA 
WICHITA, KANSAS........ HOME OFFICE 























Authorized Exclusively to Rebabbitt Buick ‘Rods by Buick Factory 
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PECK SPRINGS 


LIVE Ones Cash In on DEAD 


Armatures 


Ship burnt-out armatures to Fredericks and ex- 
change them for rewound ones guaranteed for 90 
days. A little booklet, chuck full of interesting } ° 
dope and prices, will be sent to you free if you'll 
just send your name. 


FORD GENERATOR Armatures Rewound $1.50 

FORD Starter Armatures Rewound 1.50 

ALL OTHER TYPES TWO-UNIT Generator Armatures 
3.25 








Rewound 
ALL OTHER TYPES TWO-UNIT Starter Armatures 
Rewound 
ALL TYPES MOTOR GENERATOR Armatures Re- 
wound 8.00 








Practically Every Spring Needed 
for Auto Repair Work 





GUARANTEED to give the same 





satisfaction as new armatures. 


The H,. M. FREDERICKS CO., Lock Haven, Pa. 











The spring you need WHEN 
you need it in this wide as- 
sortment of Peck Springs for 
Garage and Service Station 
use. About 250 springs rang- 
ing from 1 to 10 inches in 
length up to % inch in dia. 
in both extension and com- 
pression varieties in Brass and 
Steel, Japanned finish. The 


box is very durable and ar- 
ranged into compartments for 
quick, easy handling. A spring 
at your finger tips. Your 
profit on this Peck Assort- 
ment will be $59.00 if you 
get only 25 cents a spring. 
Order from your jobber or 
direct mentioning his name. 


THE PECK SPRING CO., Plainville, Conn. 
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“Out she comes with 
good old Autowline!”’ 


“Oh, if we only had 
an Autowline!” 


“I could buy an Autowline 
at half the cost!”’ 


“A life preserver for 
every motorist!” 


Push the ORIGINAL Wire Rope Towline! 


Remember—and tell your trade to remember—that when a towline is 
needed, it wants to be an absolutely dependable one. Keep in mind that 
BASLINE AUTOWLINE is made of genuine Yellow Strand Wire Rope, 
famous for many years—that it has a reputation for quality, strength and 
dependability attained by no other towline. 


Pays You a Good Profit 


Jobbers and Dealers, send for our current price list and you'll see that 
you can meet the competition of practically any other honest towline on 
the market—and make some real money doing it! 


BRODERICK & BASCOM ROPE CO., St. Louis 


Eastern Office and Warehouse, 76 Warren St., New York City 








JR339 | 




















There are Profit Making Ideas 
in Ewery Issue of 


Motor AGE 











Many subscribers of MOTOR AGE, 
who realize the value of its contents 
each week, route every issue regularly 
through their places of business to all 
departments. 


As a means of business-building this is 
a profitable habit to encourage, both 
for the benefit of the organization and 
its individual members. It is always 


best to read MOTOR AGE every 


week. 


[MOTOR AGE 


5 SO. WABASH AVE. 


CHICAGO, ILL. 
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FOUR SOCKET RIM WRENCH 








O~ £ A BIG TIME SAVER 
ey FOR 
TIRE STATIONS AND 
—_— GARAGES 
Sockets 


5/8”, 11/16”, 
3/4”, 7/8". 
Ask for Catalog No. 51 


WALDEN-WORCESTER 


INCORPORATED 
WORCESTER, MASS. 




















“‘Made to Blue Print”’ 


66 99 guarantees to the Replacement Trade the same 66 99 
high standard of Quality and Accuracy de- 
manded by the car manufacturer. 


The Fostoria Screw Co., Fostoria, Ohio 



































TIMKEN 


Tapered | 
ROLLER BEARINGS 



































Get a Manloy 


A Portable Floor Crane 


The Manley Portable Floor Crane 
possesses all the essentials of a 
crane for the best and most economi- 
cal automobile repair work. It has 
high lift, deep overhang, ample lift- 
ing capacity and great strength. 

And, at the same time, due to revo- 
lutionary design, the Manley Crane 
has the greatest lightness in weight. 





Write for the complete catalog of 
Manley Equipment. 


THE MANLEY 
MANUFACTURING CO. 


YORK, PA. 














Rubber Tubing for the Trade 


EKLA radiator hose—All-Rubber or Cloth- 
Inserted, tire pump hose and windshield 
wiper tubing, all in standard lengths, will 
show you better profits and your custom- 
ers better service. 

Insist on EKLA Brands when buying 
these items. 

THE ECLAT RUBBER COMPANY 

Cuyahoga Falls, Ohio 



































NEXT WEEK 


—is the time to read next week’s issue of MOTOR AGE, 
as you are reading this week’s issue this week. 


Moror AGE 


5 So. Wabash Ave. Chicago, Il. 














R.I.V. Means Quality | 
in Every Language 








250 West 57th St. New York City 











Attractive Discounts 














Always Insist Upon 
Genuine 
Apex Innerings 
Most good 


Jobbers stock them 
If it isn’t an Apex—It isn’t an 
[nnering 
THOMSON MEG. CO. 
t. C Peoria, Ill. 


Write for 





Dep 




















RO REG.U.S. PAT.OFF. () lt) = 
| Perfect Positive Protection 
Filters all dust, sand and grit out of air supply , 
to carbureter and motor. Write us for facts. 
STAYNEW FILTER CORPORATION 


Rochester, N. Y. EFFICIEN T 























KISSEL 


CUSTOM @) BUILT 
Kissel Motor Car Co., Hartford, Wis. 














ONOGRAY 
ORIGINAL 
SELF LOCKING S, RADIATOR CAP 


THE KINGSLEY-MILLER CO. 


Successors to 





(General Automotive Corporation, Chicago) 
600 West Jackson Boulevard - - Chicago 


_ 


























CRANE 
Wheel and Gear Pullers 


CRANE PULLER COMPANY 


South Deerfield, Mass.  & A. 























They Won’t Come Back 


Those jobs won’t come back showing oil 
passing, compression loss and crank-case dilu- 
tion if you use a Hall Hone. The Hall makes 
cylinders both round and parallel. Ask your 
jobber. 


> THE HALL MFG. COMPANY 
508 Hall Bidg., 1600-06 Woodland Ave. 
Toledo, Ohio 


CYLINDER 











HL 


























Look for a Jacobs Chuck 
on the Drill you buy— 


The patented Tooth and Sleeved Key feature 
saves time, prevents slippage, reduces the break- 
age of drills and gives greater accuracy. Jacobs 
Chucks are the specified equipment of 132 mak- 
ers of Drilling Machines and Portable Drills. 


ed 
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SERVICE-MEN 





Start a profitable battery charging oe | 
service with this ' 


BURTON & ROGERS 
5 BATTERY SERVICE 
CHARGER 


and increase your earnings and 
good-will. Pays for itself in 2-3 
months. 

BUILT FOR 110 VOLTS 
NO POWER LINE NEEDED 
Standard model 60 cycles, other 
cycles if desired 
PORTABLE AND RUGGED 
PRICE $60.00 COMPLETE 
WITH BULB 
We make larger chargers too 
Send for our charger booklet 


BURTON & ROGERS MFG. CO. 


‘4 IRTONE ROGERS a 
Bu MFGCO 4 


= 


[on 
7 ~ 
UEsHErtase> 





755 Boylston St., Boston, Mass. 

















MORRISON 


Automatic Double Range 






Worm Drive 


JACKS 










Special model 
for Balloons 


Can't Slip or Tilt 


ilexible steel ‘‘Sure Hold’’ cap prevents dangerous slipping. 
Long folding handle (36 to 72 in.) operates from standing 
position. Gets under overhanging bodies. Easy to _ work. 
Few turns and it’s up. Built in 11 sizes for all service 








requirements up to 8 tons. Furnished as standard equipment 
on fine passenger cars, trucks, buses and Fire Apparatus for 
past 4 vears. The Jack for YOUR shop. Write for sample 


for te 


st 
THE WOODS ENGINEERING CO., Alliance, Ohio 

















Perfectly 
Balanced! 


Every spoke of uniform size, 
weight, and strength. Folded 
seam along inner side of 


“ _— yh Bos ] 
Daye: auto o_o m spoke gives strength of four 
STF. hs | a oes — 


thicknesses of metal. With- 
ely We 


stands severe shocks without 
25. to <S 
“and S&* 





collapsing. 


Made for Ford, Gray, Star 
and Chevrolet cars. Price 
$28.50 per set. Natural wood 
or Duco finish at slight extra 
cost. Standard colors:— 
black, red or blue enamel. 
+t0y for descriptive Folder 
HS-8. 





The Dayton Wire Wheel Company, Dayton, O. 
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ROOF 16 OVERHEAD VALVE EQUIPMENT 
For Ford and Dodge Motors 
ROOF 8 VALVE HEAD FOR FORD MOTOR 


Stupendous Power— 
Lightning Speed 
Ford racing cars with Roof 
Equipment are rivals on 
mile and one half mile 
tracks of the highest pricec 
racing Cars. Doubles the 
pulling power of the Ford 
or Dodge pleasure car or 
truck. Hill climbing anc 
general road work beyond 
wildest dreams of the own- 
er. Complete — ready for 
installation — no machine 

work necessary. 

We are headquarters for 
all speed equipment. No 
matter what you want, 
write us. Racing quality 
—lowest prices. A _ postal 
card brings you complete 
Ly 3 of our specialties. 

Jobbers—Dealers—Consumers—Write 
THE LAUREL MOTORS COSEURASTeN, ANDERSON, INDIANA 




















MOTOR 


AGE 


“ AUCTION 


By order of the Circuit Court of Cook County we will on 


TUESDAY, SEPTEMBER 1, 1925 
AT 10:30 A. M. 
AT 1526 S. PEORIA ST., CHICAGO, ILL. 


on the premises of the Griswold Walker Warehouse 
sell at public auction the entire assets of the 


KRASBERG PISTON RING Co. 


manufacturers and distributors of the V-Plex Piston 
Rings 


INVENTORY VALUE OVER $125,000 
Consisting of: 
Over 175,000 partly finished V-Plex and plain piston 


rings. All machine tools, motors, small tools and 
equipment. 


NJ 
‘si 








y, 


Also the receiver's right, title and interest in and to 
the good will of the Krasberg Piston Ring Co., together 
with an assignable contract between the Krasberg Piston 
Ring Co. and the V-Plex Piston Ring Co. which gives 
the Krasberg Piston Ring Co. the exclusive right to 
manufacture V-Plex Piston Rings on a Royalty Basis. 


Descriptive circular will be mailed on request. 


CHICAGO TITLE AND TRUST CO., RECEIVER 
CHAS. C. BARTLETT, ATTY. FOR RECEIVER 


MICHAEL TAUBER & CO. 








4 











Auctioneers 
Ne S. Market St. se 











NEW 
MODEL 


FOLLETT’S TIME STAMP 


accounts for every labor minute 





Prints the year, month, day, hour, 
minute, A.M. or P.M. at the exact 
moment the plunger is pressed—like 
this, for example: 


NOV 19 1920 4 31 PM 


Tells when a job is started—and when it is 
finished. There can be no dispute over the 
time charge. 





Learn the inter- 
esting details 
from our de- 
scriptive data. 


Follett Time Recording Co., 217 High Street, Newark, N. J. 
“Established Since 1904” 


Absolutely automatic —except for winding. 
Every machine guaranteed. 




















Services of our Engineering Department are at your command at all 
times on layouts where Angular Contact Radial Bearings or Angular 
Contact Thrust Bearings are used. 

Our experience is broad and covers many years. 

When may we be of service to your organization? 


The Bearings Company of America 
Lancaster, Penna. 


Western Sales Office, 
1012 Ford Bldg., 





Detroit, Mich. 
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AIR COMPRESSORS- “HOISTS-TROLLEYS -CRANES 






” 1527 Kienlen Ave. 
St. Louis, Mo. 


Curtis Pneumatic 
Machinery Co. 
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A KLEAN-RITE Auto Laundry Fran- 
chise Is a Big Money-Maker 
Write for a copy of our booklet on ‘‘The Business 


—— fi Possibilities of An Auto Laundry.’’ It contains yal- 
S\N 77 7X \ uable information. Sent free upon request. 


WNW LC) KLEAN-RITE AUTO LAUNDRY CO. 
1710 E. 75th St., Chicago 
































FORD, CHEVROLET and OVER- 
LAND owners buy this TASCO Gauge 
on sight. It screws in place of the filler 
cap—saves “measuring” the gas—and it 
is guaranteed for the life of the car. 
They sell all the time. 


THE AKRON-SELLE CO., Akron,O., U.S.A. Retail 

















Write for the Book 


=) PUN \ gag AIR PROFITS’ 


describing many new uses for com- 
AIR COMPRESSORS (== air. Shows how to make an 


air compressor earn greater profits, 


BREE IisruNNeER MEG. CO. 
UTICA NEW YORK 
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SOLID COPPER 


STORE FRONTS 


Write for Special Book Garage Front 


THE KAWNEER CO., 2224 Front St., Niles, Mich. 

































DIERINGER 
| BUSHING REMOVER 


Any spindle bushing out in two min 
utes! Merely insert tool, drive ou 
with hammer. Full set of 3 size 
covers all cars, $4.50. Write fo 
trade discount. Distributors wanted |. 
E. T. Dieringer, Box 282, Bolivar, O 























~— Cable 


The Packard Mioctste Co. 


























RAMCO 


INNER | RINGS 


fit behind piston rings and keep them in perfect con- 
tact with the cylinder walls at any motor speed or 
temperature. 


RAMSEY ACCESSORIES MFG. CORP., ST. LOUIS, MO. 




















Eushers 





CHICAGO ROLLER SKATE Co. 
Manufacturers of Screw Machine and Automotive Products 

ushers Sales Dep’t, Fulton-Dean Co. 
332 South Michigan Avenue, Chicago 


























ALLEN PROCESS MakiING a SOCKET 
The Allen Manufacturing Company, Hartford, Conn. 

















os FOR 
Transmissions OWN-Le Trucks, Busses 


and Clutches Br re; : ry -aae) OP Passenger Cars 
QUICK SERVICE ON COMPLETE UNITS OR PARTS 


BrRownw-LireE GEAR Co. 


SYRACUSE, N. U. 





























ORIGINAL 
BOSCH units 
bear the full 


the trade 
: mark shown 
anchise details for selling ORIGINAL BOSCH at left. These 
Automouve Equipment will be sent to any Dis aif the iden- 
Selolticclaum O12 lls amel aca sla cmnN te levels mel mrcaeltl ad ree pe 
ROBERI BOSCH MAGNET + » eee rs ity~ famous 

109 West 64th Street New Y mee rey oo since 1887 






































The Adams Adjustable 
Foot Rest 


Adjusts comfortably and easily to most con- 
venient height for any driver’s leg. Foot lies 
in normal restful, uncramped, safe position. 
Big, fast seller. Senlor, $3.50. Junior, $1.25. 
Ask your jobber. 


Adams Mfe. Co. 











Galesburg illinois 




















UNITED STATES | Built: by the old. 
Portable Electric est maker of 


Portable Electric 
D IJ LS Betite in Ge 
R: World. 


ask tor THE UNITED STATES ELECTRICAL TUUL CO. 
Catalog 105 Cincinnati, Ohio, U. S. A. 



































with belt The Big Seller in the Ford 
renee \> Pump field—at a new low 
price. 






Get our dealer plan. 


Turner Mts. Ce., 3ist ae Roanoke Rd. 
Kansas City, Mo. 
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THE Ciurt TWINS 


BATTERY COnRNECTOR 


a Will Stay ontheJob 


Wend Night for YO 
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A Complete Line of Overland Fours 
A Complete Line of Overland Sixes | 
Willys-Knight Fours—Willys-Knight Sixes 


ALL UNDER ONE FRANCHISE 












































NO TOOLS-— It’s Self-Closing 


Stops clanking—saves fender—lew-priced. 
Box of 10 Links retails for 25 cents. 
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Zenith - Detroit Corporation, Detroit, Mich. | 









































price $3.75. 


Dept. M. 











TA RE THE END:PLAY OUT, 


—WITHOUT PULLING THE MOTOR 


THE C. A. ADJUSTABLE CENTER BEARING CAP 
corrects Ford crankshaft end play and sets magneto for 
highest efficiency without removing the motor. 
and quickly installed. Guaranteed for one year. List 
Ask your jobber or dealer or write us direct. 


ADJUSTABLE BEARING CO., Inc. 














MOTOR AGE 7/7 
Model G-16 
Quincy Silent Air Master 
Manufactured by 
Quincy Compressor Co. 
Name Formerly Wall Pump & Compressor Co. 
217 Maine Street, Quincy, Ill., U. 8S. A. 
Repair Link for Broken Cross TEMCO 
Chains Qaaee = 
jc deuce te fue ane of Wee ae 
Ts e * 
eens and locks on first turn of wheel. Portable Electric Tool 
The highest grade for 
Write for samples and discounts. | the automotive trade. 
Distributors wanted. Th . 
FLOWER CITY SPECIALTY CO. e Temco Electric Motor Co. 
Rochester, N. Y. 708 Sugar St., Leipsic, Ohio 
More 
Power 
Less 
Fuel 
CRAVEROILER CO. OF AMERICA 
Division of Miller Lock Co. 
Frankford, Philadelphia, U. S. A. 
Made in many sizes to meet any Cooled, Stationary, Portable. 
and all requirements in garage, Our low prices enable you to 
tire repair shop —, — sta- 
tion. Six types: tage, get a Compressor for a small 
Single Stage, Air Cooled, Water investment. Send for literature. 
Easily 
The United States Air Compressor Co. 
: : 5304 Harvard Ave. Cleveland, Ohio 
Brazil, Indiana 



































Bumpers, tempered and nickel-plated 
by our exclusive processes. Strong 
brackets, fit all cars and bumpers. 


GEMCO MFG. CO. 
760 So. Pierce St. 
Milwaukee, Wis. 
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This famous roller-type timer is 
absolutely ‘‘short-proot'’. The only 
standard timer with Bakalite case 


MI LWAUIKIETE 
TIME RérFoRDSSSy 








CLASSIFIED ADVERTISING 





PARTS 





HOUSE OF A MILLION 
AUTO PARTS 


The largest stock of new and used car and truck 
Parts in the world. We have everything. Always 
mention model and serial number in order. Write 
us. All inquiries answered promptly. 


DOUGLAS AUTO PARTS CO., INC. 
2003-5-7-9 South State St., Chicago, IIL. 








AUTO PARTS 


SAVES 50% to 75% ON ALL CARS 


=: New and Used Gears—Springs and Axles—Cylinders— 


Motors—Rear Systems, etc. Wire or Write 


INDIANA AUTO PARTS CO. 
316-18 NO. ILLINOIS ST. INDIANAPOLIS, IND. 


LARGEST CAR WRECKERS IN INDIANA 














DOWMETAL PISTONS 

Lighter, stronger, and longer wearing than aluminum 
Or iron. Can be fitted with bronze bushings in the 
Wrist pin holes same as in iron pistons. Dowmetal 
has no permanent growth. The expansion is little 
more than iron. 

SEND FOR PARTICULARS 

LAMMERT & MANN CO. 

Cylinder and Crankshaft Grinding 

215-21 N. Wood St. CHICAGO Phene West 4918 





BUSINESS OPPORTUNITIES 


PATENTS & PATENT ATTORNEYS 





AUTOMOBILE (Used Car) 
BUSINESS FOR SALE 


Owing to other business interests which occupy 
their attention, the present owners wish to dis- 
pose of an established and prosperous used car 
business, located in a thriving city of over 
500,000 people with a trading population of 
over 2,000,000 within a radius of ten miles. 
This business occupies a four-story brick build- 
ing consisting of offices, repair shop and show 
room, with ample space to store and display over 
350 cars. 
During the first half of 1925 the volume of 
business was on a basis of $450,000 per annum. 
This is a strictly high class proposition and 
merits inquiries from the most conservative in- 
vestors for it presents a wonderful opportunity 
for an individual or a group to take over a 
highly profitable enterprise. Negotiations will 
be carried on with principals only. For further 
= particulars address 

Box 6241 
5 S. Wabash Ave., Chicago, Il. 





= Motor Age, 




















Attorney-at-Law and Solicitor of Patents 


C. L. PARKER 
Formerly Member Examining Corps, 
States Patent Office 


American and foreign Patents secured. Searches made 
to determine patentability and validity. Patent suits 
conducted. Pamphlet of instruction sent upon request. 


McGill Building, WASHINGTON, D. C, 


PATENTS 


Secured, Trade-Marks and Copyrights Registered 


Prompt service. Highest references. Established 1864. 
; Milo B. Stevens & Co. Registered Patent Attorneys. 
Offices: 639 F St., Washington, D. C. 
10 Monadnock Block, Chicago, III. 


United 























HELP WANTED 





WABASH AVE., CHICAGO, ILL. 


SALESMAN WANTED TO SELL INCANDESCENT AUTO 
LAMPS ON A COMMISSION BASIS. GOOD non 1 
TUNITY. WRITE BOX 6239, MOTOR AGE, 5. 








FOR SALE 





good as new. 200 amps., 60 cycle, 220 a.c. 


FOR SALE—HB-S8 hour Battery Charger. Guaranteed as 
Price $275.00. 


Charles IehlIl, Gallup, New Mexico. 
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Seals the head 
TIGHT! 
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—an 
Lets Loose 
Again : 


When You Want It o! 


It is often quite as necessary to remove gaskets with- 
out injury as it is to seal them on. 








That is one of the advantages of KEY Graphite 
Paste. It will not stick or hinder in the removal 
ot gaskets. 

And we know of no preparation which will seal 
tighter on demand. 


Mail the coupon for a free trial sample 


KEY BOILER EQUIPMENT CoO. 


27th AND McCASLAND AVE. 
EAST ST. LOUIS, ILL. 


----Sample—FREE---- 
| 


Key Boiler Equipment Co. 


27th and McCasland Ave., East St. Louis, IIl. 


Please send me without charge or obligation a sample of Key 
Graphite Paste. 


| 
| 
| 
| 
| NAME 
| 
| 
| 




















ADDRESS 





M.A.—8-27-25 
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The Advertisers’ Index is published as a convenience and not as 


a part of the advertising contract. Every care will be taken to 
index correctly. No allowance will be made for errors or failure 





to insert. 
A. ©. Gone Tene Ce..................... & Dayton Wire Wheel Co..... 75 
RE I TI Ricscsiccsitinssasesvniienineceiia 716 Die ringer, Be Wincsiticharsadiaiidens cise: 
Adjustable Bearing Co., Ine....... V7 Dill Mfg. Co............. a ee ee . 62 
Akron-Selle Co., The....... Vatdebietaceedl 76 
FE EC aaa 63 
Amen Bees. Oe., We...................0.. 76 
Ambu Eng. Institute IEP IORI 70 Eaton Axle & Spring Co...3rd Cov. 
American Flatlite Co................... 64 Eclat Rubber Co.................. 74 
Anderson Mfg. Co................... _— 57 Eclipse Machine Co................... 2 
Fisk Tire Co................... 61 
Bearings Co. of America... 75 Flower City Spec. Co.. "7 
Bonney Forge & Tool Works.... Follett Time Recording Co... "5 
aiciceaciaindphilsiilta liana ise elite eee al 2nd Cov. 
Fostoria Serew Co.... ....... . 74 
Bosch, Robert, Magneto Co....... 76 
Fredericks, H. M., Co................... 72 
Broderick & Bascom Rope Co... 73 
Brown-Lipe Gear Co........... aiaiatils 76 
Berammer Btw. Ce...........:.......... sic 
Buick Motor Co.,............. a 
Gates Rubber Co.............. 66 
Burton-Rogers Co...... ee 
Gemeo Mig. Coe................. 7% 
Cadillac Motor Car Co................. 49 etc ane 
Chevrolet Motor Co............ eileen 69 Hiudson Motor Car Co........ Ft. Cov. 
Chicago Roller Skate Co............. 76 Hydraulic Brake Co........ me 2) 
Chrysler Sales Corp....................... 8 
Classified Advertising Section.... 77 
Crane Puller Co.................... ‘eine 
Craveroiler Co. of Amer............. 77 Jacobs Mfg. Cuw................... “4 
Curtis Pneumatic Tool Co.......... 76 James Motor Valve Co...... 7 
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Kawneer Co, . 
Key Boiler Equip. Co................... 
Kingsley-Miller Co, ...................... 
Kissel Motor Car Co.................. - 


Klean-Rite Auto Laundry Co... 


Laurel Motors Corp...................... 


Lycoming Mfg. Co... .................... 


Manley Mfg. Co. 


McQuay-Norris Mfg. Co.............. 


Milwaukee Motor Prod., Inc. 
Moon Motor Car Co 
Motor Wheel Corp............... Bk. 


Multibestos Co 


Nash Motors Co 


North Bros, Mfg. Co 


Packard Electric Co... 
Peck Spring Co 


Prest-O-Lite Co., Ine... 


\uiney Compressor “o................. 


RT. y, Co., Ine 
Ramsey Accessory Mfg. Corp 


Roth, G. A., Mfg. Co. 
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Shaler, C. A., Co. 
Staynew Filter Corp 


Stewart-Warner Speed. 


Studebaker Corp., The 


Stutz Motor Car Co 


~ 


» Michael, & Co................. 


OS 


Temeco Elec, Motor Co... 
Thomson Mfg. Co 
Timken Roller Bearing Co 


Turner Mfg. Co. 


S. Air Comp. Co 


). S. Electrical Tool Co 


Van Dorn Elec. T 


Walden Co., The 
Walden-Worcester, 
Le A > Se 


Westinghouse Air Spring Co..... 


Willys-Overland, Inc. 


Woods Engineering Co 


Zenith-Detroit Corp. 
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Five Ratchet 
Adustments 


. Plain. Drill 
. Left-hand: Ratchet 
. Right-hand ratchet 
- DOUBLE ratchet 
. Gears Locked 
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Drilling fender to install stop-signal, or 
parking light. One of the many jobs for 
which this handy little tool can be used. 


Dwart in Size 
Giant in Service 


“Yankee” Hand Drill No. 1530 is only 10% in. long and 
weighs but 1%, pounds. Yet it has all the famous ratchet 


adjustments of the big “Yankee” Hand Drills and “Yankee” 
Breast Drills. 


Works in places impossible for other drills, by means of 
five ratchet adjustments (controlled at a finger-touch). 

DOUBLE Ratchet-drill cuts continuously when crank 
moved but an inch to and fro. 


“YANKEE” Ratchet 
Hand Drill No. 1530 


Has 3-jaw chuck that holds round drills up to 3/16 in. 


Some other “Yankee” Tools 
Ratchet Bit Brace Ratchet Screw-drivers 
Ratchet Bench Drills Ratchet Chain Drills 


Dealers everywhere sell “Yankee” Tools 

**Yankee”’ on the tool you buy means the 

utmost in quality, efficiency and durability 
Here’s a Book for you! 


Are you a tool lover? Read about the ingen- 
ious line of famous ‘“‘Yankee’”’ tools, used by 
mechanics everywhere. Write for this FREE 
Book today. 


Nortu Bros. Mre. Co., Philadelphia, U. S. A. 


~ YANKEE TOOLS 


Make Beller Inechanics 
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LEON F. BANIGAN 
Editor 
Motor World Wholesale 






























This is the sixth of a 
series of announcements 
dealing with the editorial 
strength of Chilton Class 
Journal publications. Each 
issue will carry a brief 
sketch of an editor or prin- 
cipal contributor to the 
group. 


The purpose of this se- 
ries is to place before you 
the facts about our edi- 
torial work so you may 
know its scope and magnai- 
tude and the ability, ex- 
perience and attainments 
of the men whose articles 
you read in these publica- 
tions, 
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| “Writers who mould automotive thought 
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His Articles Have Punch Because 
He Is Master of His Subject 


The old adage, “Knowledge is power,” is just as true today as it 
ever was. The most interesting articles and stories are those written 
by men who know whereof they speak—therefore, can write with force 


and conviction. 


Herein lies the secret of Leon F. Banigan’s success as a writer of 
merchandising articles. He knows merchandising. He knows it by 
actual experience, by personal contact with successful merchandisers, 
by close study of the subject. 


When Banigan writes an article on merchandising he doesn’t get 
his information from books written by professors or theorists or from 
other men’s stories. He has a better library than that. He draws on 
his well-stored mind for facts about existing conditions, methods that 
have been successful, plans that worked well and ideas that are 


profitable. The result is a practical, helpful, interesting article. 


Banigan’s merchandising articles in Motor World were so sound 
and constructive they have been extensively reproduced in the house 
organs of many large manufacturers and distributors and by national 
automotive associations. They also have given him a great standing 
with the trade. 


Mr. Banigan formerly was a newspaper man, serving on New York 
and New Jersey daily newspapers in the capacity of reporter, editorial 
writer, automobile editor, financial and business editor, and news 


editor, directing large staffs of news gatherers and special writers. 


For six years he has been connected with Motor World, successively 
being news editor, assistant editor and then managing editor. All this 
experience has admirably fitted him for his position as editor of 
MOTOR WORLD WHOLESALE and he can be counted on to make 


this publication of inestimable value to the wholesalers of the country. 
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Exact Duplicates of Original Equipment 


Poe SPRINGS for replacement are made exactly to 
Car and Truck Manufacturers’ specifications. 


They not only fit dimensionally 
—but in quality and heat treat- 
ment of steel, in camber, number 
and thickness of leaves, and all 
other respects, they are exact 
duplicates of the Springs used 


as original equipment on 
America’s leading cars and 
trucks. This is only natural, 
as a large percentage of that 
original equipment is Perfec- 
tion Springs. 


THE EATON BUMPER & SPRING SERVICE COMPANY 


(The Eaton Axle & Spring Company, Manufacturers) 


Cleveland Chicago 


New York Boston 
Detroit Dallas 


Philadelphia 
Atlanta 
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“Rich Mans Lo y - 


Like the automobile itself, the steel 
wheel first wasa “rich man’s toy.” Then 
came [uarc steel wheels with demount- 
able rims, direct outside tire inflation, 
standard hubs, correct load distribution, 
and consistent lightness. Tuarc, a Mo- 
tor Wheel product, has made steel 
wheel beauty and strength practical 
for all cars! 





Tuarc naturally gained a lead which 
has only increased with the vogue of 
steel wheels. The wheel-building tal- 
ent which underlies Tuarc acceptance 
by engineers and motorists is the rea- 
son Motor Wheel supplies wheels to 
more car manufacturers than does 
anybody else. 


MOTOR WHEEL CORPORATION, LANSING, MICHIGAN 
WOOD WHEELS + STEEL WHEELS + STAMPINGS 
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__In This Issue—“Slick Up” Now for Winter Business 
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Vol. ALVIII PUBLISHED WEEKLY AT 5:‘SOUTH WABASH AVENUE Thirty-five Cents a Copy | 


Number 10 : CHICAGO, SEPTEMBER 3, 1925 __- Three Dollarsa Year | 





Jordan will announce 
shortly an astound- 
ing new Line Eight 
series of motorcarsat |. 
prices which will give 
them immediate domii- 
nance in their field. 
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Entered as second-class matter Sept. 19. 1899. at the post office at Chicage, Lll., under Act of March 3, 1879. 














Schedule your runat any speed 
you like—all day long if you like 
—and make your schedule 
withan ease andcomfortyou ve 
never known before. Be off, 
free and clean, at the traffic 
signal while the crowd mills and 
fusses along behind. This mag- 
nificent Eight brings so much 
that is new and finer in driving 
that within its first six months 
it became the largest- selling 
eight of its type in the world. 


HUPMOBILE 
EIGHT 














Five-Passenger Sedan 


F.O.B. Detroit. Tax to be added 








Andrew G. Nystrom, of Hartford, 
Conn., was a bit skeptical about 
the Hupmobile Eight, so he drove 
one for 200 miles or more over 
mountains, country roads and in 
heavy traffic. That sold him. He 
owNns one now. 


SS - 


Mrs. Maurice Gardner, of Cleve- 
land, was so captivated by the 
Hupmobile Eight her husband 
bought for use in his brokerage 
business that she now drives a 
Hupmobile Eight of her own. 
Both their cars are sedans, 


- -— 


Mrs. B. J. Hall, of Baltimore, Md., 
calls the Hupmobile Eight the 
easiest driving car for women 
that she has ever known, and 
wonderful in performance and 
riding qualities. 


SF -— 


Since David R. Hicks, of Toledo, 
Ohio, became owner of a Hupmo- 
bile Eight Sedan, he considers his 
week-end motor trips to visit his 
mother in Gallipolis, Ohio, a finer 
treat than ever. The 200-mile runs 
across the state, from Toledo to 
Gallipolis, to use Mr. Hicks’ own 
words, are done with no more 
preparation or fuss than for an 
afternoon’s jog around Toledo. 


-F -— F- 


The Hupmobile Eight 
brings to the dealer a 
wide sales opportunity 
—and the prestige which 
attaches to handling 
a fine car which has 
achieved an almost 
sensational success. 
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Acadia Gas Engine, .Ltd. 
Advance-Rumley Company 
Alamo Engine Company 
Allis-Chalmers Mfg. Co. 
American - La France Fire 
Engine Co. 
American Locomotive Co. 
The Arctic Ice Machine Co. 
Austin Mfg, Company 
Atlas-Imperial Engine Co. 
Bean Spray Pump Co. 
Buckeye Machine Co. 
Bucyrus Company 
The Buda Company 
Buffalo Gasoline Motor Co. 
Buffalo Steam Pump Co. 
Buick Motor Company 
Busch-Sulzer Brothers Diesel 
Engine Co. 
J. I. Case Plow Works Co. 
The Chandler Motor Car Co. 
Cleveland Automobile Co. 
Continental Motors Corp. 
The Cook Motor Co. 
Curtis & Co. Mfg. Co. 
Dean Brothers Co. 
Dempster Mill Mfg. Co. 
Dodge Brothers, Inc. 
Fairbanks, Morse & Co. 
Federal Motor Truck Co, 
The Foos Gas Engine Co. 
Ford Motor Co. (Lincoln) 
Fuller & Johnson Mfg. Co. 
The Caterpillar Tractor Co. 
Fulton Iron Works 
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Manufacturers Who Use Quality Rings 
as Standard Equipment 


The Wm. Galloway Co. 
The Gardner Governor Co, — 


- General Motors Truck Co. 


Harley-Davidson Motor Co. 

Hart-Parr Co. 

The Hercules Corp. 

Hill Diesel Engine Co. 

Hinkley Motors, Inc. 

a Hope Forge & Machine 

0. 

Hudson Motor Car Co. (incl. 
“Essex.”) 

Indian Motorcycle Co. 

Ingersoll-Rand Co. 

International Harvester Co. 

Isotta - Fraschini Co., Milan, 
Italy. 

The Johnson Motor Co. 

Kermath Mfg. Co. 

Lalley Light Corp. (Owen 
Elec. Co., Suc.) 

Lockwood-Ash Motor Co. 

The Maytag Co. 

The Miller Improved Gas En- 
gine Co. 

The Minneapolis Threshing 
Mch, Co. 

Mudge & Co. 

National Brake & Electric Co. 

National Steam Pump Co. 

The National Supply Co. 

Nelson Brothers Co. 

The “New-Way” Motor Co. 

Nichols & Shepard Co. 

Nordberg Mfg. Co. 





Northwestern Mfg. Co. 

Oakland Motor Car Co. 

Packard Motor Car Co. 

Peerless Motor Car Co. 

Palmer Bros. Engines, Inc. 

Red Wing Motor Co. 

Reo Motor Car Co. 

Rickenbacker Motor Co. 

Rolls-Royce of America, Inc. 

The St. Mary’s Oil Engine Co, 

Sterling Engine Co. 

Stickney Engine Co. 

Stover Mfg. & Engine Co. 

The Studebaker Corp. 

Sun Shipbuilding & Dry Dock 
Co. 

Sullivan Machinery Co. 

Superior Gas Engine Co. 

Treadwell Eng. Co. 

Tips Engine Works 

Union Steam Pump Co. 

Universal Motor Co. 

U. S. Air Compressor Co. 

Venn-Severin Machine Co. 

Waterloo Gasoline Engine Co. 

Weber Engine Co. 

Western Machinery Co. 

Williamette Iron & Steel 
Works 

Winton Engine Works 

Witte Engine Works 

Worthington Pump & Ma- 
chine Corp. 

Yuba Mfg. Co. 
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“.. RinG Company? 


Muskegon, Michigan 
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HOLMES CANTILEVER JACK 
Is a Low Type and a High Type Jack in One 
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QUICKLY PLACED IN 
POSITION BY PIVOTING 
ON CASTERS 





PLATFORM POST 
QUICKLY ADJUSTED 





EXTREMELY EASY TO 
OPERATE 


Jeatures! 


Drops to 6 inches 
Lifts Car 8 inches 
Raises to 17 inches 
Lifting Platform quickly 
ad justed 
Extremely easy to operate 
Operates from any position 
Quickly placed in position 
Swings under Wheels 
Platform and Post extra 
large 
Clearance under Frame 1-14” 
Roller and Ball Bearing 
All working parts exposed but 
adequately protected 
A Four Wheel Jack 





You don’t need several types of jacks in your shop, 
for the Holmes Cantilever Jack combines every fea- 
ture of the low type and the high type into one 
and it handles every job faster and more efficiently. 


The Holmes Cantilever Jack has two speeds, low 
speed for actual lifting and high speed for raising 
platform to load. The high speed control is 
mounted in handle and works without movement 
of or regardless of handle position enabling oper- 
ator to place and hold jack in exact position and 
eliminates resetting just before picking up load. 


It is extremely easy to operate. One man can 
quickly and easily lift 5000 lbs. The platform and 


post are extra large and quickly adjusted. 


Although the Holmes Cantilever Jack sells for the 
same price as ordinary jacks it is much cheaper -- it 
takes the place of two jacks and eliminates hunt- 
ing around for that high jack or that low jack. 


Price $ 36.00 


Look over the features listed below and let your 
jobber explain just what they mean to rapid 
efficient garage service. 


H-J 4 


ERNEST HOLMES COMPANY 


Chattanooga, Tennessee 







































Although the 
handle normally 
stands upright 
it folds com- 
pactly or can 
be locked for 
Pivoting jack 
on casters. 
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HERE is a North East 

Unit available for ev- 

ery class of service: Gen- 

erators from 125 to 600 

Watt capacity, Starting Mo- 

tors, Ignition Units, Horns and Speed- 

ometers—all built with that same rug- 

gedness and durability that is. charac- 
teristic of North East Equipment. 


Even in severe Bus Service North 
East equipment is upholding its 
standard for dependability and long 
life in the electrical system. North 
East heavy duty Generators with 
voltage regulation are providing ideal 
charging for the Battery with entire 
freedom from the necessity of chang- 
ing and outside charging. Day in 
and day out North East equipment 
is giving continuous service with a 
minimum of attention. 


Genuine North East parts and official service 
are available at North East Service Stations 
everywhere. 


NORTH EAsT Evrecrric GA. 
ROCHESTER, N. Y., U.S. A. 


Manufacturers of Automotive Equipment for 
Dodge Brothers Reo 
Graham Brothers Yellow Cab 
Yellow Coach Mack 
Berliet Sterling Marine Engine 
hite Safeway Six Wheeler 
Fifth Avenue Coach Dodge Watercar 
Yellow Sleeve Valve Eng. Delage 
Acme Road Machine Fay & Bowen 
Selden Moreland 
American-LaFrance Four Wheel Drive 
Holt Caterpillar Tractor 


NearTH EaAsT SERVICE INC. 
ROCHESTER, N. Y. 
Official North East Service Organization 
Atlanta New York 
Chicago London Rochester 
Detroit Paris San Francisco 
Kansas City Toronto 
Service Stations in Cities of 
Importance throughout the 
World 
Directory of Service Stations 
available on request 


Space 32] at A. E.R.A. Convention 


USE ONLY Gene SERVICE PARTS 
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Long Island City, N. Y. 


Mazura Mfg. Co. 
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Address “Sales Dept 


LAMINATED SHIM COMPANY, Inc. 


St. Lou 
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All Jobbers Sell 


Just take the old pocket knife and PEEL 
and There 


em. I can do two jobs where | only could 


do one before 
And no filing 


ae 
9 
66 


& 
2) 
+ 
= 
e; 
~ 
>> 
S 
> 
o 
& 
+ 
A 
~ 
9) 
oles 
z 


and labor. 





14th St. & Governor Place 
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This symbol means that Studebaker prices do not 
include the profits of outside body-makers 
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S tudebaker's new reduced prices 
widen still further the sales 
Opportunity of dealers. For the 
public now knows that one- 
profit manufacture coupled with 
volume production results in 
: savings which make it possible 
2 to reduce prices without cheap- 
ie ening quality. That is why 
Studebaker dealers are enjoying 
a record fall business after a 
record-breaking summer. 




















THE STUDEBAKER CORPORATION 
OF AMERICA 
SOUTH BEND, INDIANA 
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O BEA SUCCESSFUL business 


man you MUST d 


make sales—you MUST make sales 
AT A PROFIT—and you 


operate your business to retain a rea- 
sonable part of your profits. 

I believe I know the fundamentals 
underlying this important part © a 


dealer’s business. 
ding Stutz distribution 


We are buil 
here it offers a maxi- 


to the place w 
nt co-operation an 


mum of permane 
rotection toward the establishment 


of a successful business. You should 


be snterested. 
FREDRICK E. MOSKOVICS 


President 


OTOR CAR COMPANY 


f AMERICA; INC. 
INDIANA 
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FAVERR 





To build a Crane that would better 
meet every requirement of towing 
service —easier and more conven- 
ient to operate—simpler in design— 
amply rugged and strong to handle 
the heaviest cars—at a price every 
shop could afford— 


This was the task Weaver engineers 
set themselves. How splendidly 
they have succeeded you will realize 
only after a personal examination of 
the new features of the new Model 
G Auto Crane briefly mentioned 
and illustrated on the right. 


Your jobber’s salesman will be glad 
to arrange a demonstration for you. 
Ask him—and cash in on the season 
when towing profits are biggest. 


Weaver Mfg. Company 
Springfield, Illinois, U.S.A. 


Weaver Canadian Co., Ltd., Chatham, Ont. 
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FEATURES 





Increased Height and Overhang 


Measuring from the hook on chain to the base of 
Crane the height can be adjusted from 2 fr. 4 in. to 
5 ft. 6 in. providing a range of 3 ft.2 in. When 
mounted on a truck the height of the crane is. of 
course, increased by the height of the truck. The 
overhang of the boom can be adjusted from 3 ft. 4 in. 
to 5 ft. 7 in., providing a range of 2 ft.3 in. Ample 
clearance is thus afforded to handle closed cars. 


Height of Boom Can Be Adjusted By 


Crane’s Own Power 


By withdrawing the two pins which lock together 
the two sections of the tension bars on each side, as 
shown in the accompanying sketch, and blocking the 
chain, the boom can be raised or lowered to the de- 
sired height by one man, even with the car suspended 
from the boom. 


Operated From Ground or Car 


The compound gears afford two distinct speeds and 
leverages and permit the crane to be operated con- 
venient!y from the ground, or from the service car, 
as shown in the accompanying cut. 


Capacity 6,000 Lbs. 


Thirty-five feet of the best quality 3-8 in. shaded is fur- 
nished as a part of the regular equipment with each 
Crane. amply strong to handle loads up to 6,000 lbs. 
Fifty feet cf 7-16 in. cable will be supplied in place of 
the chain at the same price, when specified. 


ADV. PICARD-SOHN, INC., N. Y. 
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Big... Powerful... 


Convenient to Operate 


WITHDRAWING SPRING 
image ss, PLUNGER UNLOCKS / 
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Maximum leverage from ground 
Maximum tevenage | from car/gare: 3 
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for quick adjustment of chain 
toload from ground or car 
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Over $6200 a year — 
$ 20a week ~ from WEED Chains! 


This dealer says, “We sell WEEDS — window displays, counter cards and 
the year ’round—there’s plenty of personal reminders. WN EED 
Summer business to be had if you TIRE CHAINS 
Are you stocked rahe 
keep after it. Quite a lot of replace- ‘ nail > \ i whl | 
ments in cross chains, too, and on for winter business? ™s AB 
slippery winter days we’re so busy _— Better check up now on all sizes— yy “eg” ci 
selling “WEEDS” we hardly balloons and regulars. Winter 
have time to do anything else.” profits are just around the corner. 
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To help you increase Weed 
This shows what can be done sales, ask your jobber for this 


when “WEEDS” are kept fresh “*"g0x"%™= — attractive metal display rack for 


ERI 
in the minds of customers by me bases counter or window—free. 
your safe 


AMERICAN CHAIN COMPANY, Inc. 
BRIDGEPORT, CONNECTICUT 


In Canada: DOMINION CHAIN COMPANY, Limited, Niagara Falls, Ontario 
District Sales Offices: Boston Chicago New York Philadelphia Pittsburgh San Francisco 


Largest Manufacturers of Welded and Weldless Chain for all purposes and the WEED Line of Automobile Accessories 


WEED CHAINS 


The most profitable of all accessories 
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